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Good Salesmen Make Rey Right” A Real Game See pages 

















LOW UPKEEP 


The upkeep of Triumph Tankage Dryers is low enough to be forgotten. Once in 
several years youll have to buy a new wheel for the fan which draws off the 
vapor: but aside from this (barring accidents) you will probably not have to buy 
any repairs during the entire life of the machine. 

Write for prices and capacities. Ask for Bulletin 40. 


The C. O. Bartlett & Snow Co. 


Main Office and Works: Cleveland, Ohio 




















Established 1857 Curers of the Celebrated 
**REGAL” Ham, Breakfast 


Bacon and Shoulder. 
O e rot e Manufacturers of the 
Famous Brand “‘PURITY” Lard. 
e Goods for Export and Home 
Pork and Beef Packers and Lard Refiners trade in any Desired Package. 


Export Office Main Office PACKING HOUSES: 


344 Produce Exchange NEW YORK 527 West 36th Street “*'°°°%-°72 &: ga laamata 


547 to 549 W. 35th St. 























THE MODERN BOXES 


Nabco, Veneer, Wire-bound Boxes for Strength—Security 








Savein Freight Save in Handling 
Save in Nails Save in First Costs 


Send us your specifications now and 
we will prove to you how to save from 
25 to 40% in traffic charges. 


NATIONAL BOX CO. 


General Offices: 
38th and Racine Ave. Chicago, III. 


Plants: Eastern Offices: 
Chicago, Illinois 712 Liberty Bldg. 
Natchez, Mississippi Philadelphia, Pa. 











Packing House Chemists 


CHEMICAL & ENGINEERING CO - Manhattan Building - CHICAGO, ILL. 








“NI AG AR A BR AND” Genuine: Double Refined Saltpetre (Nitrate of Potash) 
~~ and Double Refined Nitrate af Soda 
BOTH COMPLYING WITH ALL THE REQUIREMENTS OF THE B. A. I. 


mnurscrone> Y BATTELLE & RENWICK © ‘ADEyLaNe 


NEW YORK 





























A Message for Sausage Makers and Beef Boners @ 


page 26 
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The Kramer Patented Hog Dehairing Machine 
With Conveyor Control 


NEW YORK CITY 
174-176 Pearl St. 





USERS OF KRAMER PATENTED HOG 


DEHAIRING 


Southeastern Packing Co., Ft. Lauder- 
dale, Fla. 


sa eam Abattoir Co., Montgomery, 

Ala. 

White Peacock Company, Salisbury, N.C. 

Good & Sons, Lancaster, Pa. 

White Packing Company, Fresno, Calif. 

J. G. Johnson, San Francisco, Calif. 

Little Rock Packing Company, Little 
Rock, Ark. 

Chas. Kunzler Company, Lancaster, Pa. 

Hobson Brothers Company, Ventura, Cal. 

Oehl Packing Company, San Bernardino, 
Calif. 

Confederated Home Abattoir Company, 
Altoona, Pa. 





Manufacturers of Machinery and Equipment 
pertaining to the Meat and Allied Industries 


Monadnock Bldg. 


1853 


MACHINES 


Mountain States Packing Company, Den- 
ver, Colo. 


Wight Packing Company, Toronto, Can. 
Rochester Packing Company, Rochester, 


A. Fink & Sons, Newark, N. J. 
Nuckolls Packing Company, Pueblo, Colo. 


Blayney-Murphy Co., Denver, Colo. 
Jacob Dold Packing Company, Buffalo, 
fn a 


Dold Packing Company, Omaha, Nebr. 

Harris Abattoir Company, Toronto, Can. 

Pittsburgh Packing & Provision Co., 
Pit sburgh, Pa. 


John Morrell Company, Ot:umwa, Ia. 


ESTABLISHED 1853 ST-LOUIS 


BRANCHES: 


CHICAGO, ILL. BUENOS AIRES, ARGENTINE HAMBURG, GERMANY LIVERPOOL, ENGLAND 
Calle San Martin 235 


WE KEEP FAITH WITH 
THOSE WE SERVE 


Albertstrasse, 25-30 


1924 


Perfectly dehairs and cleans 
all sizes of hogs. Clean heads, 
clean feet, clean bodies. 


The Sectional and Timed 
Conveyor avoids using gates 
or devices to hold hogs back— 
thus preventing hogs from but- 
ting or bucking against each 
other. The Kramer machines 
keep every hog under control. 
Cleaning and delivery timed. 


The machine further avoids 
using hooks, exposing sinews, 
dropping hogs, manipulating 
levers or clutches and intermit- 
tent or gravity delivery of hogs. 


While the hogs are conveyed 
through the machine on the sec- 
tional and timed conveyor they 
are continuously rotated, de- 
haired and cleaned by the re- 
volving drums and short rubber 
helt beaters shod with steel 
claws. The cleaning drums and 
beaters come in contact with the 
hogs from all sides and direc- 
tions as the hogs are conveyed 
between the top beater shafts 
and lower drums. 


Note the photograph showing 
the hogs just ready to drop off 
of the conveyor out of the ma- 
chine—others follow 24 inches 
apart, so spaced on the conveyor. 
Manufactured in sizes from 100 
to 1,000 hogs per hour, all typi- 
cal of the same construction. 


The Kramer Patented Hog 
Dehairing Machine will dehair 
and clean hogs at the lowest cost 
per hog. 


R. W. Bollans & Co. 
6 Stanley St. 
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“Sell Right” Is a Splendid Game 


For the Ambitious and Active Man 
Who Wants to Get Ahead and Win 
— Dumb - Bell a Striking Contrast 


An inspirational letter on successful 
selling is contributed to the “Sell Right” 
program this week. 

It comes from an ambitious, success- 
ful man who has been over all the ropes, 
and who is happy and enthusiastic in 
his work. He tells salesmen not only 
how to sell successfully, but how to find 
zest in their work, and how to have a 
“peppy”, satisfactory report to send to 
the sales manager at the end of each 
day. 

A description is given of the sales- 
man who plans his day and _iives 
up to his plan as nearly as possible. 
Allowance is made for the unavoidable 
delays, and means of getting around 
difficulties are suggested. 

“The wonder and fascination of sales 
work is the variety of its possibilities.” 
A salesman can set a definite objective 
and live up to it. If this has been impos- 
sible, his plan is so well mapped out that 
he can go over it and find just where 
the difficulty lay and how to avoid it in 
the future. 

The many ways of planning a day— 
on a tonnage basis; on the general plan 
of closing new prospects; on the idea 
of selling a large number of items with- 
in an order; and still another for given 
results on stated products—all add zest 
to the selling game. 

So much for the successful, ambi- 
tious salesman. 


How About the Dumb Bell? 


But what of the “dumb bell” sales- 
man? 





Sluggish, lazy, ready to believe any- 
thing anyone tells him about the market 
and the reason business is poor; look- 
ing always for some reason why he can 
not make a large number of calls; being 
bluffed into making low sales, if any at 
all; and finally, having little but alibis 
to report to his house as the result of 
his day’s work. 

Which salesman presents the most at- 
tractive picture? 


Read the following and see how 
nearly it is a description of yourself? It 
you come within the first class you will 
be gratified to find yourself outlined on 
paper as the ideal type. Even so, you 
may find a suggestion to he’p you be- 
come a still better salesman. 

Will the “dumb bell’? salesman rec- 
ognize his picture? 

Study tris description carefully, and 
should you be even a distant relative of 
his, begin to mend your ways. The 
“dumb bell” is not a desirable fellow, 
and few employers want such a “would- 
be” salesman in their organization. 


Successful Selling 


Some Thoughts and Ideas for 
Packing Salesmen 


By E. C. Merritt. 


[EDITOR’S NOTE.—This is the second of 
a series of sales talks by Mr. Merritt, who 
is vice-president and general manager of the 
Indianapolis Abattoir Co., and recognized as 
a successful sales executive.] 


In a previous article some comment was 
made upon general subjects—what the in- 





It’s a Great Game! 


Selling is a fascinating game to 
the ambitious. 

The salesman can plan his own 
program to get results. If he is 
a good salesman he can be hi$ own 
sales manager. 


If a “loafer” or a “dumb bell,” 
he is the type of individual who 
needs a boss all the time, and he 
never will make a real salesman. 

Ambition, good judgment and 
good salesmanship are closely re- 
lated. If you are in the selling 
game, these are the goals to work 
toward. 











dustry is, its functions: what a salesman 
ought to know about it; a little of the 
general principles of salesmanship; a few 
words about the himself; the 
thoughts he should have and the spirit that 
should be in him if he expects to succeed; 
knowing his stuff, enthusiastic and pos- 
itive, as he should be, refreshed by a good 
night’s sleep and a good breakfast, the 
day before him—what wil he 
perform? 


salesman 


wonders 
Time flies and waits for no man. Fight 
or ten heurs of a business day must of 
necessity contain lost 
soliciting salesman. 

Moving about, interrupted and detained 
and delayed, how easy it is to slip and 
find himself floundering about, getting no- 
where, and closing his day with little or 
nothing accomplished 

Plan the Day in Advance. 

He should fight this situation with all 
his positive qualities. Plot the day in 
advance; have some objective; set a goal 
and fight the whole day through to reach 
it, and at the close be happy and con- 
tented because of things accomplished and 
work well done. 

A plot or program or objective may 
differ according to the day or the kind of 
sales field or many The 
wonder and fascination of sales work is 
the variety of possibilities—no end to 
them. 

Suppose our salesman is working a city 
district with many dealers and prospects 
situated closely together. He might set 
for an objective sales 


some time to a 


other reasons. 


forty interviews, 
five an hour for eight hours, or four an 
hour for ten hours. 


Must Keep Up to Schedule. 


If the first hour or two put him behind 
schedule, he must and will find ways to 
speed the process the remaining time; the 
thing may work the reverse, and he can 
slow up a bit. 

For variety he might plot his day on 
tonnage; fix a the day’s 
work and watch as the day progresses to 
see that the thing is accomplished. 

Plot another 


minimum for 


day for closing new 
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prospects. Another for certain results or 
special products. Ask his chiefs for sug- 
gestions as to other objectives. 

Looking. Back Over Day. 

When his day is finished, our salesman 
can recapitulate or summarize. What a 
help to have had an objective; if accom- 
plished, he is happy, contented and in- 
spired to further effort. If failure came, 
he reviews the day and determines the 
reason, and studies ways and means to 
change the results next time. 

If our salesman sets himself to an ob- 
jective and plans his day in advance, he 
will be thinking about it all the while, and 
the things that happen to interfere will 
impress him and emphasize their im- 
portance as they occur, and cause him 
to use all his powers to combat them. 

The talkative dealer, who wants to ta.k 
over and settle all international questions 
and political issues, will find the salesman 
politely and diplomatically getting away if 
behind time. 


Avoid Long-Winded Friend. 


The lure of a long discussion and time 
spent with another salesman or acquaint- 
ance will be ineffective with the fellow 
who has an objective and intends to 
make it. 

What a mess of things can help the 
aimless negative man with no objective 
or goal to put in the time. The soft 
cushions of the train, automobile or hotel 
lobby rest his weary limbs; his long meal 
times feed and fatten his body; rain or 
snow or cold or heated periods find him 
indoors and physically comfortable. 

He reads his newspapers and magazines 
during the busy hours of the day. He 
siarts late and quits early, and usually 
has a so-called hobby or two that inter- 
feres with his work. 

He is as full of alibis as a dog is fleas, 
and his stuff is contagious, but not danger- 
ously so, to the chap who must and will 
succeed. 

Set an Objective to Work For. 

Our salesman who knows his stuff, is 
positive all over, has set himself an ob- 
jective, started right and started early, 
now faces some more problems; among 
them are the different classes of customers 
and prospects in his field. 

Department stores with meat depart- 
ments; chain stores with quantity distri- 
bution on some special selling -plan; cut 
rate volume shops, quality shops in resi- 
dence districts, serving a regular trade; 
shops in business districts, serving a tran- 
sient trade. 

These places are manned and managed 
by differing people of all races. and ages 
and sexes, and of varying degrees of in- 
telligence. 


No Set Rule For All. 


No set rules, except very general in 
character, could apply here. Knowing his 
stuff, he will fit his proposition and himself 
into these differing situations and find 
pleasure and success and a never-ending 
interest and enthusiasm in so doing. 

The negative dumb-bell in this situation 
will probably arise late after a hard night, 
worry down a leisurely breakfast, rest 
comfortably on the soft cushions while he 
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Who Makes Your Prices? 


Who makes the prices of your 
products? 

Do you, Mr. Packer? 

YOU DO NOT! 


Your salesman fixes them—in 
the price he gets. 

Does he let his customer fix 
them for him? If he does, you 
lose. 

And whose fault is it? 
yours ? 

Do you teach him how to sell? 

What is salesmanship? 


Are you reading this “Sell Right” 
discussion to try to find out what is, 
and what isn’t? Are you giving your 
salesmen the opportunity to r it, 
for the same good purpose? 


His or 











reads carefully the morning scandals, and 
arrive at the principal cut-rate shop near- 
est his hotel after the bulk of the buying 
business is over. 

The clever, resourceful manager will 
probably inform him that there has been 
a general break in the market on all pack- 
inghouse products; that the retail business 
is dull; that accumulations in the market 
are heavy; that all the various packers are 
pressing him for orders; that he needs 
nothing but he did buy that morning from 
another house such and such items at 
such and such prices (probably covering 


‘an actual transaction on a distressed par- 


cel, impossible of repetition), etc., etc. 
Progress of the Dumb-bell. 

Our dumb-bell, needing the air, now 
takes a ride right by thirty or forty good 
prospects, and visits an isolated store in 
the suburbs, where he sells without diffi- 
culty an inferior brand of his own line toa 
man who should have had first quality. 
The air felt so good coming out, he rides 
back to town, but it is lunch time, so 


further effort is deferred. 
At lunch a congenial crowd develops; 
slow and by the time it is 


the service is 


E. C. MERRITT. 


Vice President and General Manager, 
Indianapolis Abattoir Co 
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over the afternoon is half gone, so on 
the telephone our D-B tries to hurriedly 
put over a little business, write the chief 
of his busy day, mentioning the low prices 
prevailing, with the competition and the 
general demoralized condition of the trade, 
and prepares himself for a pleasant eve- 
ning. 
What a Live-Wire Did. 

Another man has in that same town in 
that same district, on that same day, 
called personally on twenty-five prospects; 
telephoned fifteen more; sold the cut-rate 
shop a bill at fair prices before he was 
offered the distressed parcel; fit in some 
high-priced quality stuff with the quality 
stores, some cheap stuff with others. 

He had an objective and reached it, and 
wrote his boss that things looked good, 
and he is ready for a well-earned pleasant 
evening. 

He is a salesman, 
stuff. 

Verbum Sap! 


and he knows his 


E. C. MERRITT. 
Jo 


Booking Orders at Loss 


Habit with Some Products That 
Should be Abandoned 


Just beacuse the market has gone up 
on some product you have to sell, and 
just because you or your salesmen have 
booked heavy orders for that product— 
does that mean that you have profited 
by the rising market? 

This question is addressed to packers 
by one of them who has been thinking 
over this point as it applies to lard, ete. 
He says: 

Editor THE NATIONAL PROVISIONER: 

Let us think about an old practice that 
has been in vogue in the packing business 
for many years. I refer to that of “book- 
ing” refinery products, such as lard, com- 
pound and oils, for future delivery. 

Some packers think nothing of booking 
hundreds of thousands of pounds on an 
advancing market, thereby automatically 
eliminating themselves from profits. 

Manufacturing costs and selling  ex- 
penses can rarely be gotten out of re- 
finery products, and about the only chance 
we have to make an occasional dollar on 
refinery products is when the market does 
advance. 

And yet you and I and everybody else 
in the packing business, in our mad scram- 
ble for tonnage, permit salesmen to take 
cn thousands, hundreds of thousands and 
in some cases a million pounds of refinery 
business on advancing markets. 


Did You Make Money? 


Just look at the situation as it exists. 
The other day the market jumped several 
cents a pound; have you noticed any 
particular jump in your profits? I hardly 
think so; at least nothing stupendous. 

However, you probably did sell a lot 
of lard or compound, and the retail dealer 
or packer or whoever bought your com- 
pound and lard is enjoying the fruits of 
the profits to which you were entitled, 
but which you didn’t get because you were 
too generous. 

Howev er, you did get the tonnage, didn’t 
you? 

Think it over! Maybe you, I and every- 
body else will eventually wake up to the 
fact that the booking proposition on re- 
finery products is profitable for the other 
fellow, but not for us; then, and then 
only, shall we stop this foolish practice. 


Yours truly, 
A PACKER. 
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Bookkeeping for Retail Markets 


The combination store—retail meat 
market and grocery store—really com- 
prises two entirely different kinds of 
business. They must be regarded as 
two separate stores. 

The product handled by the meat 
market is highly perishable, while that 
of the general grocery store is perish- 
able to a much less degree. 

The cost of doing business in meats 
is higher than in groceries. The prob- 
lem of pricing groceries is easier tl.an 
for meats, as costs are known for other 
products, while exact cost of the indi- 
vidual cuts of meat can be only esti- 
mated. 

The price of meat is constantly af- 
fected by fluctuations in supply of raw 
product. This is true of groceries to a 
much smaller degree. 


Must Keep Separate Accounts 

Such a store must be departmentized 
to be properly managed. 

Account must be kept separately of 
both purchases and sales of meats and 
of groceries, and expenses must be 
properly pro-rated between the two de- 
partments. 

To keep accurate records by such a 
method requires only a few minutes ex- 
tra each day. 

The value of the information secured 


For the Retail Meat Dealer 
Who Also Sells Other Food Pro- 


ducts — the Combination Store 


in making possible savings which would 
otherwise be unnoticed is unbelievable 
until accounting is actually put into 
practice. 

In the following article, written for 
Tue NaTIONAL PROVISIONER by Roy 
C. Linquist, detailed and simple direc- 
tions for keeping accounts in a combi- 
nation meat and grocery store are given. 


Other Articles in Series 


The first of this series of articles on 
retail bookkeeping appeared in THE 
NATIONAL PROVISIONER of May 17, and 
explained why a retail meat dealer 
should keep records. 

The second, in the issue of May 24, 
told how to separate and classify income 
and expenses. 

The third, in the issue of June 14, 
outlined simple methods of bookkeep- 
ing. 

The fourth, on how to prepare a 
profit and loss statement, appeared June 
21. 

The fifth, on the application of the 
profit and loss statement to a partic- 
ular business was published in the issue 
of August 16. 

The next article will deal with the 
keeping of records for meat shops 
which manufacture most of their sau- 
sage, cured meats, etc. 


How to Keep Books for a Combina- 
tion Grocery and Meat Market 
By Roy C. Lindquist 


Why should we give special attention to 
the keeping of records for a combination 
store? Because such a business requires 
special consideration from an accounting 
standpoint. A combination store is really 
a combination of two different businesses. 

From the customer’s viewpoint they may 
seem to be very similar lines, groceries 
and meats being food products. But from 
the standpoint of accounting, costs, and 
management they are two entirely differ- 
ent kinds of business. 

Meat is Highly Perishable 

In the first place, meats are highly per- 
ishable whereas only a small portion of 
groceries can be called such. The cost 
of doing business in meats is higher than 
in groceries and likewise, the gross margin 
or mark-up. The problem of pricing gro- 
ceries is much easier than for meats. The 
cost prices of grocery articles are known 
but in most meat products these are not 
known. 

Most meat is bought in form of 
Carcasses or large cuts at a price per 
pound for the entire piece. When cut up 
it is difficult to know what the various 
cuts cost and at what prices they should 
sell to bring an adequate margin. Whole- 
sale prices of meats are constantly fluctu- 


ating, a condition not so true of groceries. 

Such a dealer then is both a grocer and 
a butcher. How can he successfully man- 
age a combination store? By department- 
izing it. Such is the method employed by 





Why Keep Accounts ? 


One merchant operating a meat 
market in combination with other 
departments of a grocery store de- 
cided to put in a simple method of 
accounting. 

This showed him that the re- 
turns in his meat market were 
pretty shaky. 

After studying his accounts he 
realized his trouble was trying to 
compete with retailers carrying in- 
ferior meats. 

“J guess I had better not watch 
the other fellow so much,” he said. 

All the retail meat dealer needs 
is to know where he stands, so that 
leaks can be stopped up. This can 
be done with a simple system of 
accounts. 














large department stores. The sales, pur- 
chases and expenses of each department 
are kept separate. The manager knows 
which departments are making and which 
are losing money. 

Departmentizing Your Store 

The same method should be followed 
by the owner of a combination grocery 
and market. He ought to know how much 
is made by the grocery and how much 
by the market. 

However, this does not mean that the 
proprietor of an ordinary sized store will 
need to hire a bookkeeper to do this work 
or even to spend very much extra time 
himself. By spending a few minutes each 
day and an extra hour at the end of the 
bookkeeping period, he can secure this 
necessary and valuable information. 

Just how should the dealer proceed to 
secure this information? He will need to 
do the following things: 

(1) Separate sales of meats and gro- 
ceries. 


(2) Keep separate records of meats and 
groceries purchased. 

(3) Separate or pro-rate expenses be- 
tween the two departments. 


“How to Separate Sales. 


First, let us take up the question of 
separating the sales, the question requiring 
most attention. Where the meat depart- 
ment is handled by a hired clerk, he 
could write the amount of the meat sale 
on a little ticket which is paid for by 
the customer at the grocery counter to- 
gether with groceries. if bought. The 
cash register then is in the grocery 
department and cash is handled by the 
proprietor. 

The butcher should enter the amount of 
each meat sale on a stub (from which he 
tears off the customer’s ticket) or on a 
card. At the end of the day his record 
can be checked against the meat tickets 
received at the grocery counter. Tickets 
of this nature can be purchased ready for 
use. Where another person handles the 
meat department it is doubly necessary 
to keep a good check on the operations of 
that department. 

Where the proprietor handles the meat 
(and also the clerks) the above method 
may prove a bit awkward. In this case 
the amount of each sale as made can be 
jotted down on a large pad conveniently 
located beside the scale. If the dealer 
cares to invest in a small adding ma- 
chine, inexpensive cash register, or other 
registering device, the amount of each 
meat sale can be entered on these. The 
total is automatically given with each 
amount registered. The difference between 
the total sales of the store and the meat 
sales will naturally be the grocery sales. 


Be Careful to Be Accurate. 


Great care must be given in order that 
all meat sales are thus recorded; other- 
wise this record will have little value. This 
registering of meat sales should become 
a habit—just as automatic as stepping to 
the scale after a piece of meat is cut. 
During the first week or two some sales 
may be missed but after this time the pro- 
cedure should become habitual. 

Some stores maintain a separate cash 
register at each department and customers 
pay for each class of goods at their respec- 


(Continued on page 51.) 
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Trade Gleanings 


The Portland Union Stockyards, Port- 
land, Ore., was recently damaged by fire. 

The Greenbaum Tanning Company p.ans 
to erect a tannery in North Milwaukee, 
Wis. 

The Associated Meat Packing Company 
plans to erect a plant in Vernon. Calif., at 
a cost of $45,000. 

Improvements have recently been com- 
pleted on the plant of the Leland Oil 


Works. Leland, Miss. 
The Camilla Cotton Seed Oil Mill in 
Camiila, Ga., has been sold to Leon Perry, 


C. S. Carter and others. 

Many improvements have recently been 
added to the plant of the Merchants Cot- 
ton Oil Company, Shreveport, La. 

The San Joaquin Cottonseed Products 
Company began operation of its oil mill 
in East Bakersfieid, Calif., last week. 

The Retailers Tallow and Calf Skin As- 
sociation will erect a three-story plant in 
Milwaukee, Wis., at a cost of $60,000 

‘Lhe plant of the Conway Cotton Oil 
and Ice Company, Conway, Ark., is under- 
geing extensive remodcling and. repairs. 


Extensive repairs have recently been 
completed on the -splant of the Minter 
City Cotton Oil Works, Minter City, 
Miss. 


The new branch house which Frye & 
Company, Seattle, Wash., is erecting in 
Winlock, Wash., will shortly be ready 
for occupancy. 

In anticipation of the season’s crush. 
the New South Cotton Oil Company, 
Helena, Ark., have recently completed 
several repairs to their plant. 

The Fuller Cotton Oil Company has 
been incorporated in Snyder, Tex.. with 
a capital stock of $250,000 by M. A. Fuller, 
Pb. L. Fuller and A. D. Erwin. 

The Danville Packing Company has 
been formed in Danville, Ill, by O. M. 
Cummins, D. E. Taylor and William 
Michel, for the purpose of manufacturing 
sausage. 

The board of directors of Armour and 
Company of Illinois and Delaware de- 
clared the regular quarterly dividend on 
the 7 per cent cumulative preferred stock 
last week. 

The Colombia Products Company has 
recently completed a packing plant at 
Covenas, Colombia, S. A. The capacity 
of the plant is 2,250°cattle and 3,250 sheep 
per week. 

Among the many other cotton oil mills 
in the country making repairs to their 
plant, and getting ready for the season’s 


crush, is the plant of the Roberts Cotton 
Oit Company. Cairo, IIl. 

The new $200,000 plant of the Spring- 
field Packing Company, Springfield, Mo., 
will be ready for operation in October. 
‘The plant will have a capacity of 9,000 
hogs weekly, in addition to cattle. 

The Farmers’ Cotton Oil Company has 
been incorporated in Texarkana. Tex., 
with a capital stock of $100,000 4 4 W. T. 
Murphy, D. C. Harrington and C. L. Cabe. 
It is planned to erect an oil mill. 

A charter is soon to be applied for by 
the Allegheny Packing and Provision 
Company. Pittsburgh, Pa. Incorporators 
of the new concern are: Joseph Bowytz, 
Jacob I. Bowytz and William Bowytz. 
The company will slaughter livestock and 
prepare and sell meats and nieat products. 


—— ge 
DOLD ON WORLD COMMITTEE. 


J. C. Dold, president of the Jacob Dold 
Packing Co., Buffalo, N. Y., has been made 





J. C. DOLD. 


a member of the American Committee of 
the International Chamber of Commerce. 
The appointment was made by President 
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R. F. Grant of the Chamber of Commerce 
of the United States, at the suggestion of 
A. C. Bedford, chairman of the American 
Committee, and in recognition of Mr. 
Dold’s position as the active dean of the 
American packing industry. 

This committee is made up of some of 
the ablest leaders of industry in the United 
States, and assures adequate representa- 
tion for American interests in the Inter- 
national Chamber. 

Eat oe (SEE 
STRAW VOTES ON PRESIDENT. 


It is the fashion for newspapers and 
magazines to take straw votes during poli- 
tical campaigns, particularly in presidential 
years. Not being in politics, THe NATIONAL 
PROVISIONER has not followed this practice. 

It is interesting, however, to note the 
trend of sentiment as indicated in such 
polis taken within the industry. Follow- 
ing is the result of a straw vote taken this 
week among the plant and office em- 
ployees of the Jacob E. Decker & Sons 
Co., Mason City, lowa. This state is sup- 


posed to be a hot-bed of radicalism. Fol- 
lowing are the figures: 

Total votes cast ‘ 209 
Republican 121 
Democratic 61 
Socialist 14 
Not stated 13 

For president: 

Coolidge 123 
Davis 46 
LaFollette 40 


This would appear to indicate that Cool- 
idge received 2 more than the Republican 
total, while Davis got 15 less than the 
Democratic total. LaFollette apparently 
drew all the Socialist votes and the bai- 
ance from the 13 non-preference and else- 
where. 

If anybody else has any straw votes to 
report Tue NATIONAL PROVISIONER will be 
them. 


Xd 


VEGETABLE OIL IMPORTS. 


During June, 1924, 31,878,667 Ibs. of 
cocoanut oil, valued at $2,547,918, were 
imported into the United States from the 
Philippine Islands. In the same month, 
4,667,961 lbs. of peanut oil, valued at $364,- 
069 came to the United States, chiefly from 
China and Hongkong. 


Gd wu ya. 




















Double Effect Swenson Evaporator handling tank water in the 
plant of the Cuyahoga Rendering & Soap Co., Cleveland, Ohio. 


Cuyahoga Rendering & Soap Co. Profits by Swenson Installations 
Why Not You? 


Swenson installations meet every evaporating requirement of the 
packing-house and fertilizer plant. 
enables us to render you a real service in solving special problems. 
Whiting Corporation’s complete manufacturing facilities are back of 


Swenson products. 


Bulletin E-122 on request. 





Our Experiment 
Station at Ann 
Arbor is equipped 
to make tests, on 
a commercial scale 
(under the direc- 
tion of Prof. W. 
L. Badger) on 
problems involving 
evaporation, crys- 
tallization, heat 
transfer, etc., at a 
moderate charge. 


$-281 











Submit your evaporator problem to Swenson. 


Gwenson fivaporaror (0; 
(Subsidiary of Whiting Corporation) 
HARVEY, ILL. © 


SWENSON 


Our more than 30 years experience 


(Chicago Suburb) 
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Chicago; G. F. Swift, Jr., Swift & Company, Chicago; 
Oscar G. Mayer, Oscar Mayer & Co., Chicago; W. H. 
White, Jr., White Provision Company, Atlanta, Ga.; 
J. A. Wiederstein, John Hoffman’s Sons Company, 
Cincinnati, O. 
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Honest Cooperation 

The principles of “Sell Right” are fun- 
damental to placing the packing industry 
on a sound basis. 

But these principles cannot be carried 
out effectively by one or two packers cov- 
ering a given territory, and be disre- 
garded by others in the same field. 

Buyers know. that packers must have 
a fair margin of profit if they are to stay 
in business. They know that packers are 
not operating as philanthropists any more 
than they are. They also know that to 
give them service and uniform quality 
packers cannot meet prices of cut-rate 
competitors. 

Only recently one of the oldest and 
best-beloved men in the retail meat busi- 
ness denounced price-cutting practices and 
said: “If we are going to advocate pro- 
gress and advancement, let us have one- 
price markets, wholesale and retail.” 

If you make a good product, and give 
first-class service on it, you can ask and 
get a price based on cost plus a living 
profit. Price shading is sometimes neces- 
sary in particular situations. Buyers do 
not hold a high regard for the price- 
cutter, however, and in the long run he 
does not get their trade 

But some buyers can be deluded by 
unethical salesmen. These salesmen have 
used competitors’ efforts to “Sell Right” 
as a weapon to secure more business. 
They have gone so far as to point out to 
retailers that “Sell Right” packers were 
deliberately attempting to hold up the 
price, and therefore the buyer should turn 
his trade to the price-cutter. 

Such practices cannot be too strongly 
denounced. They violate every principle 
of fair dealing. They benefit no one in 
the long run, do great damage to packers 
trying to operate on honest business-like 
principles, and sow the seeds of class dis- 
cord between packers and retailers. 

Honest cooperation among packers is 
a simple matter, provided each packer 
holds his representatives strictly to ethica! 
practices, and sees to it that they follow 
the fundamental principles of right 
selling. 


— - Ye—— 
Time To Wake Up! 


The meat industry has progressed far. 
In many cases it has moved forward in 
spite of its apathy, rather than because 
of its ambition. Nevertheless many phases 
of it still need further education. How is 
this to be acccmplished? 

Every class stays closely within its 
lair, and refuses in large measure to be 
disturbed by anything that is new or im- 
proved. Revolution of practices of long 
standing is not desired. 
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Thousands of perfectly good meat men 
are asleep on the job because they will 
not take the initiative to broaden their 
knowledge. Cobwebs are being spun about 
them and they don’t know it. 

They won't read because they think 
they don’t need to. 

They won’t answer letters unless they’ 
expect to get some immediate personal 
return from their effort. 

They always did go about their daily 
routine in a given way—and as far as they 
can see that is a perfectly good way! 

They don’t know there are aeroplanes 
and automobiles. Indeed, they may even 
own an automobile. But it does not dawn 
on them that the same revolution that 
has been going on in transportation has 
been active in many phases of their own 
business. 

If they ever do wake up, it will be to 
find that thousands of dollars are and 
have been slipping through their hands as 
a result of antiquated methods and a lack 
of disposition to learn and to progress. 

The sales fraternity seems to have 
aroused from its apathy, and to be look- 
ing around for the best their is in that 
field. At the same time the cobwebs are 
growing thicker and dustier around many 
phases of the operating end of the pack- 
ing industry. 

How is the poke to be administered to 
wake up the sleeping ones* How is the 
“improvement bug“ to be made to bite? 





How Are Your Hogs Cutting? 


“Quality very poor; top $10.25.” 

This is the kind of information coming 
from the hog alleys. To be sure, the 
top price.is not entirely representative of 
the market. It only shows the trend of 
trading. 

The average price is* a better index. 
For some time, with few exceptions, this 
has been over $9.00. and often nearer 
$10.00, on the Chicago market. 

The price of product increased with the 
price of hogs, but not proportionately. 
Buyers taking hogs at present prices are 
doing so either on a green product turn- 
over, or on a hope that they will come 
out on them on a quick sale. 

If packers ever needed to keep cutting 
records they need them now. With hog 
prices high, quality poor and _ product 
prices in many cases out of line with 
hoof prices, all the information possible 
should be on hand. 

THE NATIONAL Provisioner’s “Short Form 
Hog Test,” properly worked out every 
day, would be valuable information on 
any packer’s desk, and could be consulted 
to advantage before giving instructions to 
his hog buyers. 
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For Sausage Makers and Beef Boners 


Sausage manufacturers have been and are still facing a shortage of pork prod- 
ucts, which are scarce, and selling prices are almost prohibitive for use in ordinary 
grades of sausage. 

However, this condition should not cause any great alarm, as the manager who 
is on the alert can change formulas to a minimum on pork and a maximum on 
boneless beef. The latter is and has been selling at low figures as compared with 
pork product. 

Profit in Changing Sausage Formulas. 


There is a triple benefit for the concern which changes its formulas on this basis. 
It means: 

Increased yields ; 

Lower manufacturing costs; and last, but not least, 

The product will hold up better, thereby giving better satisfaction to the trade, 
especially during warm weather. 

The boneless beef market has shown a decided weakness this season. Green 
beef ham sets have been inactive, with a fair demand for insides, and little or no 
inquiry for outsides and knuckles. The result is that outsides have been constantly 
backing up, and large quantities have been included in the shipments of boneless 
bull meat and boneless chucks. 


Careless Grading of Boneless Beef. 


This has been a factor contributing to the oversupply of boneless beef, against 
a slow demand from sausage makers in all directions. 

Dressed canners, cutters and bologna bulls have been moving at comparatively 
low prices. 

Every concern, however, should pay particular attention to the grading of their 
boneless beef if they hope to enjoy even a very narrow margin of profit. 

For concerns having the reputation of careless grading the results must be dis- 
astrous. An old saying is that one-half of the people live on the other half in 
this world, and this is particularly true of the beef boning business. 

Aggressive sausage concerns, with a fair volume of business, have no doubt 
benefited greatly through the price-cutting war that has been raging on boneless 
beef, and to which there seems to be no end in sight. 


Made Money by Grinding Bones. 


Attention recently has been directed to a live sausage-maker, operating an 
up-to-date factory, who had been selling bones at the low figure of 4c per pound. 
He finally purchased and installed a bone grinder at a cost of $65, and finds a 
ready sale for ground bones at 5c per pound. 

Result, a gain of 434c per pound on all bones sold. 

The small sausage-maker must devote considerable thought to the betterment 
of his business, while the big concerns should attempt to dam up the great stream 
of waste, whether it be in the grading of boneless beef or elsewhere. There is 
room for careful thought and investigation for both the giant and the midget, if 
they wish to keep abreast of the times. 

_ There are specific cases as the business grows in volume of the manager losing 
sight of the small details he formerly “camped on,” in the way of rigid inspection 
of green meats going into cure, and the using of such product at the proper age— 
which are of vital importance to the maintenance and success of the business. 


Why Their Boiled Hams Crumbled. 


A recent example of lack of attention to details occurred in a well-established 
business. 

_Their boiled hams suddenly met with disfavor to their trade. In general, the 
difficulty was found to be the old complaint of hams crumbling and falling apart. 

Upon close investigation it was discovered that they were boning and cooking 
16/18 S. P. regular hams which had been 78 days in cure. 

If these S. P. hams had been used at 55 to 60 days in cure the results would 
have been different. The volume of business would have increased rather than 


slumped in the height of the boiled ham season. 

Similar conditions apply in the curing and handling of sausage materials, and 
this same experience on overcured sausage materia] has been very costly to many 
concerns in the past. 





Smoking Mortadella 
Sausage 


A packer,and sausage manufacturer in 


the South writes as follows: 
Editor The National Provisioner: 

Will you please be so kind as to give us the 
proper directions for cooking Mortadella in a gas 
smoke house? 

We have been rather successful with this, vor 
only trouble being that the Mortadella shrunx sou 
siderably after being taken from the smoke house. 

We have not been able to determine what carseq 
this, and will appreciate your advice in the matter 
as early as possible, for which we thank you in 
advance. 


Smokehouses are usually equipped with 
steam coils and the product is processed 
with dry heat. 

Use beef bladders of uniform size, and 
if not uniform grade them on stuffing 
bench, so that product on each smoke 
stick will run evenly in size, and place 
according to graded size in smoke house. 

Carry dry heat temperatures in smoke 
house for first 12 hours at 120°; then grad- 
ually raise temperature to 155 to 160°, and 
hold at this temperature until finished. 

The required length of time on small 
bladders is about four hours at the high 
temperature. If using medium or large 
size bladders, increase time accordingly. 

According to government rules and reg- 
ulations for plants with inspection, they 
are’ compelled to reach an inside temper- 
ature of 138° during the dry heat process 
on this product when using any lean tis- 
sues of pork. 

If this inside temperature is reached, it 
is not necessary to air-dry the product for 
21 days. Government requirements call 
for one or the other. 

You mention the wrinkled condition of 
your product coming out of the smoke- 
house. This may be attributable to the 
regulation of the formula or class of meats 
used. Possibly, also, the workmanship on 
stuffing bench contributes to the cause. 

It is suggested that you give complete 
information regarding your formula and 
present method of handling, so that we 
can render you further assistance. 


ea 
Testing Curing Materials 


In a recent discussion on this page on 
sugar for curing it was recommended that 
curing ingredients should be analyzed be- 
fore using. ‘A curer in the South writes 
as follows in comment on this advice: 
Editor The National Provisioner: 

You state ‘‘always secure chemical analysis.’’ 

What good would it do to secure this analysis if 
you did not know what degree of impurities consti- 
tuted a ban against the use of brown sugar for 
meat curing? 

And would the same impurities hold against the 
sugar in dry curing? ‘ 

If chemical analysis shows impurities 
in the sugar, it is not advisable to use as 
a curing agent in either sweet pickle or 
dry salt meats. 

The impurities may be present in vary- 
ing degrees, and it is not a question of 
how much will do the most damage. It is 
a matter of precaution against using any- 
thing but pure ingredients in the curing 
pickle, if best results are to be obtained. 
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Curing S. P. Bacon 


Here is a packer whose S.P. bacon is 
soft and flabby after it comes out of 
smoke, instead of being firm and solid, like 
that of competitors. 

He cures his bellies in 100 degree pickle 
(presumably plain pickle) and does not 
overhaul them during the curing process. 

This is probably the answer to the ques- 
tion: Any curer who lets his bellies lie in 
pickle without overhauling during the cur- 
ing period of from 18 to 40 days may 
expect to have them soft and flabby. Over- 
hauling is one of the fundamental steps of 
the curing process. 

Also, the 100 degree pickle is too strong 
and may give the meats too salty a flavor, 
requiring excessive soaking, which would 
make the product soft and flabby. 

The inquiry is as follows: 


Editor The National Provisioner: 

We have been having trouble with our S. P. 
bacon after it is smoked. It will be soft and 
flabby, whereas most bacon that we see is firm and 
solid. Can you advise us what is the cause of this? 

We cure this bacon in 100 degree pickle in a 
temperature of 36 degrees F. However, we do not 
overhaul it. 


It is surprising to note that this bacon 
is cured in 100 degree pickle at 36 degrees 
temperature, and is not overhauled during 
curing. Failing to overhaul is a fatal over- 
sight, and must be remedied. 

It is not stated whether it is plain or 
sweet pickle, but in either case it is too 
strong. Probably one of the causes of the 
bacon being soft and flabby is the fact that 
it is necessary to soak the S. P. bellies for 
a considerable length of time to force out 
the excess salt. 

The firm solid bacon of which the in- 
quirer speaks is, in all probability, a mild 
cure that does not require long continuous 
soaking to eliminate saltiness. For that 
reason competitors’ product is firm and 
will slice in the proper manner. 

Good quality of bacon is cured on a 
formula similar to that recommended for 
this inquirer, providing he will be careful 
to overhaul during the curing process. 
This formula is as follows: 

Sugar for 500 gallons finished 

DIC Ors ch sawe spe pas kh eects 75 \bs. 
Refined nitrate of soda......... 26 Ibs. 
Salt as required to make strength 

on standard salometer at 35 to 

38 degrees temperature....... 70 deg. 


THE NATIONAL PROVISIONER 





27 





Smoked Meat 
Tests 


Do you know what your smoked 
meats cost you, wrapped and 
packed and ready to ship? 

Have you an accurate method of 
figuring your costs, all the way 
from the loose cured meats to the 
finished product? Do you figure 
in everything, including shrinkage, 
labor, operating costs, supplies, 
etc. ? 

In figuring smoked cost from 
cured do you divide price by yield, 
or multiply by shrink? One way 
is wrong and will cost you money. 

Send a 2-cent stamp for the ar- 
ticle on “Short Form Smoked 
Meat Tests.” Address Editor, 
THE NATIONAL PROVISIONER, Old 
Colony Bldg., Chicago, IIl. 


-" 











If saltpeter is used, the proportion 
should be 32% pounds. 

The inquirer must be very cautious in 
mixing and sterilizing the curing ingre- 
dients. ; 

Cured age on the various averages of 


’ S. P. clear bellies is as follows: 


10 Ibs. and down.............. 18 days 
ROA -AVOLA REG. p:ie sh scaieledters 24 days 
gO a cc re 28 days 
Rt OVEIAEE oo cs k ayes aser hes 32 days 
Bees Be so. ne 40 days 


All averages of S.P. bellies are to be 
overhauled at 3, 10 and 18 days of age. 

If it were not for the fact that the 
inquirer was using 100 degree pickle he 
probably would have experienced other 
difficulties in the way of sour meats, be- 
cause of neglecting to overhaul the bellies 
during the curing process. 

Overhauling as specified is absolutely 
necessary to properly cure the meats, and 
the inquirer should revise his practice im- 
mediately if he desires to produce the right 


kind of product. 


[Complete directions for curing S. P. meats 
were published in THE NATIONAL PRO- 
VISIONER of November 18, 1922. Copies 
may be had by subscribers upon sending 
a 2-cent stamp with name and address to 
The National Provisioner, Old Colony Bldg., 
Chicago, I11.] 








‘Safety 


Short’s Sausage Binder is an especially 
processed flour with high absorption, 
high retention and low moisture con- 
tent. This means flavor, production, and 
insurance against fermentation. 


Short’s Sausage Binder is uniformly 
high in quality; is made under strict 
supervision; and for your protection is 
checked regularly by an independent 
laboratory. 





J.R. Short Milling Company 
38th and Wall Streets, Chicago 














PROCESSED 


SHORTS 

ST 

SAUSAGE 
BINDER 


MADE BY 
J.RSHORT MILLING CO. 
CHICAGO. 











“Buy Direct From the Mill’ 





Brands & Trade Marks 


In this column from week to week will 
be published trade-mark applications of in- 
terest to readers of THE NATIONAL 
PROVISIONER which are pending in the 
United States Patent Office. 


These have been passed for publication 
and are in line for early registration un- 
less opposition is filed promptly. For further 
information address the National Trade- 
Mark Co., Barrister Bldg., Washington, D. C., 
trade-mark specialists. 


As an additional feature THE NATIONAL 
PROVISIONER offers an advance search, 
FREE OF CHARGE, on any mark our 
readers may contemplate adopting or regis- 
tering. This will avoid the possibility of 
filmg an application, only to find that an 
exsting trade-mark prevents its use. 








TRADE MARK APPLICATIONS. 


North Packing and Provision Company, 
Somerville, Mass. For sausages. Trade 
Mark: BELMONT BRAND. No claim is 
made to the exclusive rights in the words, 
“Pure Pork Sausage” and “Brand” apart 
from the other features of the mark. Ap- 
plication, serial No. 191,564. Class 46, 
Foods and Ingredients of Foods. Claims 
use since March 15, 1923. 

The H. H. Meyer Packing Company, 
Cincinnati, Ohio. For pork and pork 
products, namely, bacon, ham and lard. 
Trade Mark: GOLDEN CORN. Appli- 
cation, serial No. 195,407. Class 46, Foods 
and Ingredients of Foods. Claims use 
since about 1900. 

Vaughan Company, Chicago. For elec- 
trically operated meat and bone cutting 
machines. The trade mark consists of 
the term “Jim Vaughan’ in the handwrit- 
ing of the vice-president and general man- 
ager of the Vaughan Company. Class 21, 
Electrical Apparatus, Machines and Sup- 
plies. Claims use since Feb. 15, 1924. 








NOT SUBJECT TO OPPOSITION, 


Swift and Company, Chicago. For but- 
ter. Trade Mark: GLENWOOD. Class 
46, Foods and Ingredients of Foods. 
Claims use since Nov. 15, 1915. 


TRADE MARK REGISTRATIONS GRANTED, 

Alabama Packing Company, Birming- 
ham. Ala. For cured hams, boiled hams 
and bacon. Application serial No. 187,- 
734. Trade Mark: PANSY. 

a 

What are the yields in cutting 
carcass beef, New York or Phila- 
delphia style, compared to the 
Chicago method? Ask THE 
BLUE BOOK, the “Packer’s En- 
cyclopedia.” 





Production and Sale 
of Casings 


brought to the maximum 
with my Sales and Service 
combination. 


It will pay you to investigate. Address 


ROY L. NEELY 


Broker of Casings Exclusively 


602 Webster Bldg. Chicago, Ill. 
Cable Address ‘“‘*ROLESNELY”’ 
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Seasonal Trendin Prices of Hogs and Cured Pork Products wholesale at Chicago 
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a 
The chart in THE NATIONAL PROVISIONER MARKET SERVICE series shows prices of cured pork products wholesale, and live 
hogs at Chicago, for the first eight months of 1924. Comparative prices for the years 1923 and 1922 are also shown. u 
Cured product prices have increased somewhat during the month, but they have lagged behind live prices so long that 0 
the continued rise in the hog market has more than wiped out the increase. Hence, product prices are still trailing. ¢ 
Unless prices for cured products increase materially, it is difficult to see how packers can maintain the present live a 
hog prices. 
There is probability of the export outlet improving with the final acceptance of the Dawes report and the arrange- , 
ment of loans to Germany, but too much dependence should not be placed on this demand. ; 
Livestock production in European countries is rapidly improving. So great has been this improvement that already ; 
there are indications of a production somewhere near meeting consumptive cdemand.. Agriculturists, particularly in Ger- ‘ 
many, are even now agitating a tariff ban against American meats. I 
BRITISH PROVISION MARKET. CANADIAN MEAT EXPORTS. 
(Special Letter to The Nationz1 pe satge agg Sh F H T Exports of meats and meat products 
Liverpool, England, August 9, 1924. ort orm og est from Canada for the 12 months ending 
A sieiie 3 tone continues to prevail see June, 1924, and for the month of June, ( 
the American bacon market, which is Do you know each day how 1924, are officially reported as follows: | 
under the influence of the high costs in your hogs “cut out”? 12 mo. ending : 
ante * a : . : or ’ . y June, 1924. June, 1924. 
America as indicated in packers advices, Do you know how to figure all aie Mite ie ee 15,727 228,315 : 
while stocks of bacon here have been operating charges and expenses so Renee Pe FO, Ot ae i 
reduced under the fair demand and light as to get at your cutting profit or becee ae headin. shoulders and. : 
arrivals. The pri incipal demand is on Cum- 53 > ee Rr Ee $5,691 1.008) 917 
loss per day or per cwt. f Beef, pickled in barrels 52 
berland cut and clear bellies, but all cuts : x Canned Meats, Ibe. b snk 59330 
of bacon are ’Srm. THE NATIONAL PROVISIONER’S D. S. pork. wt. 3.74 34.987 | 
In hams; the cold stored parcels are a revised Short Form Hog Test All cog gia ews, 7,998,022 | 
drag on the market, but fresh A. C. hams enables you to keep track of this ndebciiibeniioien | 
are moving steadily into consumpt:on. ach da , 
In shoulders, squares are scarce and e Tf y- t uppl of th NEW YORK MEAT SUPPLIES. 
firm, with picnics dearer for light weights, you want a supply ese 4 ~~ 
but heavier averaces freely offered at test forms for daily figuring fill Receipts of western dressed ne - | 
lower prices. out the following and mail it at local slaughter under federal inspection | 
Lard on spot moves quietly. niente for New York City, N. Y., are officially 
eae « t reported for the week ending August 16, 
ue The National Provisioner, i i ll : 
GERMANY FAVORS OLD DUTIES. is Selene nde, “heen. 1924, with sere bg follows 2 
; fad. ‘ ee . 
The possible reimposition of prewar Please send me .... copies of the ; ending Previous week 
Tere Lig =e 2 . Short Form Hog Test for daily figur- Western dressed meats: Aug. 16. week. 1923. 
duties on various foodstuffs entering Ger- ing. Steers, carcasses .... 8,0721%4 7,756 8,292%4 
many, including live cattle, hogs, sheep, ela Sore foe os .- eo 
meat and bacon, is likely to be passed. Le ee eee weal. comcnaaes see+ 7,663 8,332 1. 
ry ace safshoke F yee ogs and pigs...... 7 me? 15 
According to a cablegram trom Acting EOE 5 v0 c.0'b 000.0500 b 540005 wciceceses Lambs, carcasses .... 20,280 20,002 16,861% 
Commercial Attache Fayette W. Allport, car Sees :. gig 2,881 2.611 
, A eef cuts, Ibs. ...... 86,972 91,014 153,511 
Berlin, Germany, to the Department of | city, . w...cceesseseeseeeeee asia Pork ‘cuts ibs! 10a sient B82 
Commerce under date of August 14, this i Local slaughters: 
bill was approved by the Reichsrat. Final ee eee: sae toa or more, 1c each; Cattle 9,371 
action is up to the Reischstag which q : ‘ — 10,157 12,146 
; : a ogs .. 37,079 44,616 
will reconvene late in August. Sheep 42,424 
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PROVISIONS AND LARD | 


WEEKLY REVIEW 


All articles under this head are quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs hy the hundredweight. 


Trading Active—New High Levels—Hogs 
Irregular—Some Export Buying. 


The product market made new high 
levels this week with quite an active trade 
in lard particularly, and a considerable 
business in meats. The advance of the 
market was influenced in part by strength 
in corn, and a rather moderate movement 
of hogs. 

The hog market was rather irregular and 
did not show as much strength as had 
been expected although there was no evi- 
dence of any special weakness. The receipts 
of hogs have been running on a more mod- 
erate scale the last few days but the re- 
ceipts for last week at the seven leading 
points amounted to 440,000 against 473,000 
last year. 

Shipments Remain Heavy. 

The trade in meats and lard for ship- 
ment out of western points continues ex- 
cellent as reflected in the shipments for 
distribution. The gains compared with 
last year are not so promounced as they 
were for some weeks previous. Shipments 
of cut meats from Chicago were 25,000,000 
lbs. against 24,000,000 Ibs. last year; fresh 
meats 39,600,000 Ibs. against 30,700,000 Ibs. 
and lard 14,000,000 lbs. against 18,200,000. 

The export shipments for the week kept 
up fairly well with the total of lard 15,- 
081,000 Ibs. against 14,206,000 lbs. the pre- 
ceding week and meats 16,044,000 Ibs. 
against 20,706,000 lbs. a year ago. 

The mid-month Chicago statement of 
product stocks showed as expected a good 
decrease in the stock of lard,, reflecting 
the rather liberal shipment from Chicago 
and somewhat moderate receipts from out- 
side puints. This statement indicated only 
moderate changes in the meat stocks. 

Chicago Mid-Month Stocks. 

The comparative figures follow: 


Aug. 15, Aug. 1, Aug. 15, 

1924. 1924, 1923. 
Mess pork, bblis..... 451 533 3,306 
ee eee 69,357,069 77,537,282 61,157,842 
Other lard, Ibs...... 11,375,260 16,580,232 15,261,796 
Short rib sides, lbs.. 2,588,091 2,724,227 5,329,065 


D. S. clear bellies, 

_ aE eats 29,118,533 30,977,596 
D. 8. rib bellies, Ibs. 6,700,638 7,849,234 
Extra S. C. sides, Ibs. 334,534 425,070 

The packing at the western points is 
moderately reflecting the estimated reduc- 
tion in live hog supplies in the country 
this year. The total packing since March 
1 has decreased 1,300,000 lbs. compared 
with last year which has of course meant 
the production of that much less meats 
and fats to enter into the domestic and 
export trade. 

There is no evidence to indicate: any 
special decrease in domestic distribution 
although there has been some apprehen- 
sion that the lessened activity of employ- 
ment would result in some falling off in 
the consumption of meats and fats. 

In fats the relative price of cottonseed 
oil is being studied with a very great deal 
of care. The nearby positions of oil are 
regarded as not being such a serious fac- 
tor in the distribution of lard but the dis- 
count of the January delivery at New York 
compared with Jan. lard is affording 
ground for considerable study. 

Watching Cotton Oil Carefully. 


This spread of about 315 points is due to 
liet that as the season advances the 


packing operations will show such a de- 
crease in production of lard as to mean 
a very material change in the relative posi- 
tion. If the Government estimates of hog 
supplies prove correct and there is a re- 
duction of about 8,000,000 in the country 
it would mean roughly a decrease in the 
lard output of 280,000,000 Ibs. 


Such a decrease in the lard supply 
would mean the necessity of substituting 
the equivalent in other fats, or a decrease 
in the export of about a third from last 
year’s record of a little over a billion 
pounds. There has been some decrease in 
the exports, but the total is keeping fairly 
well, and if there is to be a decrease of 
lard supply as indicated, it would mean 
that the domestic demand might be thrown 
on the oil at the difference. 

Another question is the possible reduc- 
tion in the supply of meats. A decrease 
of 8,000,000 hogs would mean a reduction 
of about 1,100,000,000 Ibs. in the produc- 
tion of meats which is more than the en- 
tire exports, and would mean a material 
increase in the consumption of other meats 
or other foodstuffs to take the place of the 
decreased supply of hog meats. 

There is no evidence to indicate an in- 
crease of other meats commensurate with 
the decrease in hog meats and therefore 
the food intake of the country would seem- 
ingly have to be thrown onto vegetable 
foods, or else there must be a material 
increase of foreign meats. 

Relative prices of livestock show, ex- 
cepting for the war years, a high average 
for all livestock. Hogs at over 9c a pound 
are the highest with the exception of 1921 
and the war years for over ten years. 





Daily Market 


Service 


The DAILY MARKET SER- 
VICE, established to furnish the 
trade with authentic daily infor- 
mation of market prices and mar- 
ket transactions, is the latest addi- 
tion to THE NATIONAL PROVISION- 
ER’s trade service. 

It includes market prices and 
transactions on provisions, lard, 
sausage meats, etc., together with 
daily hog market information, 
Board of Trade prices, etc. It 
covers export markets also. 

_ It is mailed each day at the 
close of trading, and a handsome 
leather binder is furnished to sub- 
scribers for the purpose of filing 
the daily reports for ready and 
permanent reference. Subscribers 
also are entitled to free telegraphic 

_ service (messages collect). 

Application for this service may 
be made to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chi- 
cago, Ill. The cost is $1 per week, 
or $48 per year, payable in ad- 
vance. 











Cattle are above the pre-war level. Sheep 
have recently been a little irregular but 
lambs are still holding firm. Compared 
with the ten year average including the 
war years, hogs are about 3%c a pound 
under such average, cattle a little less than 
2c under; sheep about lc under, and lambs 
about ¥% of a cent over. 


Export Interest Mixed. 


Export interest has been somewhat 
mixed. There was evidence of some buy- 
ing for English account of lard and some 
Continental buying of meats. There is a 
good deal of confidence expressed by sea- 
board exporters that the Dawes plan when 
in operation will mean better business 
conditions abroad and greater consump- 
tion of meats and fats. 

The action of foreign exchange since the 
plan was formally adopted is considered 
to be a reflection of the taking advantage 
of the news to sell out speculative hold- 
ings for foreign exchange, and that the 
movement of the exchange market does 
not reflect any weakening in the ideas of 
the recovery of the purchasing power of 
foreign money. 

PORK—The market is quiet and firm on 
the general strength of meats at the west 
but demand is small and the turnover light 
at the seaboard and limited at the west. 
New York was quoted 29.75 family 30; 
short clear 23 to 31. At Chicago cask 
lots have been quoted about 26.50 to 27. 

LARD—The market is firm and high 
levels for the season have been made the 
past week both on spots and futures al- 
though on the advance business has hesi- 
tated. For a few days there was evidence 


, at New York of some increase in the for- 


eign demand but it did not materialize in 
any volume of business. 

Middle west lard at New York is quoted 
at 14.50@14.60c western 14.75@14.85; City 
14.25@14.37; Compound 16.25@16.75; Re- 
fined Continent 15.50; South America 16.25; 
Brazil kegs 17.50. At Chicago regular lard 
was held at Sept. price to about 10c over, 
loose at about “%c under. 

BEEF—The market has been firm and 
quiet with a small jobbing trade both at 
the seaboard and at the west. New York 
mess was quoted at $17@18; Packet 17@ 
18; Family 20@21; Extra India 34@35. 
At Chitago plate beef was 18.50; extra 
plate 19@19.50. 





SEE PAGE 87 FOR LATER MARKETS. 





WESTERN CATTLE SUPPLIES. 


There will probably be around 500,000 
head less cattle marketed from the West- 
ern region during the last half of 1924 
than were marketed during the similar 
period last year, according to an estimate 
made by the United States department of 
agriculture. The number to be shipped 
this year is estimated at 4,300,000 compared 
to 4,800,000 marketed last year. 


This estimate is based upon reports from 
the different states covering the situation 
as of August 1, giving information as to 
range and feed conditions, financial situa- 
tion of cattlemen, estimated supplies of 
cattle and expressed intentions of pro- 
ducers as to the numbers to be marketed. 

The region covered by the estimate in- 
cludes the states of North Dakota, Okla- 
homa, and Texas, the areas in South Da- 
kota, Nebraska and Kansas west of the 
100th meridian and all other states west 
of these. A different situation is indicated 
in various areas of this western region. 

In seven states west..of the continental 














POWERS Temperature Regulator applied 


to Instantaneous Water Heater in a big 
Chicago packing plant. Water temperature 
never varies more thah 2° above or below 
the point desired. 


Overheated Water 
Wastes Money 


Water too hot not only 
oiten spoils the product. 


wastes fuel, but 


In killing operations, or other places where 
large volumes of hot water at accurate 
temperatures are required, it is sheer waste 
to depend on the carelessness and guess- 
work of hand control. 


Accurate Control 
costs only a few cents a day 


At this small cost you can well afford to 
investigate the money-saving value of a 
Powers temperature regulator on your 
Water Heaters. It will pay you big divi- 
dends for 10 to 15 years. 


Will you 


Coupon brings full particulars. 
mail it now? 












Diaphragm _ valve 
at right is shown 
in the photograph 


above. It controls 
the flow of steam 
te the water 
heater. 





No. 10 Regulator—thermo- 
statically operates the di- 
aphragm valve shown above. 


POWERS REGULATOR CO., 
2725 Greenview Ave., Chicago. | 


| Kindly send me information, prices, and your | 
30-day free test offer on Temperature Regu- 
lator for 


[Roof Tank Heater []Instantaneous Heater 


1 ( Booster Heater | 

| DAMS 2cc cc Hac ccwecescsveccsvecenesse seers | 

| 1 
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divide the greater part of whose cattle 
usually move to Pacific coast or local mar- 
kets, the number of cattle to be marketed 
is indicated as larger than last year, the 
figures being 860,000 this year, and 780, 009 
last year. 


In the area including the western parts 
of South Dakota, Nebraska and Kansas 
and the states of North Dakota, Montana, 
Wyoming and Colorado it is estimated 
that 180,000 less cattle will be shipped this 
year than were marketed iast, 1,640,000 
head this year against 1,820,000 last. In 
most of these states winter range feed 
promises to be fairly plentiful and sup- 
plies of hay and forage sufficient for win- 
ter needs. Financial conditions in severa! 
of these states, however, are quite serious 
and may force considerably larger ship- 
ments than have been estimated. 


In the southwestern area, covering the 
states of Oklahoma, Texas and New 
Mexico, the estimated marketings, are 
about 365,000 less than those of last year, 
1,838,000 compared to 2,203,000. Range 
and pasture conditions in most of this area 
were quite favorable up until July 1 but 
since then there has been considerable de- 
terioration because of drought. The sup- 
rlies of forn™*s however, will be consider- 
able and winter pasture, while on short 
growth, promises to be of good quality 
and the large wheat crop and prospect ve 
cotton crop are helping considerably th: 
general financial situation. 


Since such a large part of western cattle 
are stockers and feeders, the demand for 
such cattle in the corn belt this fall will 
be a big factor in determining the actual! 
marketings of western cattle. The exten 
and character of this demand is at present 
very uncertain and will remain so until the 
outcome of the corn crop can be more 
definitely determined. 





August 23, 1924 
EXPORTS OF PROVISIONS. 


Exports of provisions from Atlantic and Guilt 
for the week ending August 16, 1924, with compari. 

















sons: 
PORK, BBLS. 
Fron 
Week Week Noy. 1, 1923 
ended Aug. ended Aug. to "An ¥ 
16, 1924. 18, 1923. 16, 19% 
United Kingdom... 81 163 2.431 
Continent ......... 145 600 15,206 
So. & Cent. Amer. 20 oes 20 
West Indies ...... ose 698 15,342 
Total ..0.ccceces 246 1,461 32,999 
BACON & HAMS, LBS. 
United Kingdom... 6,182,500 16,588,000 415,421,819 
Continent ......... 2,697,000 3,148,000 228,742,175 
So. & Cent. Amer, DLAs sase dee 1,138,000 
West Indies ...... 1,421,500 50,000 4, Py 
B. N. A. Colonies. ibs oe 62,500 
Other countries ... TO000 wwe ceeee 1,907 ,000 
eer 11,469,500 19,736,000 652,281,285 
LARD, LBS. 
United Kingdom... 3,599,935 5,514,194 204,371,989 
Continent ying R, Be 9,368,883 479,918,784 
So. & Cent. Amer. 200. 14 90,000 4,497,272 
West Indies ...... 192,564 204,000 4,336,769 
B. N. A. Colonies. PERO Sieve 112,900 
Other countries ... SO) Séesc wes 211,916 
BURR. esesee nen es 12,830,996 15,177,077 693,449,180 
RECAPITULATION OF THE WEEK’S EXPORTS. 
Pork, Bacon and 

From— hes frattes Hs. Barred ty 
eS ees eae 226 = 7,815,500 11 Ot 996 
Philadelphia sa, *tepamen 50,000 
New Orleans ... 20 47,000 345,000 
Montreal ... 8,607,000 758,000 
Total week 246 11,469,500 12.830,996 
Previews week ........5. $54 138,574,250 18,015,029 
Two weeks ago.......... 1,297 14,820,000 20,077,418 
Car. WE, SOs os owen 1,461 -19.786,000 15,177,077 


Comparative summary of aggregate exports in Tbs.. 


from Noy. 1, 1923, to Aug. 16. 1924. 
1923-1924. 1922-1923. Increase. Decrease, 
Pork, Ibs.. 6,599,800 BS. WOOMee - 0ekeceene 2,165. 800 


acon and 
hams, Ibs.652,281,285 646.029 474 
Lard, Ibs..693,449,180 700,908,394 


— -%e—_ 
What is the by-product yield of a 
1.000-/b. steer? Ask THE BLUE 
BOOK, the “Packer's Encyclopedia.” 











WHOLESALE DRESSED MEAT PRICES. 


Wholesale prices of Western dressed fresh meats were quoted by the U. 
of Agricultural Economics at Chicago and three Eastern markets on Thursday, 


S. Bureau 
August 21, 


1924. 
Fresh Beef— 
STEERS CHICAGO. BOSTON. NEW YORE. PHILA. 
MR he oe oc sons deka Bue ess $17.50@19.00 $16.50@17.00 $18.00@19.00 $18.00 
no Bg aay EE Lia | ARES PIS EE 16.50@17.50  15,00@16.00  15,00@17.50  16.00@17.50 
RRMMRM ISS 2 ee oc Nh cae hanes 13.50@16.00 12.00@14.00 11.50@14.50  12.00@15.00 
ROGMRRDDNT 0626 2G 45 bbs ice cccs sche 9.500 12.00 10.00@11.50 _9.00@11.00  8.00@11.00 
Cows: nae 
SE bt bGeow hing 655 40% 900p0seeesenan 13.00@15.50 11.00@12.00 12.50@14.50  .. sss saeee 
= srqntbse tales eeaks Oss 00 10.00@12.50 9.00@10.00 10.00@11.50 9.00 @ 10.00 
IRD oo. once a is cg anh occ eaess 7.00@ 9.00 8.00@ 9.00 8.00@ 9.00  7.00@ 8.00 
BULLS 
Goes ee rer Eee Pre eee gis Eb Se ww eae eee! <a seve aes. Satin ds sien 2 10s aia 
DRM oe, Se cles eek ae raid Mareen ee Seae hte ase Wer sew ea 
Buen eeccscccccccccccce e eevee Al: eS Sart 00@ 8.00, ....cxvwanee 
Presh Veal*— 
ICO wo cee eececcecsccecseveees ooo —:18,50@ 21.00 .........-- 21.00@23.00  ..... ss sees 
a SORES INGE ER ES ; “PP Ty ES ee ia 18.00@20.00 15.00@17.00 
MND oN Cais w deisceic rain eee 13.000 14.00  10.00@12.00  14.00@16.00 11.00@14.00 
Sammiioh': .c..cee ches. Sees Scahae ees 9.00 @12.00 8.00@10.00  12.00@13.00 8.00@ 11.00 
Fresh Lamb and Mutton— 

—. eeccccccece a* 25.50 @ 27.00 27.00 @ 28.00 26.00 @ 28.00 28.00@ 29.00 
Bankes 6 oc vores 93:00@24.00 26.00027.00  25.00@26.00  26.00@ 27.00 
Medium 21 2 2 IIIT 1800@21.00 21.00@24.00 21.00@24.00 21.00 @ 24.00 
ERE Sh SRR Se ae RG Se a ae Ee 12.00@17.50 15.00@20.00 16.00@18.00 — .... sevens 

YEARLINGS: 

7 EASES ey pee ee pers abansigerne® One hncneters “er ystsayses Set ea 
Medium Su bSESSSERE RCE MESO L eM eS PRD ERR See He! | See Esiae ps0. -\ “CSee wees es 
a SPE Terr TPE ee cfeace scbint | Shiseneseeen: “(sg Mewe ws eey | 5 ¥ ee Sgina es 

MUTTON: : e 
ee Pee ee wee: 14.50@15.50 15.00 15.00@16.00  15.00@16.0 
Medium ..........22LIDIEIITEIIDS — 10!00@ 12:50 12.00@14.00 18.00@14.00 —12.00@ 14.00 


9.00 @ 12.00 


oN Ee ee ere prea hehwe nae 7.00@10.00  10.00@12.00 9.00@11.00 
Presh Pork Cuts— 
LOINS: ae — 
Seeveresescvessoee 24.00 @ 25.00 23.00 @ 24.00 26.00 @ 27.00 23.00 @ 27, 
19. 12 ib ton pin Kate sevens geese 21.00 @ 23.00 22.00 @ 23.00 24.00 @ 26.00 21.00@ 25.08 
12-14 lb. average.........- eeseeese 16.50@19.50 16.00@18.00 20.00@22.00 16.00@ 20.08 
14-16 Tb. BVEPEBS.« co ccccccccces sme 13.50@14.50 15.00@16.00 18.00@20.00 16.00@ 18.0) 
16 Ibs. over.......... oecccccvcccce 12.00@13.00  12.00@14.00 15.00@17.00 14.00 @17.00 
SHOULDERS: a 
NI io ob dar elbs wc'sine'c cewusdanse PEODMEANO eae te sees 14.00@16.00  14.00@15.0 
PICNICS: : 
4-6 lb. average...... bobs te aeaw nied 11.00@12.00 13.50@14.00 13.00@14.5 
6-8 Ib. cone adalat be ewes 10.00@11.00 13.00@13.50 12.00@13.00 9 .....-+-+98 
BUTTS: 
OO WEWED a cs 0's.0 0004s ccc en 17:50@30.00.  .....2.3-:: 18.00@20.00  17.00%18.00 


*Veal prices include “hide on” at Chicago and New York. 
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TALLOW, STEARINE, GREASE AND SOAP 


TALLOW—tThe market during the past 
week has been quiet but steady. Prices 
are firmly held partly in sympathy with 
the general position of competing fats and 
offerings are light. Reports are current 
that soap makers have bought about 
1,000,000 Ibs. of city extras at 834c f.o.b. 
plant with specials quoted at 85¢c._ Edi- 
ble tallow is held at 10% to 1034c. 

bie woucun auction saies snowed 805 
casks offered of which 376 were sold with 
mutton 45s 6d to 47s; beef 45 to 48s. 

pit ARINE—Prices are very steady 
with some sales at full quotations. Busi- 
ness has been done in both lard and oleo 
stearine at 17¢ New York. The amount 
on the market is reported light and there 
has been some increase in foreign buying 
of both which has given a steady under- 
tone to the market. At Chicago oleo 
suwarine is quoted at 164%@17c. 

OLEO OIL—Oleo is firm at the full 
advance recently reached with some in- 
crease in export interest and offer.ngs 
have so far been quite readily absorbed. 
xtras quoted at l/c; prime 16c; medium 
1ls5%c. At Chicago oleo extra is quoted 
at 154@1534c. 








SEE PAGE 87 FOR LATER MARKETS. 








LARD OIL—Lard oil has continued 
firm but quiet influenced in part by the 
strength of the lard market with prime 
quoied at 1654c and extra winter strained 
1434c. Extra No. 1, 12%4c. 

NEATESFOOT OIL—Prices are steady 
with the general undertone of firmness in 
competing oils and with a small jobbing 
iia. Fure oil 1s quoted at loc; extra is 
12% and No. 1, 11%c. 

GREASES—The market is firm with 
trade of a rather small but hand to mouth 
character. Sellers are reserved and are 
uot offering very freely. Superior house 
grease was quoted at 7%c with yellow 
quoted 734@7%c; A. white 8%; B. white 
8@8%. At Chicago house was quoted at 
7%@7%4c; B. white 8@8%c; and A. white 
8Y4,@83%c. 

rs 


EASTERN FERTILIZER MARKETS. 

(Special Report to The National Provisioner.) 

New York, August 20, 1924—Fertilizer 
ground tankage was sold this week at 
$3.50 and 10c and feeding tankage at $3.75 
and 10c f.o.b. New York. There is not 
very much trading being done because the 
stocks are light and the fertilizer buyers 
are not interested in tankage or much of 
anything else at this time. 

South American markets for tankage 
and blood are very firm and some tonnage 
has been booked recently for September 
shipment from South America of both 
materials. 


Unground dried fish scrap sold at $4.20 
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and 10c f.o.b. fish factory Virginia and 
the fishing both in Virginia and along 
the North Atlantic coast still continues 
to show very poor results. 

Nitrate of soda has eased off a little in 
price with a slight drop in English Ster- 
ling. 

Paani noes 


CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner. ) 

New York, Aug. 19, 1924.—Latest quota- 
tions on chemicals and soapmakers sup- 
plies: 

76 per cent caustic soda, $3.76@3.91 per 
cwt.; 98 per cent powdered caustic soda, 
$4.16@4.45 per cwt.; 58 per cent carbonate 
of soda, $2.04@2.10 per cwt.. 


Clarified palm oil in casks, 2,000 Ibs., 
8'4@83%c |b.; olive oil foots, 9744@10c Ib.; 
East India Cochin cocoanut oii, 13744@14c 
lb.; Cochin grade cocoanut oil, domestic, 
n lb.; Ceylon grade cocoanut oil, 11%c 

Prime summer yellow cottonseed oil, 
16@16%c |b.; soya bean oil, 14c Ib.; lin- 
seed oil, $1.02@1.08 gallon; peanut oil in 
barrels, New York, deodorized, 16c Iib.; 
red oil, 9144@9¥éc Ib. 

Extra tallow, f.o.b. seller’s plant, 834c¢ 
Ib.; dynamite giycerine, nominal, 174%4@ 
17%c l|b.; saponified glycerine, nominal, 
12%c |b.; crude soap glycerine, nominal, 
114c lb.; chemically pure glycerine, nom- 
inal, 18c lb.; prime packers grease, 774@ 


8c Ib. 





Packinghouse By-Products Markets 


Blood. 


Chicago, August 21, 1924. 
The blood market is quiet. The market 
is nominal, and there is not much trading. 
The stocks are light. 
Coit ammonia, 


Ground tetas didia vera Sote/askis,0 (alae vieis a, gis biniche «ann ae ae 
Crushed and unground .............+.6+-+.+ 3.75@3.85 


Digester Hog Tankage Materials. 


This market is a little easier. The demand 
for finished product has let up somewhat 
on account of better pasture conditions. 

Unit Ammonia. 


GMMOMIB. 5.0.0 ciseces $4.25@4.50 
. 3.75@4.00 
.. 3.25@3.65 


Ground, 10 to 12%, 
Unground, 11 tc 13%, ammonia... 
Unground, 7 to 10%, ammonia..... 





Fertilizer Tankage Materials. 


The fertilizer tankage materials market 
is about steady. Producers have advanced 
their ideas somewhat but buyers are re- 
luctant to follow. There are good in- 


quiries. 
Unit ammonia. 


High grade, ground, 10-12%, ammonia... .$3.00@3.25 





Lower grade, ground, 6-90/,, ammonia...... 2.50@2.75 
Medium to high grade, unground........ 
Lower grade, ground, 6-9%, ammonia...... 2.4 : 
MI 6. anc aseces & arorok a's p08 piatiye 46 90 >. ho 
Grinding hoofs, pigs toes, dry ........... 25.00@30.00 
Bone Meals. 
The: bone meals market is about steady. 
Ver ton 

Raw WOMG WME oo. ccc k i cd eeecicven $24.00@27.00 


SRR | BUT yo as oe gs vce se es kawe 18.00@20.00 
Bteawied, WGN wii cassccccccoccs 14.00@16.00 


Cracklings. 


The cracklings market is quiet, although 
possibly a little easier in tone. Offerings are 


scarce, 

Per ton. 
Pork, according to grease and quality. ..$55.00@60.00 
Beef, according to grease and quality.... 45.00@55.00 





High-Grade Grease! 





Monadnock Building, 


White grease under 1% f. f. a. 


Are you getting it from your hog products? If not, why not? 
You know the market value of such greases. 
low price, when you might top the market? 


The secret is in the hashing and handling. 
guts will ruin an entire tank of grease. 


Get a Gut Hasher that’s fool-proof and will give you 


Write for information to 


THE HILL MANUFACTURING COMPANY 





Why sell at a 
A few dirty black 


Chicago, IIl. 








Bones, Horns and Hoofs. 
The market on horns is good. Hoofs are 
quoted at $30.00, while manufacturing bones 
are rather quiet. 


PONS, URGRONNND 656 xin adi wcvicndaceex $ 75.00@200.00 
CRE etn henteceedinseeeWbame-ieecteeds 26.00@28.00 
Base) SME in sania asia ett es occas 28.00@30.00 
Round shin bones, unassorted .......... 50.00@55.00 
Flat shin bones, unassorted ........... 40.00@45.00 
Thigh bones. unassorted .............5. 45.00@50.00 


(NOTE.—Foregoing prices are for mixed carloads 
of materials indicated above.) 


Glue and Gelatin Stock. 


The market on _ jaws, 
knuckles has a $30.00 top. 
are selling at $24.00@25.00. 


skulls and 
Junk bones 


Per ton. 
Ce WE lence wad pais < 4k eeenssacKens $28.00@29.50 
po ee ree In 65.00@70.00 
Rejected manufacturing bones ......... 32.00@34.00 
WI Gs. die ors. 0-4.8550:0'0,500 413 abe ne PONG NE 18 
Cattle jaws, skulls and knuckles........ 28.00@30.00 
Junk and hotel kitchen bones........... 22.0067 24.00 
Sinews, pizzles and hide trimmings.... 18.00@20.00 


Animal Hair. 


Not much hog hair is offered around. 
There is a good demand, and the market is 
strong. Recent quotations follow, delivered, 
Chicago basis: 


Field and coll dried, Wes. c.ceccccscccccs 2%@ 3c 
Processed, ID. ...ccccccccccccecccvccceces 6 @ ie 
MN ind Gi rd ce Vkk eMONSwon teat ay Meek ces O%4@ 
Cattle switches (110 for 100) each........ @ 3% 
Horve: table, CRG sos cccccccscccciscceasic 30 35e 
Horse mane hair, green, Ib..............-. 8 8%4c 


Unwashed dry horse mane hair, Ib...... 
Pig Skin Strips. 


There is little demand fer pig = skin 
strips. Buyers and sellers’ ideas do not 
agree, and offerings are rather scarce. 


F. C. ROGERS 


BROKER 
Provisions 











Philadelphia Office: 
267 North Front Street 
Trenton, N. J. 
Frost-Richie Building 
State & Warren Streets 
New York Office: 
431 West 14th Street 
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Pacific Dairy Boycott on Vegetable Oils 


Rapid transit has brought us very close 
to the great Northwest. Thanks to modern 
methods of packing, modern refrigeration 
and modern transportation the food prod- 
ucts of Oregon and Washington grace our 
tables in pristine freshness and succulency. 
No one will deny that these two states 
produce some of the world’s most luscious 
fruits, most toothsome salmon and most 
delicious dairy products. Nature has smiled 
upon the farmers of the Pacific coast, but 
Nature has neglected to teach them—some 
of them at least—one important lesson. 

The farmers of Oregon and Washington 
apparently have not acquired the breadth 
of view that one might expect from 
dwellers in the great open spaces of these 
commonwealths. Not content with the 
natural profits derived from a wonderful! 
climate and a fertile soil, we find them 
trying to increase prices by the artificial 
expedient of boycotting certain compet- 
ing products. 

Dairymen Have Advantages. 

The mild .climate along the Pacific 
coast, where grass is juxuriant almost the 
year round, has given the dairymen of that 
section an advantage over those in other 
parts of the country where it is necessary 
to keep stock under cover during the 
winter months. As a result milk, butter 
and cheese are among the leading prod- 
ucts of this favored section. 

Oregon cheese has a big reputation all 
over the country. Evaporated milk from 
Oregon and Washington cows is shipped 
to all parts of the globe. Thcir butter 
might follow their cheese and canned 
milk if these dairymen would only devote 
more attention to improving their product 
and less to a misguided effort to monopo- 
lize their home market by barring out 
cottonseed, peanut and cocoanut oil prod- 
ucts, which compete with butter as a 
spread for bread and as a shortening agent. 

The dairymen have been prosperous of 
late, and they have raised a large propa- 
ganda fund which they are using to in- 
fluence voters of these two states in favor 
of a referendum which will be submitted 
to the people of Oregon and Washington 
at the coming November election. 

Closing Markets to South. 

This referendum presents the question 
of the ratification of laws preventing the 
sale of margarine containing vegetable 
fats. These laws discriminate against two 
important products of the Southern States. 
If they receive popular sanction and be- 
come effective, Oregon and Washington 
markets will be virtually closed to the pea- 
nut and cottonseed oil producers of the 
South. 

The Southern states have never dis- 
criminated against Oregon and Washing- 
ton products and they have no desire to 
do so. But, if these anti-margarine laws 
become effective the only remedy left to 
the peanut and cottonseed states will be a 
retaliatory boycott. 

Such trade wars are contrary to the 
American spirit and contrary to all princi- 
ples of fair business. They stir up inter- 
state rivalries and jealousies which have 
far-reaching effect. _ : i 

Oregon and Washington, with all their 
natural advantages, are young and com- 
paratively sparsety populated. They need 
capital, they need increased population to 
build up and promote the growth of their 
vast domain. They have representatives 
in the East and South telling of their 
wonderful resources, of their timber, their 
fertile soil, and especially of their un- 
rivalled climate. 


But these advantages will be forgotten 
if Oregon and Washington surround 
themselves with trade walls and discrimi- 
nate against the products of other parts 
of the country. 

Must Not Arouse Antagonism. 

No section of this country can prosper 
under such a system. States which invite 
capital, which invite settlers and tourists, 
should be the last to arouse sectional an- 
tagonisms. 

Millions of pounds of butter are shipped 
into the United States every year from 
foreign countries and this trade is increas- 
ing. The comparatively small amount of 
margarine manufactured ifi the United 
States has absolutely no effect in curtail- 
ing the sale or keeping down the price of 
butter. For millions of folks margarine 
with a lower cost and with a food valuc 
fully as high as butter is a great resource. 
If Oregon amd Washingron put the ban 
on margarine they will invite the importa- 
tion of foreign butter and the dairymen of 
Oregon and Washington will not reap the 
benefit they are counting on. 

A boycott in the Southern states upon 
fruit, salmon, and dairy products from 
Oregon and Washington is not desired by 
anyone, but it may prove to be the only 
means of bringing the short-sighted dairy- 
men of the Pacific Northwest to their 
senses. 

The business men of Oregon and Wash- 
ington are alive to the danger. The cham- 
bers of commerce and commercial clubs, 
as a rule, do not favor the enactment of 
the vegetable oil boycott laws, although 
some of them in the strictly dairying 
counties have yielded to the clamor of the 
dairy organizations and endorsed these 
measures. 

It is to be hoped that men.of broader 
vision will prevail and that between now 
and November the voters of Oregon and 
Washington will learn to view this issue 
in its proper perspective. Local discrimi- 
nation against products from other parts 
of the country invariably proves a boom- 
erang. 


a ae 
GERMAN LIVESTOCK SALES. 


The number of animals delivered for 
sale to the thirty-six principal German 
markets showed a considerable increase 
for all classes during June, as compared 
with May, according to a report from As- 
sistant Trade Commissioner Margaret L. 
Goldsmith, Berlin, Germany, to the De- 
partment of Commerce. This increase re- 
flects the urgent need for cash prevalent 
among ‘German agriculturists. 

The following statistics give the number 
of animals delivered to these thirty-six 
markets during May and June: 





June, May, 
ar 
Bullocks y 
Calves 131,319 
Swine . 
Sheep 53,653 


PHILADELPHIA MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under city and federal in- 
spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 
August 16, 1924: 





Week Cor. 
ending Previous week 
Western dressed meats: Aug. 16. week. 1928. 
Steers, carcasses ...... 3,252 3,412 2,647 
Cows, carcasses ...... 640 657 444 
Bulls, carcasses ...... 177 350 247 
Veal, carcasses ...... 1,885 1,700 1,906 
ibs, carcasses .... 7,564 7,880 5,049 
Mutton, carcasses .... 1,347 974 826 
i a ees 279,971 192,259 288,108 
Local slaughters 
SEER: .Genss cage os een 1,895 .996 2,202 
Calves ...... 2,506 2,319 1,946 
MME. 5 sas saw 13,412 13,738 18,525 
ED bWG se dmdsdsvecde 6,001 5,8 7,112 
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COTTON OIL MILL MERGER 


A cooperative consolidation was recently 
formed by more than a dozen Southern 
cotton oil mills for the purpose of more 
economical production and distribution 
and securing better marketing opportunp. 
ities. Final plans were perfected this 
week at Memphis, Tenn., where the new 
association, to be known as The National 
Cottonseed Products Corporation, will 
have its headquarters. The capital stock 
of the concern is $12,000,000. 

Officers of the new concern are: Ed 
Cornish, Little Rock, Ark., president; 
Ernest Rice, Dyersburg, Tenn., first vice- 
president; W. S. Roberts, Memphis, Tenn, 
vice-president; D. D. Adams, Batesville, 
Ark., vice-president; W. O. Scroggin, Mor- 
rillton, Ark., vice-president; H. J. Parrish, 
Memphis, Tenn., vice-president; C. E. 
Garner, Memphis, Tenn., secretary. Mr. 
Cornish is a prominent banker; the other 
officers are all well-known oil mill men. 

The board of directors is as follows: 
Joseph Newburger, chairman; Ed Cornish, 
W. O. Scroggin, D. D. Adams, H. J. Par- 
rish, W. S. Roberts, Ernest Rice, R. N, 
Bond, Brownsville, Tenn.; W. F. Bride- 
well, Little Rock, Ark.; George & 
Harvey, Jr., Covington, Tenn.; Hunter 
Jones, Jackson, Tenn.; L. D. Gilbert, Tex- 
arkana, Ark.; W. D. Roberts, Memphis, 
Tenn., I. L. Hathaway, Pine ‘Bluff, Ark.; 
A. Boyd, Memphis, Tenn.; I. H. Fleming, 
Memphis, Tenn.; R. L. Taylor, Memphis, 
Tenn., and V. F. Neuman, Helena, Ark. 

The executive committee consists of 
Ed Cornish, chairman, Ernest Rice, H. J. 
Parrish, W. O. Scroggin, D. D. Adams, 
A. Boyd, R. L. Taylor and Hunter Jones, 


President Cornish will be assisted in the ° 


actual operation of the plant by W. §. 
Roberts, W. F. Bridewell and Ernest Rice. 

The new corporation represents the fol- 
lowing companies at the present time: 
Dixie Cotton Oil Co., Valley Cotton Oil 
Co., Bellevue Cottton Oil Co., Crescent 
Cotton Oil Co., and Gayoso Oil Works, 
all of Memphis, Tenn.; Jefferson Cotton 
Oil Co., and Planters Cotton Oil Co. 
Pine Bluff, Ark.; Roberts Cotton Oil Co, 
Jonesboro, Ark., Cairo, Ill., and Malden. 
Mo.; Covington Cotton Oil Co., Coving- 
ton, Tenn.; Lake County Cotton Oil Co, 
Tiptonville. Tenn.; Tennessee Cotton Oil 
Co., Jackson, Tenn.; Cottonseed Products 
Co., Louisville, Ky. 

The new organization was formed ona 
territorial basis, to include mills located 
in Tennessee, Arkansas, Southern Mis- 
souri, Illinois and Western Kentucky not 
included in the cotton oil syndicate re- 
cently formed by Eastern interests. | 

Plans were laid at the Memphis meeting 
for the purchase of a number of oil mills 
and gins in the above-mentioned states. 


ee ee 


SOUTHERN MARKETS. 
Dallas. 
(Special Wire to The National Provisioner.) 
Dallas, Tex., Aug. 21, 1924.—Prime cot- 
ton seed delivered $43.50; prime crude 


cotton seed oil 1154%@1134c; cracked cake 
and meal f. o. b., $43.00; hulls, 11c; mill 
run linters, 5@6c. No rain past week 


New Orleans. 
(Special Wire to The National Provisioner-) 
New Orleans, La., Aug. 21, 1924.—Prime 
crude immediate, 12%c; first week Sep- 
tember, 1134c; first half September, 11%¢ 
f.0.b. valley points; Texas about %c lower, 
Thirty-six per cent meal, $39.00; 43 per 
cent meal, $44.50; loose hulls, $12.00; 
sacked hulls, $16.00, delivered New Or- 


leans. 
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THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 
Crushers’ Association, South Carolina Cottonseed Crushers’ Association, the Georgia Cottonseed Crushers’ 
Association and the Mississippi Cottonseed Crushers’ Association. 


New High Levels—Government Report 
Showed Big Distribution—Visible Very 
Small—Cotton Estimates Increased. 


The market was very firm all the week 
with small reactions after touching new 
highs, developing quite a sharp advance 
on Wednesday following the Government 
report. Most of the advance was lost late 
in the day, new crop deliveries closing 
practically unchanged or a little decline. 
The feature of the week was the Govern- 
ment report on production and distribu- 
tion, showing a much larger distribution 
than had been anticipated. 


Government Cottonseed Report. 
The comparative details of this state- 
ment of production and distribution fol- 
lows: 


COTTONSEED. 
1923-24. 1922-23. 

Stock August Ist.......... 13,000 13,000 
Received at mills for year 3,321,000 3,246,000 
Crushed same time....... 3,304,000 3,242,000 
On hand July 3lst........ 22,000 13,000 

CRUDE OIL. 
Stock August Ist.......... 5,103,000 6,905,000 
Produced, 12 months...... 978,992,000 1,002,922,000 
Shipped out same time.... 979, 348,000 1,003,472,000 
Stocks, July 3lst.......... 4,058,000 5,103,000 

REFINED OIL. 
Stock August Ist.......... 138,112,000 163,851,000 
Produced, 12 months...... 862,334,000 910,539,000 
Stock July 3lst........... 105,947,000 138,112,000 
Crude Oil Exports, for year 24,523,000 25,752,000 
Refined Oil Exports, for 

DE oa b:s 5460 ahaa as 15,052,000 38,717,000 


REFINED COTTONSEED OIL CONSUMPTION. 


Stock, August Ist......... 138,112,000 163,851,000 
Produced, 12 months...... 862,334,000 910,539,000 
OURS GRIT. nic Kewecicveds 1,000,446,000 1,074,390,000 
Stock, July 31st........... 105,947,000 138,112,000 
Consumed, domestic-exports, 

ee ee 894,499,000 936,278,000 


Equal in barrels.......... 2,236,000 2,347,000 

Total disappearance of refined oil for 
the month was apparently 230,000 bbls. 
against 153,000 bbls. the previous month, 
and 166,000 bbls. last year. The visible 
supply of oil and seed was equal to 289,- 
000 bbls. against 503,000 bbls. the pre- 
vious month and 365,000 bbls. last year. 

The visible supply decreased 214,000 
bbls. for the month against a decrease 
of 145,000 bbls. in July last year. 


Less Refined Oil Used. 


The total disappearance of refined oil, 
for twelve months this year has been 2,- 
236,000 bbls. or 111,000 bbls. less than for 
twelve months last year. 

The figures on the exports were about 
in line with the previous export movement. 


The total exports for the year including 
refined were equal to 93,000 bbls. against 
140,000 bbls. last year. Deducting the ex- 
ports both years from the apparent total 
distribution and the domestic use for the 
year was 2,143,000 bbls. against 2,207,000 
Se last year a decrease of only 64,000 
s. 


The feature of the report was the small 


amount of oil on hand as a visible supply 
at the end of the year. A total of only 
289,000 bbls. is so very small as to be a 
really negligible quantity. The total last 
year was only 365,000 bbls. and that was 
considered particularly low. This visible 
supply of 289,000 bbls., only 59,000 bbls. 
more than the total distribution for July, 
must last until new oil is available. 


Visible Suppiy Very Small. 


Statements have been repeatedly made 
that the August business is comparatively 
small so far, and that the distribution 
for the first month of the new crop year 
will be distinctly less than last year. Prac- 
tically all the supplies for August and Sep- 
tember must come out of this total and 
some of October, although there is a little 
new oil already reported selling and Texas 
crude oil has been recently quoted at 12%. 

On the face of the stocks the distribu- 
tion of oil will have to be cut down and 
be measured into the supply on hand, 
plus what distribution is possible from 
stocks in the hands of the retailers, and 
also the use of substitutes. There is a 
good deal of cocoanut oil available which 
can be used to a certain extent, and there 
is some quantities of other oils but the 
amount which will be substituted is a 
problem of price and the supply and price 
of lard. The amount of cocoanut avail- 
able is rather large, and the price is about 
2c under the crude oil. 

The new crop situation is rather fa- 
vorable. There have been several private 
estimates around 13,000,000 to 13,300,000 
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bales for the cotton crop or nearly 3,000,- 
000 bales over last year, and about 1,000,- 
000 bales over the last Government re- 
port. A crop of 13,250,000 bales would give 
about 1,400,000 tons more seed which on 
the basis of the last year’s product, would, 
ii all crushed, point to about 950,000 bbls. 
more oil than last year. This oil, howev er, 
is not available, and the market is trying 
to work out the present situation between 
the scant stocks of old oil and the in- 
creased supplies of new oil. 


Increased Supply Looked For. 


While the present outlook for the cotton 
crop is regarded as pointing to a large 
increase in the possible available oil sup- 
ply, the fat situation is partly offset by the 
predictions of possibly 8,000,000 hogs de- 
crease in the hog supply or the equivalent 
of about 700,000 bbls. of oil on the basis 
of weights. In addition, the available sup- 
ply of foreign oils, cocoanut, soya bean 
and sesame is a factor not to be overlooked 
Cocoanut oil is reported in rather liberal 
supply, and where it can be substituted 
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is being used in considerable volume. The 
amount of sesame oil available at present 
is small and will be until the new crop 
begins to arrive. 

The business in spot oils is quiet, due 
to the very scant supply. Some sales of 
oil were made the past week for the 
sardine packing and a full price was paid 
for the quantity used. Dealers claim that 
there is a small but steady turnover. Buy- 
ers are taking only small amounts while 
sellers are just as cautious about offering 
any quantity owing to the very limited 
supplies in hand. Some claim that the stock 
even at the low figure given by the Gov- 
ernment are not really available, and it 
will be extremely difficult to get enough 
oil to meet the necessary demand for the 
next six weeks. 


_COTTONSEED OIL—Market transac- 
tions— 
Thursday, August 14, 1924. 


—Range— —Closing— 
Sales. High. Low. Bid. 


Asked. 
OO RN a ee oh eee i CIE og 1025 Oo 25% 
RS ce ek, ee ER Ue eS 1425 a 1500 
AS Sa eR ge 1700 1360 1345 1352 a 1355 
et. *.. .12100 1250 1235 1239 a 1241 
OW. cca kes 300 1150 1142 1140 a 1145 
|S re 3600 1103 1085 1091 a 1094 
Ie, So. ake 5400 1100 1089 1092 a 1097 
POD, coos CA sREe. Cee eee ee en ae 
Mar. - 20. -s 700 1110 1100 1105 a 1108 


Total sales, including switches, 28,200 P. 
Crude S. E. 1175-1200. 
Friday, August 15, 1924. 


—Range— ager ey 
Sales. High. Taw. Bid 


Asked. 
BODE on tang aeisk aie ea ee 1400 Ricaas 
SE i soa ad eke keys coe ke 1405 a 1500 
Sept . 4400 1380 1365 1372 a 1375 
OO Nae 5200 1268 1245 1255 a 1256 
eee 1300 1179 1150 1165 a 1175 
TS ae eee 3100 1113 1093 1106 a 1109 
OR as os 3h aha 2600 1110 1097 1107 a 1109 
OED. os es hi ws Cepek Caste wees 1100 a 1125 
| eee eet 500 1119 1112 1116 a 1120 


Total sales, including switches, 17,100 P. 
Crude S. E. 1200 nom. 


Saturday, August 16, 1924. 


—Range— ae 
Sales. High. low. Bid. 


Asked. 
OE ee oy abe 5 eae Be: 1425 Ris, as 
Aug. wee ADS B00 
Sept "500 1385 1384 1380 a 1385 
Oct. . 2400 1269 1262 1268 a 1270 
[Rae esa 100 1185 1185 1185 a 1188 
1S ee ee eee 800 1118 1115 1117 a 1120 
OA oss. Shs = 1900 1123 1120 1120 a 1123 
BED: 6.0 ots poe OHS Wesel Dee 1120 a 1135 
Mar. . 1128 a 1134 


Total sides: halal switches, 6,100 P. 
Crude S. E. 1200 nom. 
Monday, August 18, 1924. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


Boot. . iG eae ie tee 1875 @r:. sw: 
Ale =e , sive See 100 1450 1450 1435 a 1480 
oR cee 600 1382 1374 1373 a 1376 
SS eee ears 7500 1273 1255 1262 a 1263 
ee See 1300 1180 1165 1168 a 1175 
ESS Se aera 800 1112 1093 1100 a 1103 
| a ees 2100 1116 1100 1102 a 1105 
DN eh ee 1105 a 1115 
Dar. ..ssia seo 700 1125 1112 1113 a 1117 


oe ng sales, including switches, 13,500 P. 
Crude S. E. 1200 nom. 





Boreas, Prime Winter Yellow 


Venus, Prime Summer White 
Sterling, Prime Summer Yellow 
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The Procter & Gamble Co. 
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COTTONSEED OIL 


Puritan, Winter Pressed Salad Oil 


Moonstar Cocoanut Oil 
P&G Special (Hardened) Cocoanut Oil 
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Refineries apd Cry, Kak. CINCINNATI, OHIO 
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White Clover Cooking Oil 
Marigold Cooking Oil 
Jersey Butter Oil 


General Offices: 


Cable Address: “Procter” 
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Tuesday, August 19, 1924. 


—Range— —Closing— , 
Sales. High. Low. Bid. Asked 


AT Bee AEROS CEE Dae Ph aeRO Hey aa 

PS tingid tea Sask sR eee 1375 a 1466 - 
OT STE 3500 1375 1365 1367 a 1379 
2 RECESS ar 2500 1267 1258 1260 a 1262 
MOVs ish aus 600 1165 1160 1160 a 1163 
OR (56s tans Se 2900 1109 1089 be : 1103 
WOM, oe dice ois a han eae 1115 
| Seneca: 600 1115 1102 iis ; 1117 


baie sales, including switches, 11,300 P. 
Crude S. E. 1200 nom. 


Wednesday, August 20, 1924. 


—Range— —Closing— 
Sales. High. i, Bid. Asked. 


SO ast cE haleeek chee eae 1425 a 

Lh OOS tae ee oe 1400 a 1450 
eT BP De aS 4000 1400 1370 1370 a 1375 
Re SS en 11400 1280 1265 1267 a 1268 
i EE AS 1600 1178 1162 1165 a 1168 
PROG. hi sare Sy 1400 1117 1N07 196 a 1098 
FON. isos. COO ALT. 18 ie 
POR. oo 52 Sete Thea a 1105 
RMN Sac neee 400 1112 1111 1107 a 1109 


Total sales, including switches, 21,300 P. 
Crude S. E. 1200 nom. 


Thursday, August 21, 1924. 


—Range— —Closing— 

High. Lew. Bid. Asked 
SOE. aiirw obo saieelole aN eae 1400 a 1500 
AUMURE ois ss es .... 1400 a 1440 
September. Fer ates 1375 1349 1347 a 1350 
CET SE Aenea 1270 1236 1236 a 1237 
November ......... 1165 1137 1137 a 1138 
December .......:. 1091 1075 1074 a 1075 
Se ae ae 1095 1075 1074 a 1075 
fe oy EE ann arp eage 5 So: 1075 a 1085 
RIT: ae pe ns ca et SE EN 1085 a 1088 








SEE PAGE 87 FOR LATER MARKETS. 


AUSTRALIAN COTTON OIL MILL, 

A mill covering seven acres, erected by 
the British Cotton Growing Association 
just opened at Whinstanes, Queensland, 
for the extraction of oil from cottonseed, 
is the beginning of an industry in Aus- 
tralia, Consul Maxwell Blake, Melbourne, 
informs the Department of Commerce that 
an agreement with the Queensland govern- 
ment provides that the Association, among 
other things, should establish at least one 
cottonseed oil mill in the State. This 
has now been carried out, and it is in- 
tended to establish a second mill at 
Rockampton. 

The new mill is said to be of the latest 
American type for the production of crude 
oil, a refinery is scheduled for a later date. 
Aside from the value of the oil cake to 
Australian agriculturalists and dairy 
farmers, it is stated that a trade with Eng- 
land has already been established for this 
commodity. Inquiry it is said has been 
made for the product from Denmark and 
Scandinavia generally, which import large 
quantities of cottonseed cake from the 
United States. 








———+$e—_—_ 
PORK CUTS AT NEW YORK. 


(Special Report to The National Provisioner from 
H. C. Zaun.) 


New York, August 20, 1924—Wholesale 
prices on green and sweet pickled pork 
cuts: Pork loins, 29@3lc; green hams, 
8-10 Ibs., 18%4c; 10-12 Ibs., 18%4c; 12-14 Ibs. 
18c; green picnics, 4-6 Ibs., 12c; 6-8 Ibs. 
12c; green clear bellies, 6-8 Ibs., 1814c; 8-10 
Ibs., 18c; 10-12 Ibs., 17c; 12-14 Ibs., 16%c} 
green rib bellies, 10-12 Ibs., 16c; 12-14 Ibs., 
l6c; S. P. clear bellies, 6-8 ‘lbs., 16%c; 8-10 
Ibs., 1734c; 10-12 Ibs., 1634c; 12-14 Ibs. 
16%4c; S. P. hams, 8-10 Ibs., 18%4c; 10-12 
Ibs., 18c; 12-14 lbs., 1734c; (boilers) 18-20 - 
Ibs.,°20c; dressed hogs, 15%c; city steam 
lard, 14%4c; compound, 141%4@15c. 

—— ii 


LARD AND GREASE EXPORTS. 

Exports of lard from New York, August 
1 to August 20, were 32,413,756 Ibs.; tallow, 
120,000 Ibs.; greases, 3,688,600 Ibs.; and no 
stearine. 
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Advertising Value 
of Colors 


The Importance of 
Correct and 


Brilliant Shades 


The Importance 
of Fastness 


100% 
Advertising Service 








The Mission of Color 
on Packers’ Packages 


The third of a series of advertise- 
ments placing before the buyer, 
the facts about Packers’ Tapes. 


Packers wishing to see how an Advertising Tape in their colors 
will improve the package, are invited to send a label. We 
will make up a demonstration spool without any obligation. The picture of 






































It is presumed that in buying a colored tape for tying your prod- 
ucts, you consider its utility as tying material as well as its possi- 
bilities as an advertising medium. 


You spend thousands of dollars in your efforts to Strike the “right” 
color combination for your package because you want it to be dis- 
tinctively different from others. You want it to “stand out,” to catch 
the buyer’s eye and to impress itself so he will remember it. 


It is for the same reason that you decide on a colored tape in prefer- 
ence to the ordinary twine or cord. 


This being so, isn’t it important that the colors of your tape. be 
a true reproduction of your house colors and not a poor imitation of 
them, showing a variation of shades? Isn’t it desirable that they 
match the label or wrapper so as to make your package a harmonious 
whole which will please the eye and ‘will attract attention? 


We have the facilities to give you this exact match of your colors— 
the correct shade of your particular green, blue, orange, or whatever 
your color may be. We are the only manufacturers of Advertising 
Tape who operate their own dyeing plant. It is equipped exclusively 
with Franklin Process Dyeing Machinery and an up-to-date Univer- 
sal Winding Equipment. 


Here all yarns that go into the manufacture of packers’ tape—or 
PRINT-AD-STRING, as our brand is known—are dyed before they 
go into the tape. A dye bath given the tape in the process of manu- 
facture can not and will not produce a bright, brilliant color and much 
less a fast color. 


You want your colors to be both. You’ve got to have fast colors be- 
cause only too often your goods come in contact with moisture and 
you cannot take chances on having the colors run all over the package. 
You want them to be brilliant and “correct” for the reasons explained 
above. 


To get 100% Advertising Service from your tape, it should be made 
in an exact reproduction of your colors, it should be fast colored 
and it should have a clear and legible imprint. 


The printing, being of considerable interest and 
importance will have a page devoted to it in next 
week’s issue. 


the tying equip- 
ment had to be 
omitted for tech- 


Chicago Printed String Co. ; nical reasons. 
2411 Clybourn Avenue, Chicago, III. 
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THE WEEK’S CLOSING MARKETS 


FRIDAY’S CLOSINGS. 


Cottonseed Oil. 

Cotton seed oil was very weak toward 
the close of the week with active liquida- 
tion in the October and November owing 
to the heavy break in lard and demoraliza- 
tion in feed grains. The weakness in cot- 
ton and favorable cotton crop reports with 
predictions that the September crush 
would be as large as last year if not larger 
brought in quite a little selling by nearby 
longs although the spot situation continues 
very firm. 

Provisions and Lard. 

Provisions were very weak on Thurs- 
day and Friday with heavy liquidation in 
meats and lard on general stop order sell- 
ing due, in large part, to the heavy break 
in grain and weak foreign markets. 

Quotations on cottonseed oil at Friday 
noon, were August, $13.50@14.25; Septem- 
ber, $13.36@13.40; October, $12.25@12.26; 
November, $11.24@11.26; December, $10.65 
@10.68; January, $10.65@10.70; February, 
$10.65@10.80; March, $10.73@10.75. 

Tallow. 

Tallow, extra 8%c. 

Oleo Oil and Stearine. . 

Stearine, oleo, 17c. 


FRIDAY’S GENERAL MARKETS.., 

New York, Aug. 22, 1924.—Spot lard at 
New York, prime western, $14.35@14.45; 
middle western, $14.15@14.25; city, 
$14.12%; refined, ‘continent, $15.50; South 
American, $16.00; Brazil kegs, $17.00; com- 
pound, $16.25. 

Liverpool Provision Markets. 

Liverpool, Aug. 22, 1924.—(By Cable)— 
Quotations today: Shoulders, square 79s; 
picnics, 56s; hams, long cut, 89s; hams; 
American cut, 90s; bacon, Cumberland, 
95s; bacon short back, 92s; bellies, clear, 
97s; Wiltshire sides, Amercian, 100s; Ca- 
nadian, 105; spot lard, 79s 6d. 

Hull Oil Market. 

Hull, England, Aug. 22. 1924. — (By 
Cable.)—Refined cottonseed oil, 46s; crude 
cottonseed oil 41s 9d. 

ee ee 
ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine exports of 
beef this week up to Aug. 22, 1924, show 
exports from that country were as fol- 
lows: To England, 85,087 quarters; to 
the continent, 97,786 quarters; to other 
ports, none. 

Exports for the previous week were as 
follows: To England, 146,308 quarters; to 
the continent, 73,133 quarters; to other 


ports, none. 
a wren 

BOSTON MEAT SUPPLIES. 
Receipts of western dressed meats and 
slaughters under federal and city inspec- 
tion at Boston, Mass., are officially re- 
ported as follows for the week ending 

August 16, 1924, with comparisons: 
Week Cor. 


ending Previous week 
Western dressed meats: Aug. 16. week. 1923. 


Steers, carcasses .... 2,907 2,666 3, 

Cows, carcasses ...... 1,068 1,853 09 

Bulls, carcasses ..... 45 43 

Veals, carcasses .... 1,123 1,295 951 

Inbs, carcasses .... 11,766 10,524 9,605 
Mutton, carcasses 24 
POR, FOE: ass censo eee 289,409 230,993 159,887 
Local slaughters 

Cattle vcciiveswc dea 1,351 1, 1,915 

ee, ee pre een 1,822 1,982 
ONE: ismeag sawewCaeek 9,247 11,319 20,342 

SGD” casas bas venees 7,61 5, 


pase 
COTTONSEED OIL EXPORTS. 


. Exports of cottonseed oil from New 
York August 1 to August 20,213: bbls. 


VEGETABLE OIL MARKETS. 


COCOANUT OIL—The position of the 
market is slightly easier and has been 
with oil available at New York at 93%c 
and on the coast at 9%c. Quite free offer- 
ings of coast oil are reported with buyers 
apparently for the time being showing 
some hesitation. The amount of oil avail- 
able for nearby and the next month’s ar- 
rival is reported quite large, and the oil 
is being taken wherever it can be substi- 
tuted at the competing difference under 
cottonseed oil, this difference being about 
2 to 2%c in the central west. 

Quoted—New York tanks 934c for Cey- 
lon. On the coast sales have been re- 
ported at 9%c, sellers tanks. 

SOYA BEAN—The offerings have been 
rather moderate and prices are quite 
steadily held. The volume of business has 
been limited owing to the relative price 
and apparent lack of supplies. On the 
coast prices are held at 103%4c tanks with 
barrels New York 123%c to 13c. 

CORN OIL—Prices have been very firm 
Owing to the advance in corn, and the con- 
sequent higher prices asked have tended 
to restrict business. Refined oil is held 
at 15 to 15%c, with crude quoted about 
12c at the mills. 

PEANUT OIL—The market has been 
quiet and steady for all grades with only 
a small turnover reported. Crude _ is 
quoted at 11%4c buyers tanks with Oriental 
shipments about 10c. 

PALM OIL—Offerings are limited and 
there appears to be only a moderate 
amount on spot with offerings to arrive 
in small volume. Lagos is quoted at 8%c 
October-December shipments, Nigre 8%c. 

PALM KERNEL OIL—The position 
of the market is unchanged with spot oil 
quoted at 10c. 

SESAME OIL is firm and higher due to 
smaller available supplies here. Offerings 
to arrive .are limited and not much ex- 
pected before the flew crop is available. 
Some spot oil was quoted at 13c in barrels 
New York with October 12%c and No- 
vember 12'%c. 

COTTONSEED OIL—Prices are very 
firm on the spot and only limited trade 
is reported due to the scant supply. Fair 
sales were made during the week to the 
Maine fish interest. Crude is quoted 12c 


nominal southwest. 12c Texas, and spot 
oil P. S. Y. New York. 14.25c bid. 





Temperatures! 


Do you watch them 

In the hog scalding vat? 

rendering kettle? 

“ “lard tank? 

“« “ ham boiling vat? 
sausage kitchen? 
smoke house? 
meat cooler? 

“ “ tank room? 


Or in a dozen other places in 
your plant? 

If you do not, you are losing 
money every day. 

Send a 2-cent stamp to THE 
NATIONAL ProvisioNER, Old Colony 
Building, Chicago, for copies of the 
three articles on “Temperature Con- 
trol in the Meat Plant,” which ap- 
naa in recent issues. 











37 





RECEIPTS AT CENTERS. 
SATURDAY, AUGUST 16, 1924. 
Cattle. - Hogs: Sheep. 














COANE - 0. sc Sa anet Hewes dis 500 4.000 2,000 
po eer erie 300 2,500 500 
OMABAE ..recccvdccccccceces 100 10,000 300 
| Eee febeawees 400 5,000 500 
py OO ER eee Or odes 2,000 1,000 
Sioux City ...... chads seas 500 10,000 300 
Bt. PAU i iiiwcces ceeded 100 500 20u0 
Cklahoma City ............ 300 , | 
Fort Worth 600 er ee 
Milwaukee . 100 1QD oo wees 
Denver ..... 100 100 200 
Louisville 100 800 500 
WHIGMEE poe nccccdececasicee 300 300 tees 
Indianapolis ..........+-++- 200 5,000 200 
eee 200 2,500 400 
Cincinnati ......cceccccsees 300 2,300 1,100 
TOI: ovis iS acewcdsene ceed 100 2,500 200 
ee PR eer 400 1,000 400 
Nashville, Tenn. ........--- wees FOO ss ceases 
FUSED 6... cnnovccscucsecce 300 , re 
MONDAY, AUGUST 18, 1924 
BOOED oc ccccccesceccnsece 25,000 50,000 13,000 
Kansas City ..,.cceceeceoee 36,000 12,000 7,000 
CHI oi onic dae ctacteccoens 14,000 10,000 2,600 
Bt. Teme. 2. ccccccsvccedesss 12,000 17,000 2,100 
St. Joseph .....--cceeeeese 4,000 6,000 8,000 
Sioux City .......-.eeeeees 5,000 10,000 500 
eS RPP rer 10,000 7,000 1,800 
Oklahoma City .........--- 1,000 400 oe 
Fort Worth ........-s-s06. 4,500 1,500 aa 
Milwaukee ........--+--0+ 300 600 
DRE so koa dc avd weds s since. 3,800 1,700 1,700 
Louisville 2,300 2,000 
MINTS, i. Sse cuisine dow ens 1,600 ‘ “see 
Indianapolis 6,000 aise 
Pittsburgh 5,000 .— 
Cincinnati .. 4,600 avaee 
Buffalo ..... 10,000 4 
Cleveland oo = 
Nashville, Tenn. ....----- wer OS 2, +00 
Toronto ......6-seeeeeeeees 3,100 1,300 i, 
TUESDAY, AUGUST 19, 1924. 
CRICRSO 2... ccccccesceccecs 10,000 24,000 15,000 
Kansas City .....-+-eeeees 16,000 = wan 
PE Oh gs Lina 5 4 wats N oe 9,000 9, or 
St. Lowia ...cccccccccccees 8,000 wes et 
St. Joseph ......-0--eeees 4, — +e 
Sioux City ....-..-.-eeeees & 3,500 7, i009 
BE; PORE. ccccdeccrcwccccece 2,500 ba . 
Oklahoma City ......--+++- 1,100 = . “ace 
Fort Worth 2,500 Ph = 
Milwaukee 3000 300 
Demver ....ccccccccccccsses —_ ates 
Lovisville  .....--seeeeeeeee 1 $ 
Wichita ...... 1 ‘ope 
Indianapolis .. . 1000 400 
Pittsburgh .... 100 3 O00 ca 
Cincinnati -— yo oor 
Buffalo .....--eee et eceeeeee eo = 
te ee Sere . +500 300 
Nashville, Tenn. :...----++- « 
Toronto ....-..eeeeeeeeeeee 500 4,000 600 
WEDNESDAY, AUGUST 20, 1924. 
CHICAGO 2.2... cece eee eens = “ee 10, on8 
) 5 5 
Cra City ...cceecccccces ered 9°50 19/000 
500 13,000 2,500 
9,500 <— 
Seven City ....cccscccccees 2,500 ee bers 
St. Paul ......--eeeeeereee 1,400 ba Kens 
Oklahoma City ....--+++-« 1,400 Poe tae 
Fort Worth .....-.--+++++> “—_ be rd 
Milwaukee .....---e-eerrre 5 00 2,400 
Donver .....cee ec ee rec cecee 2 
Louisville ....---eeeeeeeeee = 1.708 ar 
Wichita ......--eeeeeeeeeee i 1.080 800 
Indianapolis .....--+++0+++- "ie. +000 300 
Pittsburgh .....------++++%> 2500 4,000 
Cincinnati .....---ee seers pos 3 0 200 
Buffalo ....-eeeeeeeeeceres - 3’500 300 
Ceians TE Nah weer bo $500 s 
Nashville, Tenn. ...-----+-- . sap 
Toronto ... seer eeee cect ee 1,900 
THURSDAY, AUGUST 21, 1924 
Chicago ....--.eeeeeeeeeeee 10,000 4 n= 
Kansas City ....---+-+-++++> 4,000 by arses 
Omaha veseeceeccsecesstees BORD Heo ge 4 
St. Louis .....--- eee eer ees & one $'500 4°500 
St Joseph .....---eeeeeees pe 19°90 300 
Sioux City © ..----eeeeeeeee 2, 5000 2,000 
St. Paul .....ceeceerersees & r “4 ay? pote 
@klahoma City ...---+-+++> 3 900 508 i00 
Fort Worth .....-0e++eeeees bar ‘ po 2.500 
Denver ....- eececeecessee? ao 5's00 500 
Indianapolis ...-----+-+++++> ’ 2'300 700 
Pittsburgh .....--e-eeereeee “seo a 000 aes 
—" 2S, écwkenatenake os 700 200 
Buffalo .....-eeeeeeee cece = 
Cleveland ...--eeeeeeeerere 300 3,000 


FRIDAY, AUGUST 22, 1924. 
5,000, 26,000 12,000 


Chicago ....-e-eeeeeeeereee i : 
Kansas City ...---+--s+es: “= ben} 14,000 
ge = ht SA he 1300 15,000 1,500 
St. Joseph ...----e-eeeeree * 04 12000 200 
Sioux City ...-.+--eeeeeree oe re 4 oa. 
St. Paul .....-seseeeeeseees pe rr — 
Oklahoma City ....-----+++ fn es 1600 
Fort Worth ....-----++++-+> +00 300 3'600 
Denver ....ceeeceeceeeceess 

Indianapolis ..-.-.-.-+---+++ 800 = oo 
Pittsburgh ....----+eeeeee tga ae Hered 
Cincinnati ......-- ee ee eeee pie oa po 
Buffalo ......-. eee cece eeee 2 2, bg 
Cleveland .....0eeeeeeeeeee 300 2,000 


How can a good “gutter” increase 
your beef carcass yield? Ask THE 
BLUE BOOK, the “Packer's Encyclo- 
pedia.” 





CHICAGO. 
(Reported by U. 8. Bureau of Agricultural Economics.) 
Chicago, Aug. 21, 1924. 
CATTLE — Emphatic .unevenness 


marked the week’s trade in killing classes 
oi cattle. Supply figures showed expan- 
sion and runs were freighted with too 
many medium to good weighty steers, 
these and plain lightweight short fed 
kinds dropping 50@75c. On the other 
hand, a comparatively scarce supply of 
yearlings and desirable handyweight steers 
met active outlet and closed 25@4Uc up. 
light yearlings showing the most advance. 

Extreme top matured steers $11.15; 
best yearlings $11.25; mixed yearlings 
$11.00. Receipts of western grass steers 
were largest of the season, killers taking 
most of the fleshy offerings at $7.00@7.75, 
a few lots making $8.00@9.00 and better. 

Fat she stock reacted following last 
week’s sharp slump, grass cows and heif- 
ers closing strong to 25c higher, while 
desirable heifers shared the general year- 
ling advance, ger yearling heifers sell- 
ing upward to $10 

Bulls gained aon ae as the supply 
diminished and all interests scrambled for 
veal calves, prices advancing $1.50@2.00. 
Desirable vealers today sold at $13.00@ 
13.50 to packers and upward to $14.00 to 
outsiders. 

HOGS—Swine trade has been “fl'ghty” 
with daily and hourly variations in quick 
response to receipt figures and general 
demand. But decreased supplies and im- 
proved outside inquiry resulted in strength 
that more than offset bearish influences. 
Advances scored averaged 15@25c as 
compared with last Thursday, with maxi- 
mum gains accruing to finished grades. 

Less desirable offerings of all weights 
failed to follow the upturn to any extent 
and some grassy underweights showed 
slight losses. The top of $10.25 today 
was still 50c above last year’s peak and 
nearly $1.00 under the high mark of July. 

SHEEP—Considerable reduced supplies 
locally tended to key up competition and 
advances of 25@50c were registered on 
fat lambs as compared with a week ago. 
Restricted killing outlet, due to very 
poor demand for mutton and_ heavy 
cooler accumulations, caused a sharp re- 


LIVE STOCK MARKETS 
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action on sheep and trade has been draggy 
at 50@75c lower values. 

Best range lambs topped at $14.35, with 
hatives reaching $14.25, while the bulk of 
fat lambs cleared at $13.50@14.25. Good 
range yearlings made $10.00. with aged 
wethers at $8.00, while most range ewes 
brought $6.50@7.50, the latter price taking 
several loads early in the week. 

oe —_@— 
KANSAS CITY. 
(Reported by U. 8. Bureau of Agricultural Ecenomics., 
Kansas City, Mo., Aug. 21, 1924. 

CATTLE—This week’s offerings of 
cattle were the largest of the year and an 
unusually large per cent of the supply 
were fed steers and yearlings with qaulity 
better than the average. Demand con- 
tinues good for the niore desirable grades 
of handyweights and yearlings but buyers 
have discriminated against weighty fed 
steers and grassers at all times. 

Handyweights and yearlings have main- 
tained about steady levels but other 
grades are mostly 25@50c lower. Strictly 
choice long fed Nebraska yearlings sold 
at $11.30 and best heavies reached $10.60 
during the week, the bulk of the fed ar- 
rivals cashing from $7.75@10.25. 

Grass fat steers have been numerous and 
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most sales ranged from $5.50@7.50. 


Fat 
she stock was inclined to drag : and prices 
are 15@25c lower than a week previous, 
Bulls held steady levels while calves sold 


50c@$1.00 higher, 
$10.00. 


HOGS— Receipts of hogs were moder- 
ate and prices show satisfactory price 
gains for the period under review. The 
better grades of both light and butchers 
have met a good demand and closing 
prices are mostly 35@45c higher than last 
Thursday. 


Today was the high point cf the week 
and the top of $9.90 was paid by both 
shippers and packers for choice medium 
and weighty butchers. Bulk of the more 
attractive grades ci all weights sold today 
from $9.70@9.90. Packing sows remained 
steady with $8.25@8.50 taking the bulk. 


SHEEP—Increased supplies of aged 
sheep most of which have been western 
ewes resulted in sharp price declines on 
this class. Early in the week best ewes 
sold at $7.25 but on closing days the same 
kinds were selling around $6.00 or $1.00@ 
1.25 lower than a week ago. 

Fat lambs have been in relatively light 
supply and prices are 25(@40c over last 
Thursday. Colorado lambs sold to $15.00 
the week’s top, while other fed western 
and range offerings sold from $13.70@ 
13.90. Best native lambs reached $13.85 
and comparatively few had to sell under 


$12.75. 


top veals making 





LIVESTOCK PRICES AT LEADING 


Following are livestock prices at five leading Western markets on Thursday, 


MARKETS. 
August 14, 


1924, as reported to THE NaTIONAL Provisioner by leased wire of the Bureau of Agri- 
cultural Economics, U. S. Department of Agriculture: 


Hogs (Soft or oily hogs and roasting 








eg excluded) : CHICAGO. KANSAS CITY. OMAHA. E. 8ST. LOUIS. ST. iii 
se eeeeseeces seeeeecccceseee $10.95 $ 9.90 $ 9.75 $10.35 $07 
BULK’ af). SRP teteEn =a* 9.00@10.00 9.35@ 9.85  8.60@ 9.65  10.15@10.35 8356 9.60 
Hyvy. wt. (250-350 lbs.), med.-ch...... 9165@10.20  9.55@ 9.90 10@ 9.70 9.85@10.25 9.35@ 9.60 
Med. wt. (200-250 Ibs.), med-ch..... ++ 9.85@10.25 9.65@ 9.90 9.25@ 9.75 10.00@10.25 9.35@ 9.75 
Lt. wt. (160-200 Ibs.), com.-ch..... +++ 9.10@10.25 9.60@ 9.90 9.00@ 9.70 9.75@10.25 9.25@ 9.75 
Lt. It. (130-160 Ibs.), com.-ch........ 8.50@10.05 8.50@ 9.65 .50@ 9.60 8.75@10.15 8.50@ 9.75 
Packing hogs, smooth............... «+ 8.55@ 9.10 Hy 8.50 8.65@ 8.85 8.40@ 8.60 8.25@ 8.60 
Packing hogs, rough..............s0. - 8.00@ 8.55 8.25 8.40@ 8.65 8.25@ 8.40 8.00@ 8.25 
Slehtr. pigs (130 Ihe. down). med. ch. 8.00@ 9.40 85a Bees «cab cbs tate TA0EP OSD ovinsccwaten 
Av. cost and wt. Wed. (pigs excluded) %.46-251’lb. 9. 46- 237’ Ib. 8.98-266' lb. Ye ee eres 
Slaughter Cattle and Calves: 
STEERS (1,100 LBS. UP): 
Choice and prime ........... seeeeee 10.25@11.35 9.85@11.10 9.85@11.00 10.25@11.00__............ 
GOOd ....-seeeeeeeeeeees seeeeeee ses 9.25@10.5 8.85@10.00 8.90@ 8. 85  9.00@10.25  9.00@10.00 
BED. Satoh sdvesnessbessiwensud +» 7.00@ 9.75 6.65@ 9.10 6.50@ 8.90 6.10@ 9.00  6.75@ 9.00 
BED tS obs nec aeadeb was e+» 5.50@ 7.00 4.65@ 6.65 4.75@ 6.50 4.75@ 6.10 5.25@ 7.00 
STEERS (1,100 LBS. DOWN): 
Choice and prime .......... 10.25@ 11.35 10.00@11.35 9.90@11.00 10.00@11.25 ........... 
; 9.35@10.50 8.85@10.10 9.00@10.00 9.00@10.00  9.00@10.00 
6.758 9.75 6.00@ 9.00 €00@ 9.00 5.75@ 9.00 6.50@ 9.00 
‘ 4.25@ 6.00 4.50@ 6.00 4.50@ 5.75 = 4.75@ 6.75 
3. woe 5.00 3.25@ 4.25 3.25@ 4.50 3.50@ 4.59  3.00@ 4.75 
LT. YRLG. STEERS AND HEIFERS: ms 
Good to prime (800 Ibs. down)...... 9.35@11.00 8.50@10.50 8.50@10.40 9.00@10.50 7.75@ 9.00 
HEIFERS: i 
Good-choice (850 Ibs. up)........... 7.75@10.35 6.50@ 9.65 6.50@ 9.50 6.00@ 8.50 6.50@ 8.50 
Common-med. (all weights)......... 4.40@ 7.75 3.50@ 6.50 3.25@ 6.50 3.25@ 6.00 4.00@ 6.50 
cows: 
NE GANA nos oss cs sccseocine 5.50@ 8.00 5@ 7.60 4.75@ 8.00 4.50@ 7.00 4.50@ 7.50 
Common and medium ............. . 3.50@ 5.50 3.00@ 4.75 3.25@ 4.75 —3.50@ 4.50 —3.00@ 4.50 
Canner and cutter ............. ecoe 2.25@ 3.50 1.75@ 3 1.75@ 3.25 1.75@ 3.50 1.75@ 3.00 
BULLS: i 
Good-ch. (beef yrigs. excluded)..... 4.50@ 6.75 4.25@ 5.75 4.25@ 6.75 4.50@ 6.50 4.00@ 6.25 
Can.-med. (canner and bologna)..... 2.50@ 4.60 2.85@ 4.25 2.75@ 4.25 2.50@ 4.50 2.50@ 4.00 
CALVES: 
Med.ch. (190 Ibs. down)............ 9.50@13.75 7.00@10.00 7.00@ 9.75 7.00@11.75  7.50@11.50 
Cull-com. (190 Ibs. down)........... 6.00@ 9.50 3.00@ 6.75 4.00@ 7.00 3.50@ 7.00 — 4.00@ 8.00 
Med.-ch. (190-260 Ibs.)..........0006 5.25@13.25 5.00@ 9.75 4.50@ 8.75 5.00@11.00 4.00@ 9.50 
Med.-ch. (260 lbs. up)......... eeeee 3.75@ 9.00 4.00@ 7.00 3.50@ 6.75 3.50@ 6.50 3.50@ 7.50 
Cull-com. (190 Ibs. up)............ 3.00@ 9.00 3.00@ 4.00 3.00@ 6.00 2.25@ 3.50 3.00@ 6.00 
Slaughter Sheep and Lambs 
bs, med.-pr. (84 lbs. down)....... 12.25@14.35 11.50@14.25 12.00@14.00 11.50@13.50 1.25@13.50 
ibs, cull-com. (all ipo ogg Seesees » 8.50@12.25 7.50@11.50 8.50@12.00 —_7.00@ 11.50 * 00@ 11.25 
Yearling wethers, med.-prime......... 8.50@11.50 8.25@11.50 8.00@11.00  8.25@11.25 7.75@ 10.75 
Wethers, med.-pr. (2 yrs. old “and over) 4.75@ 9.00 5.25@ 8.00 5.00@ 8.00. ........... 4.25@ 8.50 
Ewes, common to choice.......... weee 3.50@ 7.25 3.25@ 6.25 3.25@ 6.00 3.00@ 6.00 3.00@ 6.75 
Ewes, canner and cull.............- -- 1.00@ 3.50 1.00@ 3.25 1.00@ 3.25 1.00@ 3.00 1.50@ 3.00 
E. R. Whiting L. H. McMurray 
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OMAHA. 


(Reported by U. S. Burcau of Agricultural Economics ) 
Omaha. Neb., Aug. 21, 1924. 

CATTLE—The trend of values for fed 
steers and yeariings has been towards 
wwer ice > Wee, Weignty steers 
showing the most loss. Generaliy prices 
on yearlings and medium weight steers 
are 1U0@25c lower and weighty steers 25@ 
Uc tower, plainer kinds showing the fui 
decline. 

‘the week’s high mark:‘of $11.00 was 
paid for choice medium wei: ght steers and 
weigniy steers cleared up to $10. 75. Long 
yearungs sold up to $10.50. 

She stock held fully steady for the 
week, buik of the supply consisting of 
grassers, making $4.25@5.25, a few heifers 
upward to $6.00." Bulls held fully steady 
and vealers advanced 50c, with top veal- 
ers today at $9.50. 

HOGS—Under the influence of moder- 
ate receipts and free buying on the part of 
packers and the usual inquiry from east- 
ern order buyers this week the way was 
paved for a stronger. trend to values. 
tuere were the usual ups and downs but 
advances ovcr balanced losses and in a 
general way closing values show a net 
upturn of 29(a95c on the better grades of 
butchers. with packing grades 25@50c 
higher. Today’s bulk of all sales ranged 
from $8.60@9.65; top, $9.75. 

SHEEP—Despite the heaviest -week’s 
marketward movement of the year to date, 
the market on fat lambs showed some 
strength and upturns of 25@40c were re- 
corded for the week. Bulk of fat range 
lambs cleared at $13.65@13.75; top $14.00; 
natives largely $12.75@13.00. Good 
clipped lambs clustered around the $12.75 
mark. 

Receipts included a liberal showing of 
sheep and this branch of the trade. which 
up to this week has been on a hand to 
mouth basis. worked sharply lower, the 
decline from a week ago being $1. 00@ 
Np on fat ewes today sold at $5.50 
@5 

eae 2 
ST. LOUIS. 
(Reported by U. S. Bureau of Agricultural Economics) 
E. St. Louis, Ill., Aug. 21.. 1924. 

CATTLE—Narrow demand for native 
becf steers, beef cows and_ bologna 
bulls and liberal receipts of west- 
ern steers sent prices down this week, 
western steers declining 40@50c, the 
others 25c. Light yearling steers and 
heifers and stock steers ruled steady while 
light vealers advanced 25@75c. 

Tops for week: Matured steers, $10.75: 
long yearlings, $11.25; light mixed year- 
lings, $10.15. Bulls for week: Native 
steers. $8.25@9.90; western steers, $5.00@ 

7.00; fat light yearlings, $9.00@9. 75; cows, 
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$3.75@4.50; canners, $1.75@2.25; bologna 
bulls, $3.75@4.25. : 

HOGS—HdHog prices have continued to 
fluctuate violently but owing to decreased 
supplies salesmen had the best of the 
week’s deal, today’s market being 25@35c 
over last Thursday, the ciose ohly 25c 
higher. Top reached $10.35 today, with 
butk good weighty butchers $10.25@10.35. 

Kinds scaling below 180@190 Ibs. 
largely $10.15@10.25. Light lights and 
pigs advanced 25c, packing sows 50c. 
Good 130@160 lb. averages made mostly 
$9.50@10.15; good 100@130 |b. pigs $8.75 
@9.50; bulk packers $8.50 

Receipts decreased from 56,000 the 
first four days last week to approximately 
45,000 this week. 

SHEEP—Fat lambs are 25(@50c higher 
than this time last week but a weaker 
feeling developed in aged sheep. Best 
lambs brought $13.50 to packers today 
with quality not the very best. Top kinds 
would bring $13.75; culls are moving at 
$7.00 mostly. , 

Fat light ewes today at $5.50 were bring- 
ing $6.00 for the most part at the close 


last week. 
aren <a’ 
SIOUX CITY. 


(Special Letter to The National Provisioner.) 
Sioux City, Ia., Aug. 20, 1924. 

CATTLE—The half week ended today 
shows a small increase in number of cat- 
tle coming as compared with last week. 
Bulk of this increase, however, is credited 
to the Monday run when the showing of 
range cattle. was fairly liberal. The mar- 
ket is generally in better tone than at 
the finish of last week and unless it is 
on medium short fed stock that has been 
running on grass, prices are somewhat 
higher. 

Today, with 2,000 cattle here and a half 
week total of 10,600 the market held steady 
tone for the better grades of dry fed of- 
ferings with best here being long yearlings 
at $10.50 with quite a showing of yearlings 
and handy weights at $9.75@10.25; fair to 
good dry lot beeves of all weight $9.00@ 
9.75; common to fair from $9.00 down to 
around 8.00 and under. 

Not enough fat grass steers here to 
establish quotations. Grass cows are 
slightly easier than on first days of the 
week with bulk quotable at $4.00@5.50. 

HOGS—Hogs have iaken on a little bet- 
ter turn of late and were 15c higher today 
with best butchers selling up to $9.65, bulk 
of butcher light and medium weights $9.25 
@9.60, good mixed $9.00@9.25, packing 
grades $8.25@8.75, rough grassy sows 
around $8.00. 

Receipts were 9,000 total for the half 
week 28,700. 

SHEEP—Sheep were steady and lambs 
lower, with best fat lambs at $13.50. Re- 
ceipts running very light at this market. 
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ST. JOSEPH. 


(Special Letter to The National Provisioner.) 
So. St. Joseph, Mo., Aug. 20, 1924. 
CATTLE—Cattle receipts for the first 
two days of the week was 8,700 as com- 
pared with 5,700 the same two days last 
week and 9,700 for the same period a year 


ago. ‘Lhe market for beef cattle has not 
been satistactory and as pastures in Kan- 
sas are good and practically no flies 
bothering cattle, Kansas’ run of beef cat- 
tle has not yet gotten under way in earn- 
est. 

Best fed yearlings have met strong de- 
mand while heavier fed cattie are inclined 
io be a little draggy and barely steady. 
Western grass steers have been slow and 
while some of the wintered grass cattle in 
Kansas have sold steady with last week’s 
low close, strictly grass beef steers are 
15@25c lower. 

Good to choice fed cows have been 
scarce and are selling at steady prices, 
while the grass cows are selling weak to 
Z5c lower. This includes all cows except 
canners and cutters that are selling about 
steady. Canners aegely from $1.75@2.15 
and cutters $2.50@3.00 

Bologna bulls are in narrow demand and 
are 15@25c lower. Veal calves, in spite 
of liberal offering from the West have held 
steady. Top veals selling for $10.00, best 
yearling steers here so far this week sold 
for $10.25 while $10.50 was the top on 
heavy steers. 

HOGS—Hog receipts amounted to 
14,000 as compared with 12,000 last week 
and 17,900 the same period a year ago. 
Monday market opened with the shippers 
purchasing a fair assortment of good 
butchers on a generally 10@15c lower 
basis, top being $9.70 for choice butchers. 
Packers displayed even greater bearish- 
ness and the market was sluggish. Sales 
were varioysly quoted 10@25c lower. 

Packers paid up to $9.65 for best butch- 
ers of medium weight. Choice heavy 
butchers sold around $9.40. Packing sows 
worked lower in line with other classes, 
changing hands largely around the $8.00 
mark. 

There is some recovery in the market 
today, being generally 5@10 higher with 
light lights and some mixed hogs selling 
a little higher. Top to packers was $9.75, 
bulk on good butchers $9.60@9.70. Light 
Hy igg $8.50@9.00. Packing sows $8 10@ 


15. 
SHEEP—Sheep receipts, 15,000 as com- 





Order Buyers 
of 


Cattle Calves 
Hogs Lambs 


Henry Knight & Son 


wii Stock Yards 
Louisville, Ky. 


References: Dun & Bradetreets 








E. E. JOHNSTON 


Established 35 Years 


Hog Buyers 
Exclusively 


Live Stock Exchange 
East Buffalo, N. Y. 























pared with 7,300 last week and 8,000 same 
period a year ago. here was a good 
demand in evidence and the market on 
the initial session was strong to 25c high- 
er, while today’s market was steady. 

Western lambs sold largely from $13.50 
@13.90. 

eae eee 


ST. PAUL. 


(Reported by U. 8S. Bureau of Agricultural Eco- 
nomics and Minn. Dept. of Agriculture.) 
St. Paul, Minn., Aug. 20, 1924. 

CATTLE—A persistent effort to cheap- 
en costs on the plainer grades of grass 
fat stock has been the rule during the 
past week, these classes ruling unevenly 
25@50c lower while the limited showing 
of drylot steers, yearlings and better kinds 
of fat she stock but slight changes. 
Grassy offerings included a small show- 
ing of Western range steers, these, how- 
ever, were largely of stocker and feeder 
types, only a few going to killers. 

Heavy beeves still hold to a $10.00 top 
for the week, best yearlings stopped at 
$9.75, bulk of fed steers and yearlings sell- 
ing at $8.00@9.00. Grassers’ scored up- 
wards to $7.75 in load lots, bulk turning 
at $5.50@7.50. Grass cows appeared 
mostly in the $3.25@4.50 channels with 
heifers upwards to $6.00. 

Canners dropped back to the $2.00 level 
with cutters mostly $2.50@2.75. Sausage 
bulls are still on the down grade, $3.25@ 
3.75 taking all but a few of the best heavy 
bulls. 

HOGS—A 25c slump in hog trade on 
Monday has been more than recovered 
so far, today’s market ruling fully 50c 
higher than last Wednesday, and 10@15c 
higher than last week’s close. Top price 
of $9.65 today took quite numerous loads 
of sorted 160@180 averages, adoad or two 
of choice 225@250 lbs. butchers scoring 
the same figure. 

Bulk of the medium and heavyweight 
butchers and mixed lights and butchers 
turned at $9.50, with packing sows going 
mostly within an $8.00@8.25 spread. 

SHEEP—Fat lambs are quotable 0@ 
75c higher than last Wednesday, fat sheep, 
however, being 25c@50c lower. Best 
grades of fat native lambs sold today at 
$13.25 with untrimmed sorts at $12.25. 
Culls were salable at $8.00@8.50, yearlings 
mostly $9.00@10.00. 

Light and handyweight fat native ewes 
went to packers at $450 mostly, a few 
heavies being sorted off around $4.00@ 
4.50. 


ae 


CANADIAN LIVESTOCK PRICES. 

Summary of top prices for livestock at 
leading Canadian centers for the week 
ending August 14, 1924: 


BUTCHER STEERS. 
1,000-1,200 Lbs. 









Same Week 
ended week ended 
Aug. 14. 1923. <Auzg. 7. 
a eee $ 7.40 $ 8.00 $ 7.40 
Montreal (W) 6.50 6.50 6.75 
Montreal (E)* 6.50 6.50 6.75 
Winnipeg 6.25 6.50 6.25 
Calgary 5.50 5.25 5.45 
Edmonton 5.00 5.00 §.25 
VEAL CALVES. 
Oe aa er 10.00 12.00 9.75 
Montreal (W) .........+..+ 8.00 8.00 8.00 
Montreal (E) ............. 8.00 8.00 8.00 
TE. siansechvtactabsen 7.00 8.00 7.00 
ME - “cnsoneccoessenneves 4.75 6.00 5.00 
SE. cosvncssedsoeeeos 4.25 5.00 4.25 
SELECT BACON HOGS. 
Toronto ........ 11.60 11.60 
Montreal (W.) . 11.25 10.00 
Montreal (E) 11.25 10.00 
Winnipeg ... 11.27 9.90 
Calgary 10.89 9.62 
BORROMEO . 2c ncn cccccdcccces 10.75 9.25 
TORTRD  vcccscenesasnccucns 12.60 15.00 
Montreal cw) 11.75 12.50 
Montreal (E) 11.75 12.50 
DL: Seskcesoneetbes ee 11.00 13.00 
DT Ltisdetdecedeosenes -00 13.00 
BEER ccccccccccccceces 10.00 12.00 
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PACKERS’ PURCHASES. 

-paeckers at principal -cen- 

Saturday, Aug. 16, are 
sioner as follows: 


Purchases of Hvestock 
ters for the week endin 
reported to The National 


















































CHICAGO. 
rT Cattle. Hogs. Sheep. 
our Oss supe eseteubabdae 5,3: 9-208 14,499 
Ee. Gb A cv ctocccahes veces’ 5,977 14,800 21,699 
orris D> stdcocsvastnéecs 4,975 9,000 8,446 
eer aes 4,170 10,800 7,953 
Anglo-Amer. Proy. Co. ........ 328 5,700 ..... 
G. H. Hammond Co. 500 
Libby, McNeill & Libby 7 eee 
Brennan Packing Co., 7,500 hogs; Miller & Hart, 
3,400 hogs; Independent ‘Packing Co., 8,000 hogs; 
Western Packing & Provision Co., 14,000 hogs; Rob- 
erts & Oake, 6,000 hogs; others, 18,100 hogs. 
KANSAS CITY. 
Cattle. Calves. Hogs. Sheep. 
Te eee 3,808 1,596 5,901 3,121 
Cudahy Pkg. Co. ...... 4,408 1,744 4,448 4,184 
Fowler Pkg. Co. ...... 493 ar: senha: wehbe 
TE St Sao 2,775 2,503 3,980 2,082 
OS aa 5, ¥ 406 4,538 
SE ae 3, 5,033 2,922 
Local butchers ......... 106 =1, 869 37 
BED : dotp vans csdsacet 21,425 10,426 25,965 17,243 
OMAHA, 
Cattle & 
Calves. Hogs. Sheep. 
REE EM: ig cca ciustresscceee 3,707 10,646 8,179 
eR Ey See 4,565 10,660 9,438 
EOD, Sodesenosencepies 1,517 7,133 cele 
a aE. cwsassvescucssnces 3,078 4,953 3,797 
DEEMED, Donbesugcsbepvsccce 4,439 = 8, od 11,195 
Ic ircicncnoveen gases 2 ooee 
PED EE, GR coccnctcesce 50 akew . 
Mayerowich & Vail............ 48 006 
a a a 35 aaxee ' 
SEES COR cn cccccscstaces 56 hews 
ie SO aa ee 93 Seas 
8S. Omaha Ebb sepeccesoues 46 sb 
Lincoln Pkg. Co, phicbebabercxee 231 wane 
nn. SS seuss cs pasesew 69 Shae 
i CML cccicctveccess 94 bes 
PE FM. svccescdscstees 263 ieee 
i ET .ccnedebeschac aces sec 5,422 
Kennett Murray & Co. ......... 7,585 
Other hog buyers, Omaha ...... 7,107 
DEES nn.n's 69 dAdWen tae cnpson sed 18,203 293 61,850 32,600 
ST. LOUIS. 
Cattle & 
Calves. Hogs. Sheep. 
I TIM. 56005500 dheoedere 3,153 2,651 4,891 
Pe Se,  wedestesuaps scuvess 7,848 5,087 
EES Li cc odccuenaond vine 1,781 3,322 2,415 
St. Louis Dressed Beef Co....... 1,158 Sune poe 
Independent Pkg. Co. .......... 712 Kine is 57 
East Side Pkg. Co. ............ 1,157 = 2,600 156 
Pt Mn es dns eb kssewn so 33 862,885 ck. 
MENeIOee BEE. D0... 200050000000 Sune oee8 63 
fo OS ee eee 103 eae ° 
‘Sartorious Pkg. Co. ............ 11 242 
EEE BS GO, ces cccccccencce 154 465 20 
SE FS cba in andses oriasN sew 18,811 38,489 3,897 
BEE iGeas opassecyets todas 30,879 58,502 16,536 
8T. JOSEPH. 
Cattle. Calves. Hogs. Sheep. 
ne eee 3,090 1,314 8,716 11,266 
Pe oe SE eee »855 427 3,718 5,277 
_._ & % eee 1,73! 929 1, 4,916 
er 3,395 705 4,393 13,581 
BOE! cccunvts<upaonse 10,079 3,375 17,836 35,040 
SIOUX CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ...... 2,148 159 17,128 1,065 
vn eae, i. ee EEE ee 2,142 126 11,419 405 
eT ee 1,270 72 6,044 786 
A eee 79 36 paws 
Smith Bros. Pkg. Co. 22 8 8 
Local butchers ......... 54 19 
Packer and order buyer 
EES Ds'nc0sbs 006 15,374 
DN Nad n6heabtinsecne 6,700 420 49,974 2,256 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
Morris & Co. -. 1,802 1,357 1,754 76 
Wilson & Co. . .. 2,988 680 575 Sidi 
NE a pds sueabsnes . 3,657 222 81,486 5 
SE osiaddesesve back 8,447 2,259 3,815 81 
CINCINNATI. 
Cattle. Calves. Hogs. Sheep. 
E. Kahn Son .......... 600 125 2,890 173 
Kroger Gro. & Bak. Co.. 181 105 998 eae 
Pe eee 107 55 143 bene 
G, Jwenmling ......... 175 123 » eke 70 
Schroth Pkg. Co. ...... 23 ee FY — 
H. H. Meyer Pkg. Co... 41 bow 1,937 
J. Hilberg & Son ...... 150 4 eee 34 
Wm. G. Rehn & Son.... 172 63 - igh evn 
Peoples Pkg. Co. ...... 65 118 ae bee's 
J. Bauer & Son ........ 68 8 sui ease 
A. Sander Pkg, Co...... a 1,288 Sewe 
J. Vogel & Son ........ 862 Bo > 
J. Hoffman & Son ..... 303 eas 
Lohrey Pkg. Co. ....... 203 ee 
Ideal Pkg. Co. ........ 688 ilies 
Sn ccehbiopvesens peat 611 
J. Schlacter & Son 183 
F. Blackburn .......... 20 
Me. escesseccieee 7 
Erhardt & Son ........ 57 
SUL, nsnab050tabdse seh 1,577 601 11,849 1,155 
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INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Eastern buyers ....:... 1,948 3,361 269 2,681 
Kingan & Co............ 17384 a | | Veen 
Moore & Co. .......... eens ree,” “sn 
Indianapolis Abt. Co. .. 858 106 4 =62,346 79 
Armour & Co. ......... 108 260 1,834 26 
Hilgemeier Bros. ...... eho Soew’.. ae ocak 
Brown Bros. ........... 227 22 obs 15 
We Fee. 00s> <..0..20 39 6 2 seee 
Schussler Pkg. Co. ..... 34 ey 359 ea 
pe A eee 83 13 172 cece 
Indiana Provision Co.. owe coer 327 oven 
Riverview Pkg. Co. .... 180 21 onan 1 
i. 12 55 Koga 23 
Miscellaneous .......... Ti7 139 142 567 
SUR ok wcccétacvaseny 6,050 3,983 44,019 3,392 
WICHITA. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ...... 1,341 940 3,807 471 
Sg) Sa 515 103.6, 761 eves 
Local butchers ......... 195 obese esse 
WEE sss sacketioanss 2,051 1,043 9,568 471 
DENVER. 
Cattle. Calves. Hogs. Sheep. 
Swift & Co. ... a 251 1,097 841 
Armour & Co. ... 137 «641,750 = =1,611 
Blayney- Murphy ‘“ ° 28 1,204 ‘nae 
Miscellaneous packers a ae 99 1,110 926 
WRN! accuse ssusbivans 2 515 5,161 3,378 
ST. PAUL 
Cattle. Calves. Hogs. Sheep. 
Armour & Co. ........ 22,297 2,446 10,404 1,783 
PC, coanveneocnse 234 0 seus osve 
Bats Pkg. Oo. ......00. 749 ee eons 
ee eee 3,242 4,018 15,508 2,974 
ME 0's sak cso 'sce suas 563 5,873 Kea 
ME su vo wsdone sane 7,085 7,066 31,785 4,757 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep. 
Plankinton Pkg. Co. ... 755 3,084 65,137 711 
Sw & Co., Harrison. 18 ésee cone esas 
United Dressed Beef Co. 70 aese saan ovine 
iy ES enews deet's ode il 47 68 36 
F. Pe 105 20 oops 55 
Meighan. saucuved vs'cees 201 508 27 114 
POR rr 452 59 1 2 
eer ee --+- 1,612 3,668 5,233 918 
RECAPITULATION. 

Recapitulation of packers’ purchases by market for 
the week ending August 16, 1924, with comparisons: 
CATTLE. 

werk eae Prev, ™, week, 

week. 
SED sb oincaceeeecsouen coe 27,866 130 736 
SEs vcéssesacanne 21,425 22,850 6, 864 
SA ere 8,293 23,115 15,708 
remy er 30,879 > 32,513 
a” Aree 10,079 11,068 14,467 
| Sa es 6,700 8,985 5,112 
Oklahoma City ........... 8,447 6,709 4,307 
eer ae 6,050 6,522 5,224 
SESS rr 1,577 1,063 1,820 
SIE» Sc s4sals 3% oa mnes ’ ) Se ae ee 
2 SSA ees 2,051 1,421 1,322 
SEE cea knks Soke es cee abe 2,050 S00p.... «tbe 
SE hades seen bas caeese 7,085 5,822 6,262 

HOGS. 
Week ending Prev. Cor. week, 
ug. 16. week. 1923. 
ND ons ss wnttan ns Conver 900 106,300 115,800 
ae 25,965 20,195 826 
ED chetesseces statues 61,850 63,505 84,739 
es MEE Grinnn ch csk sen en cee 58,502 49,765 63,582 
SCN 36 wis'd-Awin-s's o0'8 aby 35,040 28,418 271 
SS ree 49,974 58,711 59,379 
Oklahoma City ........... 3,815 2,278 946 
Indianapolis .............. 019 43,0385 45,803 
SEE.) 3 cd eskseesscsee 11,849 11,207 12,973 
= ED 22 senciveg ener en es. © eaden . ” ) ethos 
____, See REE A pret 568 5,524 9,634 
sonar eee inend Caan eae 161 5,356 = ecces 
Ss TE ai sccosvaceeses es 31,785 32,178 21,727 
SHEEP. 
Week ending Prev. Cor. week, 
Aug. 16. week. 1923. 
PS EPPO Po eee 52,597 56,512 44,735 
PD. GG oboe ends venue 7,243 17,026 15,421 
SEL Cbs 5 Suen sinc nat ews 32,609 32,21 25,504 
ie > cna son ota eee’ ews 16,536 15,329 11,571 
Oe Pe ee 17,836 14,537 9,307 
DCE sd oon 64 ne seen ee 2,256 739 339 
Oklahoma City ........... 8 49 96 
Indianapolis .............. 3,392 3,374 2,909 
SE 15 cchicsdSsaviecee 1,1 3,041 
BEND on wcccccccccsees ae; . teen >: .aree 
a ) Ree 471 619 186 
SE alts hie k's cg bos baleh's 3,378 RIGS 5: dvovs 
oe ee ee 4,757 4,019 3,505 
—@——— 
NEW YORK LIVESTOCK. 

Receipts for week ending Saturday, 

August 16, 1924, are as follows: 
Cattle. Calves. Hogs. Sheep. 
Srey, i «ci dt chet aks 4,199 9,160 7,019 32,779 
See 1,345 2,092 15,944 30 
Central "Union Jp vee ees (i pea ©” Seepes 6,391 
oo RE err 8,533 12,266 22,963 39,200 
Previous week ...... 9,448 10,774 18,675 45,955 
Two weeks ago ...... 8,036 11,234 25,805 $7,919 
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HIDE AND SKIN MARKETS 


THE NATIONAL PROVISIONER 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES—Two packers moved 
about 6,000 more August light cows at 14c, 
a steady level. Murmurs are heard of 
some branded business but details are in- 
distinct. Some reports credit ‘branded 
cows with business at 12c. Steer stocks 
are very small. Frisco butchertown pack- 
ers sold about 4,000 August hides and one 
large Los Angeles killer moved about 
3,000 similar steers, both at 12c and cows 
at 10c. Two local small killers sold 14,000 
August all weights at 14@12c and one 
seller here with a string of outside houses 
moved 15,000 August production at 14@12c, 
similarly. Outside were to_ specialty 
leathers. Foreign interest is improv- 
ing right along. Natives quoted 16c; 
Texas and butts 15c firmly asked; Colo- 
rados 14c; branded cows 12c asked; heavy 
cows 15c; lights 14c; nat. bulls llc; brd. 
S@9c. 

COUNTRY HIDES—A steady market 
is noted in country descriptions but action 
is still sluggish. Interest in packer light 
native hides is mainly for the account of 
specialty tanners so that side upper leath- 
er tanners are not keen to follow along 
in the country descriptions. Adverse 
leather conditions and prices are still cited 
by them in support of their contentions 
for easier levels. In their estimation noth- 
ing over 12%c is warranted in country 
extremes or weights 25@50c of good sea- 
sonable quality. Dealers have been offer- 
ing 25@50 lbs. stock at 12%c carrying a 
few grubs and some outside lines of grub 
free stock of similar weight sold at 12%c 
f. o. b. and delivered. As a rule good 
merchantable light hides are held for 
13c now than packer and small packer light 
lines have moved more freely at 14c. The 
heavier weights of country hides are meet- 
ing with slow call at the moment though 
some additional export nibbles are around. 
These outlets have paid up to 9c for 
heavy cows of good description. Heavy 
steers are quoted at 12%@l3c here; heavy 
cows and buffs at 9@10c with the outside 
usually talked. Business effected in buffs 
at 9144@9¥%c range for domestic outlets. 
Extremes are rated at 121%4@l13c paid and 
asked. Branded country hides are quoted 
at 8@8'%c flat and country packers at 10@ 
12c; bulls, 8@8%4c and country packers at 
°14@10c asked. Glues 6@7c. 

CALFSKINS—Steady. No new busi- 
ness going on but undertone to market 
is still apparently firm. Following packer 
business at 23c noted earlier, all killers 
advanced views to 23%4c and stubbornly 
refused to change same. City skins are in 
moderate supply at the last sale rate of 
22c. Tanners are holding back and talk- 
ing about a cent less nominally. Outside 
city skins have been selling quite freely 
at 20@22c from first salt. Many tanners 
have been active in outside varieties while 
passing up the local kinds. Resalted city 
and country skins are selling at 16@18c. 
Deacons $1.15@1.20; cities $1.50 last paid; 
slunks $1.40 asked; bids and last sales 
$1.25. Kipskins are quiet. Packers sold 
at 18@16@13c for export. About 5,000 
Tulys remain unsold. Cities [7c bid and 
Pic stocks small; countries 14@16c 
fai 

MISCELLANEOUS MARKETS—Dry 
hides are still quiet and nominal at 14@16c. 
Horse hides sold as high as $5.00 for best 
renderers. Country run $4.00@4.50 nomi- 


nal. Packer pelts are strong; lambs $1.50 
@1.75; sheep $1.50@2.00; shearlings $1.10; 
dry stock 28@32c; pickled skins $6.50@ 
9.00; hogskins 15@30c; strips 4@5c. 

New York. 


PACKER HIDES—While nothing spe- 
cific is noted in the market for city salting, 
operators feel a steady market is indicated. 
Tanners feel that hide rates are resting 
on top and necessarily are not anxious to 
purchase beyond pressing requirements so 
as not to needless disturb the market. Na- 
tive steers last sold at 15%c. It is said 
some slight concessions are possible. 
Prands are held firmly for half a cent ad- 
vance but there is no support in sight. 
Last sales butts 14c and Colorados 13c. 
Cows are held at 14c as a rule and bulls 
at llc. Spreads lately made 18c. 

OUTSIDE PACKER HIDES—Eastern 
small killers are inclined to want to sell 
at this time, feeling that the hard spot on 
which they wish to merchandise their 
holdings is softening. Therefore they are 
inclined to consider slight concessions 
from top asking rates. A couple of cars 
of August native steers sold at 15c for 
heavy weights of kosher kill. Some offer- 
ings of light cow weights in August-Sep- 
tember kill noted at 14c with no interest 
shown on buyers part. All weight east- 
ern packer steers are considered top at 
14@14%c for straight run and cows at 
13%@-14c asked. 

COUNTRY HIDES — Eastern all 
weight hides are available at 9'%4c flat basis 
without interesting buyers at the moment. 
Choice extremes are declared in request 
at 13c but as a general rule the ideas of 
tanners are not over 12%c for good east- 
ern lights. Car western country 25@50 
Ibs. hides sold at 1234c and later another 
car of similar description made 13c. South- 
ern shippers are talking up to 12%c for top 
quality weights to 50 lbs. Canadian ship- 
pers are reporting sales of lights around 
114%@12%c flat. Heavy hides in all sec- 
tions are sluggish. 

CALFSKINS—No change is apparent in 
N. Y. skins which are held generally 
around $1.80@2.40@3.30. Buyers ideas 10c 
each less. Untrimmed domestics held up 


to 22c; outside trimmed skins are held 
firmly y iciaaatta N. Y. kipskins held 


.00@5.00. 

FOREIGN WET SALTED HIDES — 
Trade in frigorifico material has quieted 
down materially of late and as a result 
supplies are showing slight accumulation 
being in the vicinity of a hundred thou- 
sand standard descriptions of cows and 
steers. Argentine steers last sold to cost 
1534c landed New York and Montevidoes 
at 17%4c with the outlets principally to 
Europe and Canada. American interests 
have been sluggish of late on account of 
adverse leather conditions not engendering 
the anticipation of raw stock requirements 
for a sufficient length of time to permit 
of operations in frigorifico lines which 
usually require three or four months for 
receipt after purchase. About 2,000 Las 
Palmas cows sold at $35.00, which repre- 
sented a cent decline in Argentine gold 
but - practically unchanged in American 
money because of higher exchange. Type 
hides, such as saladeros and washed city 
quoted firmly and well sold out because 
of recent movements. Campos are quiet 
and quoted 12c for steers and 10c for cows. 
In the spot market about 3,000 Cubans 
sold P. T 
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SLAUGHTER REPORTS. 


Special reports to The National Provisioner show 
the number of livestock slaughtered at the following 
centers for the week ending August 16, 1924: 





CATTLE 
Week ending Cor. week 
Aug. 16. Prev. week. 1923. 
De CETER TEE TEEPE 27,866 37,973 
Kansas City : 31,339 37,046 
a giels vidis Nelbtc aces sa 22,125 17,732 
E. St. Louis 16,557 12,210 
St. Joseph 10,676 8,699 
Sioux City 8,151 5,079 
OO eae 913 847 1,002 
Fort Worth rere 
Philadelphia . “e 996 2,202 
Indianapolis . z 2,147 1,998 
BER edd audiudavesadied 1,351 1,300 1,915 
New "York & Jersey City 10,972 7,866 9,371 
Oklahoma City ......... 6,938 7,938 17,499 
HOGS 

SE oe cesadecusians 123 06,300 108,623 
Kansas City . 20,195 29,826 

Omaha ...... 36,225 








St. Joseph 16,091 2 
Sioux City 30,741 33,275 
EE Rech hoa d6s oh waa Sires 028 , 508 11,743 
CIE oid bccdiccntic ms +e 10,762 13,105 
Fort Worth 4,904 2,855 4,300 
Philadelphia 13,738 18,525 
Indianapolis ... + 18,898 17,684 
Se p 11,319 20, 
New York & Jersey City 38, 309 37,079 44,616 
Oklahoma City ......... 2,903 2,288 8,382 
SHEEP 
Se 56,512 46,387 
Kiso City ... . 16,884 17,026 15,421 
Omaha ...... . 36,089 32,977 
E. St. Louis . . 14,204 15,159 6,108 
ere ores mere ce 12,042 6,953 
Sioux City 2,048 689 409 
CIINT 5 a. oa asccwerevintcc 331 413 266 
Fort Worth ............- 1,849 3,400 ssce 
Philadelphia ..........-- 6,001 5,826 7,112 
Indianapolis ...........- 1,694 1,264 i 830 
NE. ven gnsesenasssas 7,615 5,827 7,684 
New "York & Jersey City 44,489 46,198 42,424 
Oklahoma City ........- 49 96 
pisses 


CHICAGO HIDE QUOTATIONS. 

Quotations on hides at Chicago for the 
week ending August 23, 1924, with com- 
parisons, are as follows: 


PACKER HIDES. 
Week ending Week ending Cremanending 


Aug. 23,724. Aug.16,'24. week 1923. 
a _— F @18 17 @18& 17 @l17%e 
° steers” ayia 16 @16%ec @1é6c @l4c 
me A base -. 14%@lie 144%@l15e 12% @13c 
Asta aed } 
steers ...... 1444%4@15e 14%@15c 124% @13c 
a . — 18%@l4e 13%4@l4c 11L4¥@12c 


xa 

steers ...... 1%@12% 11% 
Branded cows . 114@l12c 11% 
SSary native 


10 @10%e 
@lic 


eaeevace @15c @l4n 138% @l4c 
“ Tent’ ‘native 14c @l4c 11 @l1%e 
Native bulls .. lic @llic 1l @ll%e 
Branded bulls ,. 9%e @ 9%e 9c 
Calfskins ...... 23¢ } ge @16%c 
TEED. bd etecees ss 16 Gis” 
Slunks, regular. 1.35 r 
Slunks, hairless 50@55c whi 35@75c 


Light, Native, Butts. Colorado and Texas steers le 
per lb. less than heavies. 


CITY AND SMALL PACKERS. 
Week ending Week ending Corresponding 


Aug. 23,24. Aug.16,"24. week 1923. 
Natives all 
weights .... @l4c @iin % Qirse 
Bulls native ... @llic @llic @11 
Branded hides . a ou. ox 4 ave 
gait ere 2 c 3 
r wy Pe REM @1fe @1fe Givige 
Slunks, regular. @1.15 @1.15 $1.25 


Slunks. hairless 


No. 1 ...... @30c 


COUNTRY HIDBES. 
Week ending Week ending Corresponding 








~_ 23,24. Aug.16,’24. Pye 1923. 
Hea steers . 10%ac po am lle 
Heavy COWS .... Re te Hs % 10c 
Buffs sta =e = 1o%e BJ ye 
. lic 

Sade @ 8s 3 rt? ec 8 @ 8% 

é 79 a's ‘y R @ nite 
ci 15%c 14% BKC 18 14c 
I l4ce 13 14ec 12 13¢ 
Light calf -$1.25@1.30 $1.26 1.30 $1.20@1.25 
Deacons ....... 1.10@1.20 $1.10@1.20 $1. 1.10 
Slunks, regular.$1. 1.25 $1.15@1.25 $0.60@0.75 
ae en $0. aie a Ocoee 50 y- we 

orsehides ....34. y " e x 

Hogskins ..... 3 0.30 $0.256@0.30 G08 


Week ending Week ending Corresponding 

Aug. 23,'24. Aug.16,’24. week 1923. 
Large packers. ..$1.50@1.75 $1. pe ee Oe Wise oe ése 
Small ‘packers. . .$1,00@1.75 ie sf wae 
Pkrs. shearl’gs. @1.10 $1. foal. 15 -06@1.15 
Pkrs. spr. lamb.$1. soe. 75 $1.50@1.75 $1.20@1.45 
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ICE AND REFRIGERATION © 


ICE NOTES. 


George H. Haskell plans to erect a new 
ice plant in Coral Gables, Fla. 

The Meridian Produce & Cold Storage 
Company has completed its cold storage 
plant in Meridian, Idaho. 

A new cold storage plant has recently 
been completed in Bandon, Ore., by The 
3andon Cold Storage Co. 

The Las Cruces Electric Light & Ice 
Company, Las Cruces, N. Mex., contem- 
plates extensive additions to its plant. 

A new ice plant has been erected in 
Oneonta, Ala., by The Oneonta Ice Com- 
pany. 

A new ice plant has been erected in 
Koebel, Calif., by the Northern Redwood 
Lumber Co. 


The Salem Ice & Coal Company has re- 
cently completed its 20-ton ice plant in 
Salem, Ind. 

A six-story building located at 216 
Greenwich street, New York City, has 
been sold to the Loomis Cold Storage Co. 

A new ice and cold storage plant is 
soon to be erected in Colorado, Tex., by 
O. Lembeth. 

The Chamber of Commerce of Puyallup, 
Wash., is said to be interested in the con- 
struction of a cold storage plant. 


——fo--—_ 
COLD STORAGE IN ARGENTINE. 


The new cold storage warehouse which 
has been constructed at the Puerto 
Nuevo, a part of the port of Buenos 





207 E. 43rd St. 


Freezer and Cooler Rooms Prone 
speciatists 2 CORK INSULATION 
Morrow Insulating Co., Inc. ‘ew vor« 


Details and Specifi- 
cations on request 








Glenwood Avenue 
West of 22nd St. 





Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


PHILADELPHIA, PA. 











It Can’t Forget to Close Itself 


“Door That Cannot Stand Open”’ 


Its flapper doors always closed unless filled 
with passing goods or man. 
dry cold air, no inrush of warm moist air. 


Bulletin No. 48, FREE, shows how it 
saves its cost in a single month. 


Stevenson Cold Storage Door Co. 
1511 West Fourth St. 


STEVENSON’S 


No outrush of 


Chester, Penna. 








Aires, was officially opened by the Presi- 
dent of the Argentine Republic recently. 
This warehouse, which will be known 
officially as the “Depositos Frigorifico del 
Puerto Nuevo de la Capital,” was erected 
by a local company and is reported to be 
financed entirely by Argentine capital. The 
materials and machinery were furnished 
principally by English firms. 

By utilizing the facilities offered by this 
important addition to the port, it is pos- 
sible to load meat, fruits, and such prod- 
ucts requiring regulation of temperature 
during storage direct into the steamer, ac- 
cording to a report of Vice Consul E. 
Kitchel Ferrand, Buenos Aires, to the De- 
partment of Commerce. 


Ample provisions have been made for 
the transportation of the products from 
the interior of the country to the ware- 
house through the building of connecting 
track between some of the principal rail- 
ways of the country and the warehouse. 
This will make possible the shipment of 
perishable produce from the railhead to 
the world markets through the use of re- 
frigerator cars and refrigerator ships. 

The storage capacity of the new ware- 
house is approximately twenty thousand 
quarters of beef or fifty thousand sheep. 
The building is two stories high and built 
of reinforced concrete. 
seperate 


There are twelve 
chambers in the 
which are chilling and rooms, 
while the other six are freezing rooms 
only. The machinery consists of two 
sixty-ton ammonia compressors, each com- 
pressor having three vertical cylinders. 

The power is furnished through the 
agency of 170-horsepower electric 
motors, the power being obtained from a 
local plant. Ten thousand meters of pipe 
will be used to carry the brine throughout 
the plant. The water for the condensers 
will be obtained from the harbor through 
two pipes having a capacity of eighty thou- 
sand liters per hour. 


plant, six of 
freezing 


two 








The Arctic Junior 
Refrigerating Machine 
Built in capacities of from 
1 to 25 tons. 


“There is an ‘Arctic’ near you” 
which demonstrates its superiority 


Giving lasting satisfaction to the meat 
trade has made Arctic Refrigerating Ma- 


chines their choice. 


We will gladly investigate and guarantee results for 
your particular problem. 


The Arctic Ice Machine Co. 


CANTON, OHIO 











CORK 


INSULATION 





Supplied or Erected Complete 





Corresp ed 
UNITED CORK CO.’S new'vor 


St. Louis Office: 1420 No. Broadway 


Solicit 
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Climax Model C Rotary solves one of the big- 
gest problems you have—‘refrigeration. And it 
does it in a surprisingly economical, easy way. 
Here mechanical refrigeration is most nearly 

erfected. Troublesome valves are eliminated. 

rail working parts are unnecessary—only 3 
moving parts are required, all rugged and dur- 
able. Opening the water valve and turning a 
switch starts it. Closing a water valve and 


turning a switch stops it.. 
MODEL C 


AL ROTARY 


Is simple, compact, efficient and absolutely dependable. You 
must see this most radical and valuable forward stepin refriger- 
ation engineering. You will find itarealachievement—an inven- 
tion that means moreto you and your businessthan any other 
mechanical improvement of the decade, because it solves your 
biggest problem—the safe keeping of foods. You ought to know 
all about it for your own sake. Use the coupon now to get com- 
plete information. 

The fact that Climax Refrigerating Units are built and backed by a $2,500,000 
corporation, having 22 coast to coast service stations, with sales offices in princi- 
pal cities, insures safety as well as profit from any investment you make in this 
equipment. Send the coupon today. 


Climax Engineering Co., 1821 So. 4th St., Clinton, lowa 


22 Coast to Coast Service Stations — Sales Offices in Principal Cities 


Outstanding 
Features of the Climax 
Model C Rotary Unit 


1—Ro compressor a marvel of 
simplicity—positive and effi- 
cient in operation. 
2—Model C operated by 112 H. P. 
motor. No power wasted in 
belts or other transmission, 
3—No valves—no small frail 
parts. 
4—Only 3 moving parts—all heavy, 
rugged and permanent. 
5—Most compact—Model ‘‘C”’ size 
only 52” long and 21” wide, and 
36” high. Weighs only 750 Ibs. 
6—Compressor direct connected to 
electric motor. 
7—Continuous flow of gas through 
the compressor. 
8—All lubricating oil confined to 
the high pressure side of com- 
pressor. 
9—No oil can come in contact with 
liquid refrigerant. 
10—No violent fluctuation of hands 
on pressure gauges. 
11—Simplest starting. Just open 
water valve tostart, close water 
valve to stop. 
12—No throwing of electricswitches 
—tightening of belts—or clat- 
tering of valves. 
13—Nothing to forget. Shuts off 
automatically in case of failure 
of cooling water supply. 
14—Particularly adapted to auto- 
matic control. 
15—All parts madei hangeable. 
16—Each unit factory tested before 
shipment to produce refriger- 
ation in excess of its rated ca- 
pacity. 
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Do Your Own 
—Re - Tinning 


of meat hook travelers, ham re- 
tainers, bacon hangers, etc., 
with 

A complete inexpensive 

outfit in your plant. 
Re-tins*easily and quickly at a 
very small cost. 
Write today for literature and 
prices, 

Callender Soldering Process Co. 

12 So. Jefferson St. Chicago, Ill. 


We do re-tinning on a contract basis 
Write for samples and prices 






























































COMPOUND 


Also Sanitary Key-Opening 


MEAT CANS 


Containers of superior qual- 
ity at reasonable prices for 
prompt shipment. 


Wheeling Corrugating Company 


CAN DIVISION 


Wheeling W. Va. 
™~ wed & Columbia Bldg. 
elson Ave., 
Leng Island Columbus, 
City, New Ohio 
ee 1118 Praetorean 
0) 
2547 
ton Ave., Bldg., 
Chicago, Il. Dallas, Texas 





See page 65 for Classified Advs. 
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PORK SITUATION ABROAD. 


Foreign markets have been indicating for 
several months that the burdensome sur- 
plus of hogs in the more important pro- 
ducing countries is about used up. Prices 
of pork products in British markets have 
been rising steadily since late in April in 
spite of the fact that supplies of products 
have been more than adequate all during 
the first half of the year, and that the 
market in the United States continued de- 
pressed until near the middle of July. 

Perhaps the most important factor in- 
fiuencing this rise in price was the indica- 
tion of a considerably decreased hog pro- 
duction in the United States during the 
balance of 1924, according to reports from 
a representative of the United States De- 
partment of Agriculture abroad. This 
situation serves to emphasize the im- 
portance of hog production in the United 
States to hog producers and to distributors 
and consumers of hog products in other 
countries, but developments in the hog 
situation abroad during the past year and 
more, also have been of a character to 
bring about decreased production and high- 
€r prices sooner or later. 


Flooded With Hogs. 


Most of the important hog raising coun- 
tries fully regained and, in many instances, 
improved upon their prewar productive 
capacity in 1923, at a time when this coun- 
try was producing the largest number of 
hogs in its history. Prices accordingly 
have been probably just as unfavorable to 
foreign producers as to American farmers. 

In many European countries in fact, but 
particularly in the United Kingdom, Den- 
mark and Holland, producers have had 
to go on buying a good share of their 
hog feed, even though a loss was being 
suffered on the sale of hogs, it is said. The 
natural reaction to such conditions is cur- 
tailment of production and there are indi- 
cation that the next few months will bring 
reduced marketings abroad as well as in 
the United States. 


Millions of Hogs Slaughtered. 


The first six months of 1924 have wit- 
nessed the marketing and slaughtering of 
a very large number of hogs in practically 
all the important producing countries. The 
movement consisted, however, of a con- 
siderable amount ‘ef surplus production 
from which producers are thought to have 
realized little or no profit. 

Denmark has slaughtered about 400,000 
more hogs in the first half of this year 
than during the corresponding period of 
1923, but is thought to have reached the 
peak of production during May when about 
325,000 Ibs. more hogs were slaughtered. 
In Ireland, about 100,000 more hogs have 
been purchased by bacon curers than were 
purchased during the first six months of 
1923. The figure has probably been in- 
cieased somewhat by the fact that Irish 


shipments of live hogs to England have 
fallen slightly from last year. 
German Slaughters Increase. 

German commercial production, as in- 
dicated by slaughtering at the 36 most 
imiportant centers so far has been more 
than 50% above that of last year, but 
greatly changed conditions must be recog- 
nized here. During 1923, unsatisfactory 
marketing conditions and currency de- 
preciation were causing producers them- 
selves to slaughter relatively large num- 


August 23, 1924. 


bers of hogs on the farm, but the neces- 
sity for this step has now passed. Ger- 
man production, however, has undoubtedly 
increased substantially since the first of . 
the year in comparison with last year. 

In England there appears to. have been 
some reduction in the number of hogs 
marketed to date in 1924. Figures on sup- 
plies of fat pigs at certaim representative 
markets indicate that the decline has 
amounted to nearly a third, but on the 
other hand, a considerable increase has 
occurred in supplies of domestic pork 
entering London markets. Satisfactory 
production figures on other countries are 
not yet available, but all imdications point 
to relatively heavy production thus far in 
1924. 

International trade in pork products 
since the first of the year clearly reflects 
production conditions outlined above. Ex- 
ports from the United States for this 
period are quite generally lower than for 
the first half of 1923, but have fallen be- 
low figures for last year because of the 
rapid decline in trade in the past three 
or four months. The most important de- 
cline has been that in our trade with Ger- 
many and the lowland countries. The 
United Kingdom has been taking less 
bacon than formerly but the trade as a 
whole is holding up strongly there. 

Decline in ‘Lard and Bacon. 

Lard and bacon are the two products 
in which the greatest decline in exports 
from the United States has occurred. De- 
creased demand from Germany, Belgium 
and Netherlands is chiefly responsible for 
the decreased exports of lard, while the 
decreased trade in bacon is common to 
most of the markets, with Germany and 
the United Kingdom figuring most promi- 
nently. 

Hams and shoulders are moving abroad 
at practically the same rate as in 1923, 
but the trade in fresh pork is running 
at only half the volume of a.year ago. The 
latter item, of course, is of@much less im- 
portance than the others mentioned, av- 
eraging somewhat less than two million 
pounds monthly. 

Exports from Denmark since January 
are reflecting the heavy production taking 
place. Mcre bacon was shipped to Great 
Britain in May than ever before in any 
single month. These increasing supplies 
of Danish bacon have been responsible 
for the falling British importations of 
bacon from the United States, and as long 
as the former hold out there seems to be 
little reason to expect a better market 
for the American product. 

British trade figures indicate that twice 
as much bacon was imported from Canada 
in first six months of 1924 as was im- 
ported in the corresponding period last 
year, but it seems probable that some of 
these shipments were of American origin. 
British imports of bacon from other 
sources have fallen greatly since the open- 
ing of the year, and are now very small. 


Lard Stocks Accumulating. 


A noteworthy feature of the situation is 
the tendency for stocks of lard to accumu- 
late abroad just as they are in this coun- 
try. Stocks in Liverpool at the end of 
June were estimated by the Liverpool 
Trade Association at 3,000 long tons as 
compared with 2,400 long tons the month 
previous. Stocks at the end of June, 1923, 
amounted to only 1,200 tons. 

In spite of the plentiful supply a strong 
demand is enabling maintenance of prices. 
While no figures are available for sup- 
plies at Continental ports, there is said 
to be some accumulation, particularly at 
Germany and other nearby ports. 

British prices on the whole, as previous- 
ly stated,. have been strengthening ma- 
terially and may be expected to show even 
greater improvement with recent upturn 
in the United States. The price of hogs 


in Germany held “fairly stable during ~ é pars 


first four months of 1924, but fell “quit 
sharply in May, to a point where relative 
prices of feeds were above a profitable 
ratio with hogs. , 
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FOR PURCHASING DEPARTMENTS 


REFRIGERATING MACHINERY. 


The Climax Engineering Company has 
acquired the Clinton Refrigerating Com- 
pany, and now manufactures the rotary 
type refrigerating machinery, -2 principle 
unique in itself. Being direct-connected 
to a motor, eliminates all gears and belts. 

The rotary principle is being employed 
in the development of small units. The 
line of refrigerating machinery ranges 
from four tons down, and is adaptable to 
butcher shops, grocery stores, restaurants, 
bakeries, ice cream establishments, clubs, 
apartment houses, residences, country es- 
tates, and hospitals. 

The Climax Engineering Sales Company, 
whose manager is H. A. Lamb, distributes 
Climax refrigerating machinery in the 
eastern part of Michigan, northern Indi- 
ana, eastern Illinois and southwestern 
Wisconsin, with offices at 610 West Ran- 
dolph street, Chicago. The Climax Com- 
pany also operates a branch in Ohio, 
under the name Climax Refrigerating Sales 
Company, with Frank Brigham as man- 
ager, with offices in Cleveland, Ohio. The 
company also has a factory branch at 1001 
North Orange Drive, Hollywood, Calif., 
with L. P. George as manager. 

The Climax Engineering Company, 
Clinton, Iowa, is the successor to the 
Lamb Boat & Engine Company, at one 
time one of the largest manufacturers of 
marine engines in the United States. 

Following the death of James Dwight 
Lamb, and due to increased demand for 
their product, the new owners organized 
under the name of the Climax Engineering 
Company, enlarged plant. facilities and 
equipment, and began the manufacture of 
gasoline engines for tractor and general 
power purposes. 

The physical equipment of the Climax 
Company is complete. The main p.ant, 
covering a city block, and the foundry, 
covering half a block nearby, at Clinton, 
lowa, are equipped with every modern de- 
vice for speedy and reliable production. 
The quality of the company’s product is 
at all times controlled and kept up to the 
highest standard. 

The Climax Engineering Company, 
capitalized at $2,500,000, empioys over 309 
persons. Its officers are: G. W. Dulany, 
Jr., president; Geo. W. Cravens, vice-presi- 
dent and general manager; E. D. Crowley, 
general sales manager, and W. H. Johnson, 
purchasing agent. 


—— g—_—_ 
COOLING MEAT MARKETS. 


Progressive retail meat dealers are al- 
ways on the lcok-out for anything that 
will increase the efficiency and earning 
power of their stores. One of the most 
likely places for improvement along these 
lines is the refrigerating system. 

All over the country, retail meat dealers 
have been replacing their old refrigerat- 
ing apparatus or purchasing new equip- 
ment. The York Manufacturing Co., 
York, Pa., one of the leading manufactur- 
ers of ice-making and refrigerating ma- 
chinery, lists the following retailers who 


have recently bought or installed York 
equipment: 

Louis Smith Meat Market, Monessen, 
Pa., a 2-ton self-contained refrigerating 
machine. 

Albert Koenig Meat Market, 12th and 
Greenup Sts., Covington, Ky., a 1%4-ton 
refrigerating machine. 

Joseph Silvester Meat Market, L.os 
Angeles, Cal.. a one-ton self-contained re- 
frigerating machine. 

E. D. Maddux Meat Market, Los An- 
geles, Cal., one 2-ton self-contained re- 
frigerating machine. 

E. E. Cook, market, Griffin, Ga., one 4- 
ton refrigerating machine. 

J. H. Palmer Meat Market, El Dorado, 
Ark., one 3-ton refrigerating machine. 

Reid Brothers, butchers, Staunton, Va., 
one 4-ton refrigerating machine. 

A. C. Frazee & L. O. Peterson Meat 
Market, Montevideo, Minn., a 1%4-ton re- 
frigerating machine. 

Robert A. Koller Meat Market, 23rd and 
Union Sts., Los Angeles, Cal., a one-ton 
self-contained refrigerating machine. 

Joe Ring Meat Market, 3417 North 14th 
St., St. Louis, Mo., a 134-ton self-contained 
refrigerating machine. 

Fillo Brothers Meat Market, Penny and 
Gentle Bldg., St. Louis, Mo., a 134-ton 
self-contained refrigerating machine. 

Sam Rifkin Meat Market, 5705 Delmar 
Ave., St. Louis, Mo., a 134-ton self-con- 
tained refrigerating machine. 

Otto Pringnitz Meat Market, 1260? 
Gratiot Ave., Detroit, Mich., one 3-ton re- 
frigerating machine. 

Louis Petrovich & George Mamula Mea: 
Market, Woodlawn, Pa., one 4-ton refrig- 
erating machine. 

W. L. Raiser, butcher, Glenside, Pa., one 
3-ton refrigerating machine. 

Antoni Stogoski Meat Market, Jean- 
nette, Pa., a one-ton self-contained re- 
frigcrating machine. 

C. J. Fink Meat Market, Manchester, 
Mo., a one-ton self-contained refrigerat- 
ing machine. 

Fred R. Dean Meat Market, Wilming- 





ton, Cal., one 2-ton self-contained refrig- 
erating machine. 

Banker & Hoffman Meat Market, Los 
Angeles, Cal., one 2-ton self-contained re- 
frigerating machine. 

Nick De Hone Meat Market, Los An- 
geles, Cal., one 2-ton self-contained re-. 
frigerating machine. 

G. C. Wakeficld Meat Market, Hunting- 
don, Pa., a one-ton self-coutained refrig- 
erating machine. 

Walter C. Steinecker Meat Market, 
Pittsburgh, Pa., a one-ton self-contained 
refrigerating machine. 

National Beef Co., Morristown, N. J., 
one 2-ton self-contained refrigerating ma- 
chine. 

Good Brothers Meat Market, Upper 
Sandusky, Ohio, one 2-ton refrigerating 
machine. 

Al. Niemeyer Grocery & Meat Market, 
Cincinnati, Ohio, one 2-ton self-contained 
refrigerating machine. 

Albert G. Erhardt Meat Market, Cin- 
cinnati, Ohio, a 1%-ton self-contained re- 
frigerating machine. 

Philip Culiman, meats and provisions, 
515 East 19th St., New York, N. Y., one 
2-ton self-contained refrigerating machine. 

P. ‘Bova Meat Market, St. Louis, Mo., 
one 3-ton refrigerating machine. 

R. E. Patterson & Sons Meat Market, 
Enloe, Texas, one 3-ton refrigerating ma- 
chine. 

National Market Co., meat market, 
Olean, N. Y., one 2-ton refrigerating ma- 
chine. 

—— fe 
JUMBO “BOSS” MACHINES 

A Jumbo “Boss” mixer especially built 
‘or two-way dumping and a Jumbo “Boss” 
Enterprise Chopper, both direct-connected 
with electric motors, are being installed 
by the Cincinnati Butchers’ Supply Co., 
manufacturers of “Boss” machines, in the 
plant of The M. H. Meyer Packing Co., 
Cincinnati. Ohio. 
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KEEPING THE BUTCHER SHOP COOL. 

One of the most striking floats that anpeared in the recent grocers and 
butchers’ parade held in connection with their annual picnic at. Omaha, was 
the float prepared by the Baker Ice Machine Company of that city. A Baker 
self-contained unit, often referred to as the “Butcher’s Special”, which is 
capable of delivering two and one-half tons of refrigeration each twenty- 
four hours, was carried on the decorated truck. 

On the float was the suggestion to butchers that they keep their stocks 
fresh with Baker system refrigeration, which they claim pays for itself in 
from one to two years. In addition, the float showed that in Omaha alone 
135 Baker plants have been installed. To the left of the picture is shown 
J. L. Baker, president of the Baker Ice Machine Company, and one of 


the pioneers in developing the refrigeration industry. 
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Chicago Section 


C. M. Bell, of Powers-Begg & Co., 
Jacksonville, Ill, was in Chicagc this 
week. 


C. P. J. Kroeck. of the Cudahy Broth- 
ers Company, Milwaukee, Wis., was a 
Chicago visitor during the week. 


_Ed Hoelscher, of the Chemical Products 
Company, Cincinnati, Ohio, spent a few 
days in Chicago during the week. 


Howard R. Smith, president of Shafer 
& Co., Baltimore, Md., arrived in Chi- 
cago late in the week on the crest of a 
hot spell. 


Packers’ purchases of livestock in Chi- 
cago for the first four days of this week 
totaled 35,101 cattle, 8,358 calves, 76,502 
hogs and 42,688 sheep. 


J. A. Hawkinson, president of Allied 
Packers, Inc.. hicago, returned this 
weck with his family from Canada, where 
he had spent his vacation. 


Ira Loewenstein, president of the Su- 
perior Packing Co., has been through the 
East during the last ten days giving his 
personal attention to the trade. 


Edward N. Wentworth, director of 
Armour’s Livestock Bureau, returned this 
week from his European trip, and left im- 
mediately for the lowa State Fair at Des 
Moines. 


A. L. Nagel, vice-president of the 
Kroge~ Grocery & Baking Co., Cincin- 
nati, Ohio. passed through Chicago this 
week on his way home, after a vacation 
spent in Yellowstone Park. 


_ Swift & Company’s sales of carcass beef 
in Chicago, for the week ending Saturday, 
August 16, for shipment sold out, ranged 
from 7.00 cents to 19.00 cents per pound, 
averaged 13.43 cents per pound. 


A. D. White, head of the advertising and 
public relations departments of Swift & 
Company, returned this week from the 


north country, where he decimated the fish 
population during his brief sojourn. 

Provision shipments from Chicago fo1 

the week ending August 16, 1924, with 
comparisons, were as follows: i 
Tr. 

Last week. Prev. week. week, 1923. 

Cured meats, Ibs... .24,949,000 19,520,000 24,247,000 


Fresh meats, Ibs... ..39,615,000 39,900,000 30,739,000 
Lard, Ibs. ......... 14,039,000 13,322,000 18,206,000 


Harry Smith, superintendent of the 
Kansas City plant of Wilson & Co., has 
been transferred to Chicago as plant 
superintendent here. He will be succeeded 
at Kansas City by Clifford Dunseth, for- 
merly with the Albert Lea, Minn., plant. 








Sentence Sermons 


Written for THE NATIONAL PROVISIONER 
by Roy L. Smith. 


DON’T TALK TOO MUCH— 


About your troubies if you want 
sympathy. 


About your .children if you want 
them to be popular. 


About your neighbors if you want to 
escape slander’s flame. 


About your business when you go 
out on a picnic. 


About your success among men who 
have not won. 


About your clothes if you wish to 
appear intellectual. 


About your wit or it will cease to 
be funny. 




















Dr. J. J. Hayes of Armour & Company, 
chairman of the Committee to Confer 
with Government Officials of the Institute 
of American Meat Packers, and R. 
Gifford, head of the sausage sales depart- 
ment of Swift & Company, were in Wash- 
ington this week attending hearings of 
the Committee on Standards of the De- 
partment of Agriculture. 








H. C. GARDNER ¥F. A. LINDBERG 


GARDNER & LINDBERG 


ENGINEERS 
Mechanical, El 








H. P. Henschien R. J. McLaren 


HENSCHIEN & McLAREN 
Architects 
1637 Prairie Ave. Chicago, Tl. 
PACKING PLANTS AND COLD STORAGE 
CONSTRUCTION 


Packing House Products 


Oldest Brokers in Our Line 


Tankage 
Bones 
Cracklings 
Hog Hair 





Quick Reliable Service Guaranteed 
Write, phone or wire us 


—~ 
Eight Phones 
All Working 


Postal Telegraph Building 
CHICAGO, ILL. 


WESTERN SHEEP SUPPLIES. 


The number of sheep and lambs that 
will probably be shipped from the west- 
ern sheep states for August 1 to the 
end of the year is estimated by the 
United States Department of Agriculture 
at around 775,000 head more than the 
number marketed from these states dur- 
ing the simliar period last year. The esti- 
mated number, this year is 7,115,000 com- 
pared to 6,340,000 marketed last year, 


This estimate is based upon the situation — 


in the different states as reported about 
August 1. 

The prospectice increased shipments are 
due largely to two factors—the large 
lamb crop raised in nearly all these states 
this year compared to last, and the range 
and feed situation in that part of the 
region lying west of the continental 
divide. 

The feed situation west of the con- 
tinental divide i¢ a serious one, and fewer 
lambs will probably be winter fed for 
market, resulting in more feeding lambs 
going to eastern markets. In the areas east 
of the continental divide, the winter feed 
situation is much more favorable and the 
increased marketing from these states will 
probably be in proportion to increased 
lambs saved. 

The demand for feeding lambs will be 
a very big factor in determining the price 
of all western lambs and will influence 
considerably the actual marketing of west- 
ern lambs. This demand is as yet quite 
uncertain and will continue to be so until 
the probable outcome of the corn crop 
is better indicated. 


—@—— 

What must be done to dry salt meats, 
if smoked, before going to the smoke- 
house? Ask THE BLUE BOOK, the 
“Packer’s Encyclopedia.” 





JAMES KNOWLES 
Broker 
Provisions and all 
Packing House Products 


20 Blackstone St., BO STON Cross Code 








Pine a Munn eche Co. 
PACKING HOUSE & COLD STORAGE 
CONSTRUCTION; CORK INSULATION & 
OVER HEAD TRACK WORK. 


10 Msmavett* Detroit, Mich. crerry 3700-8761 








Fred J. Anders Chas. H. Reimers 


ANDERS & REIMERS 
ARCHITECTS 
ENGINEERS 

Packing House 

Specialists 


314 Erie Bldg. 
Cleveland, O. 


C. W. RILEY, Jr. 
BROKER 


2109 Union Central Bldg., Cincinnati, O. 
Provisions, Oils, Greases and Tallows 
Offerings Solicited 





H.N. Jones Construction Co. 


Engineers 
San Antonio, Texas 
Designs and Builds 
Packing Houses 
30 Years Experience 














M. P. BURT & COMPANY 
Engineers & Architects 
and Cold 
Consultation on Power and 
Curing etc. You Profit by Our 25 Years’ Ex- 
perience. Lower Construction Cost. Higher 


efficiency. 
206-7 Falls Bldg.. MEMPHIS, TENN. 











PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 
Manhattan Building, Chicago, III. 


Cable Address, Pacarco 
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HOGS AND LARD IN AUSTRIA. 


Hog receipts in Vienna were unusually 
large in June and reached the pre-war 
level. Heavy receipts were registered in 
bacon hogs, with a small proportion of 
jard hogs, according to advice from the 
trade as transmitted to the Department of 
Commerce by Prentiss M. Terry, Amer- 
ican Trade Commissioner, Vienna, Austria. 

The result is that the prices for lard 
hogs have followed those of bacon hogs. 
Prices for lard hogs have averaged $24.29 
per 200 pounds, compared to a price paid 
for bacon hogs of about $33.00 per 200 
pounds. 

During the period from June 3 to 24, 
inclusive, the receipts of hogs into Austria 
by countries of origin, were as follows: 


mania &chisd batals ew Dak inks alee 865 
BBANCATY.  \s:sie0 dad wee Rad pcbiets o's step utes 2 ub] 
MEROSIANIS! cee Secs ee av eae een 3,868 
MAA 0's 5c Roateinn wake Regt ane ny oss ooneae 
aparnaAtaC ‘2 ssi ais oetnats-bccllis's onde aioe 593 
OEE Et nee ee fa eer ree ee oi hes 
mer COMMMIES 3665 akc sh sa See vee 2,943 

Otel” ook osu sens scsuteceon sets .. 40,365 


Of the total number received, 40,365, 
lard hogs numbered 8,320 and bacon hogs 
32,045. 

As will be seen from the above tabula- 
tion the chief shipper has been Poland. It 
has been claimed that Poland has forced 
the raising of hogs in anticipation of com- 
peting with Denmark for the export to 
Germany. However, in view of the present 
situation in Germany and the lack of 
foreign currency available, Polish hogs are 
being diverted to the Austrian market. 

The other countries have been relatively 
small shippers, and since it is reported that 
Poland is not in a position to continue to 
ship these heavy supplies, the receipts in 
Vienna are expected to fall off, provided 
Jugoslavia and Rumania do not increase 
their present shipments. 

The dry salt meat market in Austria is 
depressed on account of these heavy re- 
ceipts and plentiful stocks are held by the 
packers. Czechoslovakia has shown an in 
creased demand for salt meats during the 
last two’ weeks. 

The general situation with respect to 
American lard and bacon in Austria has 
completely changed during the last four 
weeks because of heavy hog receipts on 








Get rid of odors 


How much money do you 
spend in a year trying to 
get rid of the odors in your 
plant? 

Have you been successful? 
If not, why not try the 
Henderson-Haggard Chlorine 
Process, which is installed 
under Positive Guarantee to 
eliminate odors. 


It is safe, simple, cheap. 


W. J. SPRINGBORN 
Consulting Sanitary Expert 


15 East 40th St. New York 
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the Vienna market, according to trade re 
ports. 

Lively interest is again being shown in 
American lard and an active demand has 
started in the provinces. Vienna is still 
holding back. Stocks are being reduced 
rapidly and purchases for shipment are 
being disposed of. 

Another big factor in the situation is the 
discontinuance of shipping American lard 
into Austria by second-hand German deal- 
ers who buy at (German auctions. These 
shipments have influenced largely the lard 
market in the past due to offerings at very 
low prices which were below cost and 
market prices. 
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CHICAGO LIVESTOCK. 

RECEIPTS. 

Cattle. Calves. Hogs. 
Mon., Aug. 11....... i (185 55,31 18, 
Tues., Aug. 12...... R 2,291 30,794 18,212 
Wed., Aug. 13,..... 13,817 2,139 30,712 15,073 
hur., Aug. 14...... 8,715 2,379 16,449 15,754 
Weis AMS. We wcveee 2,158 762 13,804 8,650 
See ae Sa 569 116 3,959 1,577 
Totals last week....53,966 10,872 151,087 177,489 
Previous week ......52,413 10,436 134,336 86,333 
BOGE BRO co csescoces 56,156 10,710 151,343 72,064 
Two years ago...... 53,453 10,608 134,202 72,155 

SHIPMENTS. 
Mon., Aug. 11.. 5,121 91 7,796 1,734 
Tues., Aug. 12. 308 22 4,032 3,553 
Wed., Aug. 13. 581 65 3,162 7,400 
Thurs., Aug. 14 4,079 50 5,298 4,183 
Fri., Aug. 15 1,445 11 7,908 6,282 
Sat., Aug. 16... 288 10 2,916 1,343 
Total last week 17,817 263 


Previous week 14,881 202 37,292 22,573 
Year ago .... . -18,183 1,040 48,320 25,677 
Two years ago...... 15,558 459 23,482 21,690 


Receipts at Chicago Stock Yards thus far this year 
to Aug. 16, with comparative totals: 


1924, 1923. 
Cattle -1,856,599 1,859,411 
Calves . 520,465 , 
Hogs -6,541,609 6,447,011 
Sheep . -2,287,916 2,206,382 





Combined weekly hog receipts at ae markets 
for 1924 to Aug. 16, with compariso’ 


Wee. Year to date. 


Week ending Aug. 16.......... 550,000 24,608,000 
Previous Week, ....cccsccccccce 505,000 eccencce 
Corresponding week, 1923...... 577,000 23,969,000 
Corresponding week, 1922...... 485,000 18,129,000 
Corresponding week, 1921...... 410,000 18,778,000 
Corresponding week, 1920...... 371,000 19,340,000 


Combined receipts at seven points for the week 
ending Aug. 16, with comparisons: 
*Cattle. Hogs. Sheep. 


Week ending Aug. 16..... 208,000 432,000 216,000 
Previous week ........... 215,000 410,000 218,000 
RP cerer rere ® 470,000 181,000 
SEAS dice Sinn bau taes Os cape eh 242,000 389,000 208,000 

showhdobéccscsetasves 218,000 308,000 238,000 


Combined receipts at seven markets for 1924 to 
Aug. -16, and the corresponding period for previous 
years: 















Selling Lard 


for the price of Tank- 
age is poor business, 
but a great many 
packers are doing it. 


The installation of a 
Bannon Separator 
has resulted in sav- 
ings of from 4 to 5% 
of Lard formerly 
contained in the 
Tankage 


62 Installations have 
proved that the 
Packer without a 
“Bannon Lard Saver” 
is paying for it NOW 
whether he wants to 
or not. 


THE BANNON COMPANY 


32 ILLINOIS ST. BUFFALO, Ni. Y. 




















































*Cattle. Hogs. hoy 4 
ME  SHiviesdneekdeaee , ‘5 20,321,000 5,892, 
SE nd dese scvececase 5,118,000 19,861,000 5,991,000 
ME VA tire sc ede teesie sion 5,771,000 14,797,000 5,766,000 
FE SER ere 6 pd viesic concn 5,241,000 14,749,000 6,708,000 





*Calves at Omaha. St. Louis and St. Joseph are 
counted as cattle. 


Chicago Stock Yards receipts, average weight and 
top — average prices for hogs for under-mentioned 
weeks: 


verage 
Number weigut.—Prices—— 
received. ibs. Top. Average 
*Week ending Aug 16..150,100 243 $10.20 $ 9.20 
34,33) 41 10.65 








Previous week .......... 134,336 2 9.50 
WE, Se vit.csacuiaes cewcse 151,343. 2 8 7.50 
ie: ¢aeb slaw nal di eaceete 134,202 256 10.35 8.75 | 
SEE vckks nade wouseoun 601 249 11.05 9.25 
ME Cee te navededeneeree 104,120 249 16.15 15.05 
WD. atccccueweneseneuad 67,829 256 21.90 19.50 
WE. dis sxc Cacd.wee'ee ons 92,821 248 20.10 19.06 
SEE 6 es éaecwsDeuiow qed 66,106 230 20.00 18.20 
SG ove Seduce Wen vecskwe% 132,307 231 11.30 10.70 
PR orc icidccestasiaws 91,423 248 8.05 7.05 
BOE in sceddi weieweanveve 113,462 254 9.40 9.00 
Average 1914-1923 ...... 107,400 246 $13.70 $12.40 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 
Cattle. Hogs. Sheep. Lambs. 


Week ending Aug. 16...$ 9.70 $ 9.20 $7.10 $13.45 
oo week i 90 6.90 30 
1 ee 





9.50 
« 7.50 x 
1922 ° 80 8.75 6. 12.60 
1921 ‘ 75 9.25 4.90 10.20 
1920 - 14.85 15.05 7.45 12.40 
1919 - 15.95 19.50 10.25 17.35 
1918 . 15.60 19.05 12.75 17.75 
1917 - a2 18.20 9.90 16.25 
1916 - 9.25 10.70 7.25 10.50 
1915 8.90 7.05 5.85 9.00 
BEG ccickscvensune mae 9.20 9.00 5.30 7.65 
Average 1914-1923 ...... $11.55 $12.40 $ 7.70 $12.65 


tHighest on record. 

Following is given the net supply of cattle, hogs 
and sheep for packers at the Chicago Stock Yards 
for week mentioned: 

Cattle. Hogs. Sheep. 

Week ending Aug. 16*........ 37,200 118,900 53,800 
HOUR WEEK ...ccccccccces 37,532 97,044 63,760 
ctnieeeedancoceséecs stone 37,973 108,023 387 

WE ewiatendeeceseedccecedses 37,895 110,720 50,465 
WE Kies edaceccecewrecsconces 32,957 91,638 67,656 


*Saturday, August 16, estimated. 


Chicago packers’ hogs slaughtered for the week 
ending Aug. 16, 1924. 





MBMNGER BOO. oo ccciccecccccccccascccccccsecies 9,600 
Anglo-American ........cccceccccccccccesceses 5,700 
ES SePPPrrrrere re rrii tis Tit 14,800 
pe, a, Serer reer rere rr terre 7,500 
Morris & Oo, ...cccccccccccccccccccsccseccuces 9,000 
Wiheom B CO, .ncccccccccccccccccccesescccces 10,800 
Boyd-Lumham .........ccccccccccccccccecceces 8,000 
Western Packing Co.........cccccccccccscees 14,000 
Roberts & Oake .......peccccccccccccccsecces 6,000 
Miller & Hart......cccccccccccccccccccccceces 3,400 
Independent Packing Co..........-eeeeeeeeee 8,000 
Brennan Packing Co........cccccccccccccccces 7,500 
Ws DORWERR Gee ec cincc cece ccc sesscsidcwerces “etees 
AgaP Packing C0. ....ccccccccccccccnccsqecee 1,500 
CE a coms dbcécacenpecerdcccacsseceenene eeu 18,100 

NN yg dic dae'gsd gd saceeeabsevceceNanaimeva 123,900 
Previous week ....ccccccccccccccccccccceeccs 106,300 
WES GHD cccvncccccccesscocsececevcvcccsesses 115,800 
TWO JOAFS AGO... cccccccccccccccccccccccovcecs 118,300 
THYEE YeOAFS AZO... .. 2... cc ccccccccccccccsccses 101,100 


(For Chicago livestock see page 38) 





Gve LF -CONTATNE, 


BAKER | 


System 
Refrigeration 
g 


PUTS MORE PROFIT IN 
SAUSAGE MAKING 


Temperature control that is positive 
throughout the various cooling stages of 
sausage making can be accomplished by 
Baker System Refrigeration at a phenom- 
enally low cost. 

With proper temperatures the quality of 
your product will increase and the de- 
mand for your sausage grow larger. This 
means more profits. 


Every Baker Plant Built to Order. 


Your Baker Plant is built to meet the 
refrigerating problems you have in your 
place, We invite you to submit your 
problem to our Board of Engineers for s80- 
lution. No obligation. 


Baker Ice Machine Co. 
Omaha, Nebraska. 


crow Uy 

















Based on 











Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY MARKET 


SERVICE 


CASH PRICES. 


Actual Carlot Trading, Thursday, 







FUTURE PRICES. 


Official Board of Trade, Range of Prices. 

















August 21, 1924. SATURDAY, AUGUST 16, 1924. 
Open. High. Low. Close. 
Green Meats. LARD— : 
a 
Osteeer ... 0% 07% 3. Z 
— gp are December i410 14'S” 1400 14.03% 
- en. Loocktokh Gebers sane dete D 
TSE ee an iN a @16 CLEAR BELLIES— 
EE A cis cic ba6 and dows te nientunewe @16 September ....13.40 13.47% 13.37% 13.37% 
OS oS Sea eee @16 Cl Sess 13.60 13.60 13.60 13.60 

IG-18 IWS. AVE... 2... se cedssscedeccscoes @16 SHORT RIBS— 

Ee Ss ooo 08 bn Bist ede sense ehere¥s @16 September 12.2 27% 12.27% ° 12.27% 12.27% 

leaihicinett Sian i October ....... 2.42% 12.42% 12.42% 12.42% 
res eee ee : 4 MONDAY, AUGUST 18, 1924. 

Se ly ss con sbb's bn wb sushyse cc once a % i 
18-20 IDS. AVE...-- 6 seer sree eee e cece @li% LARD— cam. am. — Giome 
20.99 4 
P= gil. gbanphbpe dashes tabeesbaee Gis September ....13.95 18.97% 13.75 13.87% 
+ Eg nerencibeoppennedeen os Qctober OM, Si 14.00 14.02% 13.80, 13.92% 

“26 IDS. AVE... -+-+2eeeeeeeeeeeeeeees “secs, TO eae ie 14.0714 13. 13:95 & 
DB kc svesosceststeteusescesss @14 ince... aaa 14.00 13.9214 13.92% 

Picnics— January ..... 14.25-35 14.35 14.12% 14.17% 

Re ee ert 2) eas = te @10% Rr 14.50-55 14.57% 14.35 14.40 b 

Re MME oc oo Bere ro, eto te am 9M CLEAR BELLIES— 

Se. Ss MR occ cctscess socestcnsssse @ 9% September ae piseii vie 13.30 n 
12-14 IDB. AVE.....ccee.csecccces seccee @29% October ...... 13.65 13.67% 13.45 18.45ax 

Bellies—(Square cut and seedless) SHORT RIBS— 7 9. “ 

Ey a geek @1i% September 12. rite, 12.27% 12.15 12.15 

8.10 Tos 4 ceneee @le% October ~ ...... 12/4214 12/30 12.30 
ed ee. avg. ais. TUESDAY. AUGUST 19, 1924. 

- Ss. av 
14-16 lbs. avg.. @15 can Open. High. Low. Close. 
4 September -13.85 .00 13.80 13.921%b 
Pickled Meats. October ...... 1113.92% 14.05 13.85 13.95 
eee end ee 14.10 13.87% 13.95 
ecember -85 14, 13.85 13.95 
sae gg vas: eer 14.17%-1514.40 1410 —14.20ax 

ate. oe 16 @i6, MAY ...-.--+. 14.42% 14.70 14.40 14.50 b 
42-14 Ibs. 16 @t6% CLEAR BELLIES— 

14-16 Ibs. --16 @16% September ........ ee ese 13.30 n 
16-18 Ibs. 17 @V7% eS 13.42% 13.45 13.42% 13.45 b 
18-20 Ibs. “17% @18% SHORT RIBS— 

Boiling Hams— September e600 wees eeeee weeee 12.15 n 
SRS meee xv ocnockeelacds cope eeas. oureee,  $ors4e nse apeee perk oo 
18-20 i Mins se snstubennwes ceed e0eb—@ @19 WEDNESDAY, AUGUST 20, 1924. 

20-22 Ibs. BVEZ. cc cccccccccccccesessccece @19 sa Open. High. Low. Close. 

orem ge y@isy _SeBtember 13.95 13.90 13.90 

Ss. Oc 3. é i 
16-18 Ibs. 17eqnisy 86 eer ee : 
18-30 ibe. Tse wit December re 13:90 
aU-se 8. vu anuary . + ode 
#4 — a @ist May 14.57% 14.45 14.45 
SPUN UNEN UE. <2 55 cusbecectecsuneca 154% CLEAR BELLIES— 
September ....13.35 13.35 13.30 13.30ax 

Picnics— Gomber ...... -50 13.50 13.47% 13.47%ax 
4-6 Ibs. @10% #SHORT RIBS— 

6- 8 Ibs. fa 9% September ....12.15 15 12.10 12.10ax 
Be , @ O14 October ...... 12.22% 12.22% 12.17% 12.20 b 
12-14 Ibs. ave. @ 9% THURSDAY, AUGUST 21, 1924. 

Open. High. Low. Close. 

Bellies (square cut and seedless)— LARD— sin . 
eB RE, bckcane-chsecsacsenonsvd @17% _—s September 13.75 13.75 13.55 13:55 
Dee TE. BiB ccc cccccdvosnverccseneces @16% October ...... 13. 95 13.95 13.5 55 13.565 
EE OE Ss cccpecccensancedocasvedes @16 November... 13.8: 2% 18.85 13.65ax 

i i SE casnesconececebsvcasewese @15% December | ...13 13.90 i ran 13.621, 
BD EE, Rn caaccobdscvsecccocvcccsvece @15 January ...... 14.20 13.82% 13. So aex 

DP bsenceen 14. 45-42% 14,45 14.05 14.06 
CLEAR BELLIES— 
Dry Salt Meats. September sereieeus 13.05 
ar 4n ‘ i ae 13.20 

Meten SU DPSS 6 io occ nce cet eiqacscsccs @12% 

Extra clears, 35-45 cas onusksbabhbabacesks @i2+ SHORT RIBS— 

Bebeiar weates, .O-By ......0c0se Fecccoceccces fa Yo September ........ 2.05ax 

ne plates, CS Mee eee eee grot cae | Eee Pe a 12.05 

ow. MTT ccc ccc cece cccccccsescceseceece 

- Back FRIDAY AUGUST 22, 1924 
“ean ek. avg 11% LARD— Open. High. Low. Close. 
OS pO Se are “7 | Sept. 13.45-30 13.55 18.30 13.45-47 ax 
12-14 Ibs AVE se ee eee eee eee ee ee eeeeeeees eu% Oct ""13.50-30 18.55 13.30 13.45-47 b 
| ~ ave See eerasesesessssesssesese bet Nov 13.50 13.62 13.35 13.52 ax 
#4 os Biiccatcbnsobhase saStde sconce eee Dec 13.37 13.57 13.35 13.52 ax 
oS =. ~s SE et RS SS ae er eu te 13.70-60 13:85 13°55 13:70 

gintetend erirhaed oni daa cag ada ee May 13.97-82 14.05 13.82 13.92-95 ax 

Clear Bellies— CLEAR BELLIES— 

i a a 5 Oo ach seeeeeenasee @13% i. »arhaenshe 13.00 13.00 13.00 
SE SO access nesncdedecpbecnep's e ts} Ts “coneseeseeevees acne once 13.15 n 
i Ms once sctcnbccen boos 200609 @13% 
SRE IIs ics Soanvvenceorscesces eis, 4 SHORT Eibs— 
RM Es cS nck weep ab set abeses 18% Sept. .......... 11.85 11.85 11.80 11.80 
DE Ss ccc ccanshceenvocscesones @12% DOE sbevdesccses 11.85 11.85 11.85 11.85 
_ 
Reduce your delivery costs 


by using durable, sanitary 


Wagon and Truck Baskets 


Easily cleaned and good 
for hundreds of trips. 


ANDERSON BOX & E & BASKET CO, 
Henderson, “Ky. 


THE NATIONAL PROVISIONER 











August 23, 1924 


CHICAGO HOG PURCHASES, 


Purchases of hogs by Chicago packers 
for the week ending Thursday, August 21, 
1924, with comparisons, follows: 











Week, 
ending Prev. week, 
Aug. 21. eek, 923, 
Armour & Co,........... 8,409 11,291 11,500 
Anglo-Amer. Pro. Co.... 2,913 935 6,400 
et Ear 10, 13,078 13,100 
G. H. Hammond Co.... 5,719 ,953 8,200 
Morris & ©0......cccc0e 9,057 0.654 12,600 
Wilson & Co............ 9,350 12,247 8,900 
Boyd-Lunham & Co...... 6,943 8,740 6,800 
Western Pkg. & Pro. Co. 9,300 9,600 9,700 
Roberts & Oake......... 69 6,272 2,600 
Miller & Hart.......... y 3,801 5,600 
Independent Packing Co. 6,241 9,760 5,000 
‘Brennan Packing Co.... 17,294 6,948 7,000 
Agar Packing Co........ 1,012 1,175 1,200 
TS cada ncocscs vases 85,007 108,454 98,400 





CHICAGO RETAIL FRESH 











MEATS 
Beef. 
No.1. No.2. No.8. 
Rib roast, heavy end........... 30 20 15 
Rib roast, light end............ 40 30 20 
Chuck roast ......0.. re ee e. 20 20 16 
SUR. nc ccresesesecse -- 40 80 20 
Steaks, sirloin, first cut...... ee 40 by 
Steaks, porterhouse ..........+. . 55 40 25 
a Err rr 28 25 ls 
Beef stew, Chuck ....ccccccccce 1B 15 = 
Corned briskets, boneless ........ 24 22 1 
ee arr 16 12 10 
Corned rumps, boneless.......... 25 22 18 
Lamb. 
Good. Com. 
—amananael oseeew esekwensees oo 21 
Shiae sheds ssneschoessene a. 28 
ell cndhe ian anossees kes oocss Eee 18 
Chops, Shoulder ........ ésducsca Te 20 
Chops, rib and loin ........ oS es 
Mutton 
Pork. 
Rates, WO, TID. BIBS oa ves cdecsvcncescen @30 
EONS, WRORC, “ROGDID BIE. . 6... cick ccvedcene 25 @2i 
Raeee; “Weele, ISLE AVE. 2... cc cs cccccews 22 @u 
— a eee rrr rrr 11 18 
PT Pe LTE TLE ee PEL EEE CT. 30 35 
Shoulders bobvisevichsViwsaws es sseuwhb tp alone 16 
SPR re errr oper icra 22 
RE TS CR i ere 5 13 
eR ES Se ee ere me eee! 12 
Leaf Rare, wrrem@ered 2... ccccccccccccncces 15 
Veal. 
Hindquarters ...... pubchekew ee ee re 385 
Forequarters .........00. SSdedseredcn cess 12 18 
OE. bvbeusescevccesse atedectennnestiene 85 45 
SE Sas 500 as0eso.9's ¢5 anaes éanutaedcnnne 18 
DED Scccbecccdeccbecewaatens coocctne 22 
SME S42. cies paasinssa ee swawe owen 50 
Sab) eal Moke GDDA, 5 iscos cscscccwceveneecs @40 
Butchers’ Offal 
Me cl sc aids bin band (G004 hank hau aeaceeenee @ 6 
Sho Se. enn 3 
Bones, per 100 1 aw 
Calf skins .. . @i6 
SR iain woven ail @13 
NN SS oc aten sc uak puawhna resend pe ee @12 
CURING MATERIALS. 
Bblis. Sacks. 


Double vofined saltpetre, eran. 5 Sw Os Races ee 6 
Crystals ™% 
Double refined nitrate of soda, 2o bh 
ee ee eee 4 
Less than carloads, granulated. veeesnntn 4 


sta 
Kegs, 100@130 ibs., le more, 


Boric acid, in carloads, powdered, in 
ME. wo susbear cin eend S60esd04 06 tehnae 10 Oly 
Crystal to powdered, in bbls., in §-ton 
Rr re rarrren” 10% 9% 
In bbls. in less than 5-ton lots..... ies 10 
Borax, carloads. powdered, in bblis....... 


4 
In ton lots, gran. or powdered, in bbls. bu 5 
Salt— 
Granulated, car lots, per ton f. o. b., Ohi- 
CABO, DOIK .nccccescccvscccccccccveccevere 
—* var lots, per ton, f. o. » Chicago, 


Edoa'c@hbCuR SE 60 dA6 00644505 KRL EERE 9. 
Rock, car lots, per ton, f. o. b., “Chicago. . 7.00 
Sugar— 
Raw sugar, 96 basis Ti icdhn biawaee @5.53 
posend sugar, ~. De sic bo vg setely @5.00 
ee = to 6s combined sucrose 
s ae avert posssrescenstsercan secs @30 
tandard, rranu ate o. refinery 
(net) ae «PAT CERCSCUBs ees ke kent 6.45@6.90 
Plantation, granulated, f. 0. b., New Or- 
Me SOOGN BOG) o'cvic5secvsnascesviceeh @6.50 
ite clarified, f. o. b. New Orleans 
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August 23, 1924. 


CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 
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Prime native steers . 
Good native steers 


zea? 


~ 
= 


ws 
ond quarters, choice 
Fore quarters, choice 


>, 


S8SESS5 


oe 


ait 





Loins, No. Bes 
Steer No. 2. 


erect Short Loins, No, 2. 
Steer Loin Ends (hips).... . 
Steer Loin Ends, No. 2 ... 


Laeaalal Saeko 
$33 


33 


Cow Loin Ends (hips) 
No. 


sul 





z 
° 
oo 


ap Loins, No. 1, ip wee ne 


& 
SSoreRRsses 


Beef Tenderloins, No. ce 


Ss 
Hanging Tenderloins 
Beef hee 


: wang 





an 






x 


COrh OD 








98939299 
Pere teepeted 


Lamb Kidneys, per lb 


Sheep Heads, each.......... 
Fresh sltevaae Etc. 


= 
a 
z 


395099999 


a lean trimmings 


ee 
RRS 
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93539959 
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Pork midaays, per Ib 
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99N5SN55D995 399959 
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POHO OD OPUS Wha FIM DONO 
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393593995 
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THE NATIONAL PROVISIONER 


DOMESTIC SAUSAGE. 


pork sausage, in 1-lb. carton.... 24 
style sausage, fresh, in link.... 16 

style sausage, fresh, ‘in bulk. p 

style sausage, smoked ° 

sausage, fresh ........... ee @14 

pork casings ° 












in sheep casings.. s @lij 
beef bungs, choice.. ° @15% 
beef middles, choice......... @15 
cloth, paraffined, choice...... @14% 
sausage - Sk. Ree wkaee 17 
sausage in beef rounds ............ 11 
CROOKS cesccccccccrccccccccccceccece @12 
New Bngland luncheon BPNOIMIES «.. c'0:0 0100 aes 
Liberty luncheon specialty ......... eoveee @18 
Minced luncheon poasamgind csieoee Coceeeee ° @14% 
Tongue sausage .......... eveccccsces coeee @21 
Blood sausage ........... cesecccccsevece ee @15% 
phew g MENG sc opescccceses Sacevasee eee 15 
WR An aU ne aikdnich e aswa seis cmedisweice eeecbes @14% 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs............. @46 
Cervelat, new condition, in hog bungs...... @15% 


bun 
Cervelat. new condition, in beef midaies. @15% 
Thuringer Cervelat é 









DOE Acc wencduccs 24 
Holsteiner .. aes @23 
B. ©. Salami, cholee ,....cccsccce @43 
ae Salami, choice, in bog bungs _ 42 
C. Salami, new condition ......... me 21 
RR, choice, in hog middles weahe wae 37 
(ieeun Style Salami. 2.2.2.2... en ot 
ETS) Brewis Chin end 094s sad keene dtd 30 
Mortadelia, MT OE nods cweksccownes 21 
MES (Sc evSis 4 doa ss 5 seine eo as ws oe eww eer 47 
Italian Style DAMS occ cscccves weceesongeec 36 
Virginia style hams....... Suid eat dG Meee eR Qs 
SAUSAGE IN OIL. 
Bologna style sausage in beef rounds— 
ee Ce Se GUNES ic. Soest cece Gan 
Rs Mg 0 ONE none side's ced eves a 0 7.00 


Frankfort style sausage in sheep casings— 
Small tins, 2 to crate 
Large tins, 1 to ¢ 
Frankfurt style sausage in pork casings— 
pend ae AS ey ee ee ea er 





we eR ee 

amahea link ‘sausage in pork casings— 
ee SE es CUE oe Nv e'dc ce cticee'scwe 

ee My ee GEE Cie vanbwekewéconces 7.50 


SAUSAGE CASINGS. 
(F. 0, R. CHICAGO.) 


Beef rounds, pinrspice 180 sets, per tierce, 
WE BOE ccccae csccenccescascesecege+ece @19 
—- — export, * 205 sets, per tierce. 


Beet. a 110 sets, = tierce, per set. 
Beef bungs. No. 1, 400 pieces, per tierce, 





per piece ...... vk cor 
Beef sane, . 2, 400° pieces, ‘per “tierce, 
Beef weasands, No. 1, per piece... ae 17 
Beef wensands, No. 2, per plece.......... ae 
Beef bladders, small, per doz........... @1.05 





Beef bladders, medium, per doz........... @1.60 
Beef bladders, large, per a Sate ecwekeees @1.60 
Hog casings, medium, f. o. s., per ib.. seeces @0.90 
ues — extra narrow, selected, per @2.00 
lb. OS ROE Se aa x 
Hog middles, withott cap, per “set Seives'va'e @16 
Hog middles, with cap, per set.......... @18 
Hog bungs, export Coaeserescccccccssceees @22 
Hog bungs, large, prime............eeeees @15 
BE OE, MEORe es cecccsccnsecceccccee g ™ 
Hog bungs, small, prime...............+. 5 
Hog bungs, narrow, no demand...... ‘cme @3 
Hog stomachs, per piece.............eee005 @e& 


VINEGAR PICKLED PRODUCTS. 


Regular tripe, 200-Ib. bbl............ Caeetctene See 
Honeycomb tripe, 200-Ib. bbl............. ccccese 16.00 
Pocket honeycomb tripe, SUSI. DRE. cccsces 00 
Pork feet, Ib. bbl..... Csoevecceveccece «.. 15.60 
Pork tongues, 200-1b. bhi is RT Oe ere 
Lamb tongues, long cut, 200-Ib. bbl............ 48.00 


Lamb tongues, short cut, 200-Ib. bbl. 2 22.5552 57.00 


CANNED MEATS. 





No. %. No. No. 2. No. 6. 
Corned beef ........... ye $2.88 $ 4.00 $16.00 
Roast beef ............ 2.40 2.35 4.50 15.00 
Roast mutton 2.40 4.75 16.50 
Sliced dried 1.85 4.00 cove esee 
Ox tongue, whole ae sad 17.50 56.00 
Lunch tongue ........ 2.85 4.70 9.50 34.50 
Corned beef hash....... 1.50 2.75 4.25 eee 
Hamburger steaks with 
Tee 1.50 2.25 4.25 
Vienna style sausage. 1.15 2.25 4.15 





Veal loaf, medium size.. 2.00 eie0 
Chili con carne with, or 

without, beans ...... «+.. 1.25 cece eeee 
Potted meats ..........  .80 cece cece cece 


BARRELED PORK AND BEEF. 














Meee PORK, TORUIAT  occcscsccccscccsvcseces 27.10 
Family back pork, 20 to 34 pieces ........ 28.00 
Family bac kpork, 35 to 45 pieces -. 28.50 
Clear back pork, 40 to 50 pieces. 28.00 
Clear plate pork, 25 to 35 pieces. 24.00 
Clear plate pork, 35 to 45 pieces. a 4 
Brisket pork ve: ae 
Plate beef «4 -. 18.50 
Extra plate beef, 200-Ib. barrels .......... - 19.50 
COOPERAGE. 
Ash pork barrels, black iron hoops... .$1.62 gi 
Oak pork barrels, black iron hoops.... 1.82 1.85 
Ash pork barrels, galy. iron hoops. 1.824%,@1.85 
Red oak lard tierces ........ - 2.45@2.50 
White oak lard tierces - 2.65@2.70 
White oak ham tierces . @3.00 





BUTTERINE. 
Solid—30-60 Ib. tubs, f.o.b. Bimet....-.-- 
Cartons, rolls or its, 1-lb oa eee 
Cartons, rolls or prints, hy jeweteee < 
Shortenings, 30@6vU Ibs. ieetabekes 
Nut Margarine, prints, 1 a. eeccccese 
DRY SALT MEATS. 
Mixtere stort CRORTG oon vc cccwicesgascccccces 
MEE OG TI o ccain oss cclSscvescoveces 
Short clear middles, 60-lb. avg........... 
Clear bellies, 14@16 SN a ca dedaeutcsnndcs 
Clear bellies, 18@20 Ibs..........e.cecee 
Clear bellies, 25@30 Ibs................. 
Rad bellies, 2OGZS INS... ww cee cc wcccees 
Bib bellies; B5GG0 Wes... ccc ccc eteee 
Fat backs, 10@12 Ibs...........sccecccees 






Fat backs, eu osc Gaecbindvacscnce 


Fat backs, 14@16 lbs 
Regular plates . 
BEES © ce sec cececciee 
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@23 

33% 
17 

@21% 


@12% 
al2% 
@13% 
@13% 
Qid-2 


@10% 
@10% 


WHOLESALE SMOKED MEATS 













Regular hams, fancy, 14@16 Ibs......... @26 
Skinned hams, fancy, 16@18 lbs......... @27 
Standard regular hams, 12@16 lIbs.........224%4@22% 
DO, | WD ON Wictnccvcevesecidanceae @15 
Standard bacon, 8@12 ~<a -234%@24% 
Standard bacon, 4-8 on. @25% 
Standard bacon, 12@14 Ibs........ @23 
Standard bacon strips, Nai Ibs. @23% 
Cooked hams, choice, skin on, sur 
off, smoked .... @35% 
Cooked hams, choice, “skinned, surplus “tai 
OEE PIE 9 a. cc bas cauec<csusacesconase @36% 
Cee ~tagh fiatitis. choice, ‘skinless, surpins fat 
OH, GMOON 2c ccccccccccaccegesvcsccose @37% 
vicaken, skin on, surplus fat off, * smoked. . q@ls 
Picnics, skinned surplus fat off, smoked..... 19 
EUR - BOD cic cccccncecccccectdcstsc ccccede @36 
ANIMAL OILS 
NE NO CONE 6 aisle hk diis cen in geesa sendy 16% @17% 
Extra winter strained lard. 14 14% 
Extra lard oil .... 13 13% 
Extra No. 1 lard -114@22 
No. 1 lard oil ..... 11 11% 
2 lard -10%@11% 
NG LIE, SOU 5 cagiciscnoad eariacmciecqe dues UUMisA® 
pe | eer --.-114%@12 
OW. 2 MORNE GEE ccccccccccccscesescvcn 11 
Acidless tallow oil ........ Savesvccovsccess iu 11 
FERTILIZERS. 
ee al Psi blood 3.90@ 4.00 
oe ea ee a 3.25 
Ground gS ll to 12%. -00@ 3.25 
Ground tankage, 6 to 10% 7 7o 
00g2T: 











Crushed and unground tankage . Rbamacecd eal 50 
Ground raw bone, per ton............+. 24 00 
Ground steam bone, per on aktaw added twee 13.00@2U.00 
Unground steamed bone................+. 14.00@16.00 
Unground bone tankage ...........+.+- 12.00@14.00 
HORNS, HOOFS AND BONES. 
No. 1 horns, 75 Ib. average. - $250.00@300. 
No. 2 Lee 40 Ib. average - 200.00@210.00 
SS ee ere . 140.00@150.00 
Hoofs, black and striped. . 35.00@ 40.00 
bn, ie a eee eee 50.00@ 60.00 
Round shin bones, heavies......... 115.00@125.00 
Round shin bones, lights and med.... 80.00@100.00 
Flat shin bones, heavies ....... + 75.00 
Fiat shin bones, uinnes and med - 55.00@ 60.00 
igh bones, heavies ........ -- 85.00@ 90.00 
Thigh bones, lights and med..:..... 75. 80.00 
ROO, OE Fi oA dns ca cedecectcescue 55.00 


50. 
Note—These quotations apply to No. 1 product. 


which must be arsorted, free from grease 


spots and 


cracks, hard and clean, uniform as to cat ah weight. 


Packed in double bags and carload tots. 


uotations 


on unselected stock will be found in ‘‘Packinghouse 
By-Products Markets’’ reports on another page. 


LARD (Unrefined). 





Prime, steam, cash tierces @14.00 
Prime, wae WOE vedas éns @13.60 
Leaf, eG he chuSoneseekh eee @13.75 
Neatral Tard iwaddevavedowsvdis s@reanees @17.00 
LARD (Refined). 
Pure lard, kettle rendered, per Ib....... @14.50 
PONS Mi GUID. ov es dco cecs ciaea ceeds @14.75 
ne ee errr ort? etree cre @16.75 
OLEO OIL AND STEARINE. 
NO OR OR is an. 6 oid akehegbaueeceek ne 15 AQ% 
RM MIE aid 4 das adaeta cd et abinee ges owes @16 
eS ae eer eo @l14 
Pee. ee OD | GIRS aicectcavececes 18%4Q13 
i A I Se gn e's dcenig da wepacess canbe 121%, @y2zy 
Prime oleo stearine, edible ............ 164%@17 
No. 2 oleo stearine, edible ............ 164 @16% 
TALLOWS :-AND GREASES. 

Edible tallow, under 2% acid, 45 titre....114%@12 
Fancy tallow, under 2% acid, 43 titre.... 94@ 9% 
No. 1 tallow, basis 10% f.f.a., 42@43 

SG co ccc ves ans. t4ss 3b Saba eas oNs O500K00 8%@ 8% 
No. 2 tallow, basis 40% f.f.a., 40 titre.... 64%@ 7% 
Choice white grease, max. 4% acid. loose 

SN a Ni i i as cerca glia! WSR Gum alae 1914 10% 
B-White grease, max., -- 8 @ 8% 
Yellow grease, 12-15 %@ 8 


Yellow grease, 15-20 f.f.a. 
Brown grease, 40 f.f.a. 


‘VEGETABLE OILS. 
Crude cotton seed oil—in tanks f.o.b. 





Veer DORE © ore ha bce de dccdaceesincees uu @1? 
White, deodorized, in bris., c.a.f. Chicago.15 16 
Yellow, deodorized, in bris............... 15 15% 
Soap stock, 50% f.f.a.- ee, ae mills. a @ 3 
Corn oil in tanks, f.o.b. mills........... @1l\ 
Soya bean oil, sellers tank f.o. 4 coast aa @10% 
Cocoanut oil, sellers tank, f.o.b. coast.... 9M@ Og 
Refined in bris., c.a.f. Chicago .......... 1\%@12 
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_ Retail Section 


How to Ruan a Retail Meat Market 


While Rent Costs Are Only a Small 
Proportion of the Total Expense 
Bill, They Are Important to Watch 
A great deal of good was accomplished when Dr. Horace Secrist of North- 


western University began his study of retail meat market costs and expenses. 
Meat dealers all over the country were interested in his reports, which were issued 


once a month. Recently his final report, greatly enlarged and very comprehensive, 
was released for publication, and has been running serially in THE NATIONAL 


ProvisIONER for several weeks. 


The first installment, printed June 28, summarized the work briefly. 


The 


second, in the issue of July 5, told where and how the reports were received 
and took up the subject of sales and cost of merchandise sold. The third, in the 
issue of July 12, discussed gross margins. The fourth, printed July 19, outlined 


the experiences of individual stores with high and low gross margins. 
in the July 26 issue, discussed total expense. 


The fifth, 


took up the question of operating expenses, while the seventh, in the August 16 


isstie, covered the subject of wages. 


The eighth installment, printed herewith, discusses rents and gives the experi- 
ences of several individual stores with high and low rent. 


This report—invaluable to every retailer who wants to be a better business 


man—may be had at once in complete form for $1.00, upon application to THE 
Particulars are given elsewhere on this page. 


NATIONAL PROVISIONER. 


Expenses, Profits and Losses 
in Retail Meat Stores 
By Horace Secrist 


(Copyright, 1924, Institute of American Meat Packers and Northwestern University.) 


[EDITOR’S NOTE.—This is the eighth in- 
stallment of “Expenses, Profits and Losses in 
Retail Meat Stores,” by Horace Secrist, Di- 
rector of the Bureau of Business Research 
of Northwestern University. It presents and 
analyzes the results of a study of costs, ex- 
penses, profits or losses in retailing meats, 
undertaken by the Bureau of Business Re- 
search and the Bureau of Agricultural Eco- 
nomics of the United States Department of 
Agriculture in co-operation. 

The study was undertaken in consequence 
of representations made by the National As- 
sociation of Meat Councils to the two 
agencies mentioned. In these representa- 
—t the need for such a study was pointed 
ou 


RENT 


RENT DEFINED. 

By “rent” expense is meant the amount 
actually paid or allowed as rent for the 
premises occupied. Where a building is 
owned, the rent charged is taken to be 
equivalent to the amount for which the 
premises occupied would rent in the mar- 
ket for similar purposes. In all cases rent 
was charged as an expense. 


What is the Rent Bill as a Per Cent of 
Sales in Retail Meat Shops? 


Typical Amounts for All Stores. 


If this question is answered for the 
shops studied without considering differ- 
ences between cities, size of store and re- 
sults of operation, the average figure is 
2.22 per cent. The most common amounts 
ranged from 1.50 to 2.25, and the middle 
’ 50 per cent between the highest and the 
lowest fell between 1.30 and 3.36 per cent 
of sales. 

For New York, the most common fig- 
ures for all stores were between 1.25 and 
2.00, and between 2.75 and 3.50; for Cleve- 
land, between 1.50 and 2.25, and 3.00 and 
3.75; and for Chicago, between 1.50 and 


2.25. The corresponding ranges for the 
middle 50 per cent of the amounts in the 
three cities, respectively, were 


RN Se nc aus ae 1.47 to 3.18 
CS a a age 1.89 to 3.45 
OW: ROK eso uses ee 1.67 to 3.68 


In summary, 2 per cent or thereabouts 


The sixth, in the issue of August 2, © 





Running a Meat Store 


Complete copies of this report 
on “Expenses, Profits and Losses 
in Retail Meat Stores” may be ob- 
tained by any retailer desiring 
them. 

All the facts and figures—in- 
cluding the approved form for 
drawing up a “Profit and Loss 
Statement”’—are combined in a 70- 
page book. 

This is the first time such reli- 
able and practical information on 
retail accounting has ever been 
made available to the retailer. 

Fill out and return the following 
order, with remittance for $1.00; 
and the book will be sent postpaid : 


The National Provisioner: 
Old Colony Bldg., Chicago, Ill. 
Please send me copy of “Expenses, 
Profits and Losses in Retail Meat 
Stores,” by Horace Secrist. 


DOD, 5 x scan n abe $08605d0sp0sa0 5s ° 
SE Sh eT Tr 
CT. . ches 6 wheadebad 6bd0% 0oa0ub ee ° 
Price $1.00, postpaid. Remittance 
with order. 














be called the 
for each dollar of sales. 


The Rent Bill for Stores of Different Size, 
As the volume of sales increases, rent 


may average rent expense 


decreases as a per cent of sales. This js 
indicated in the following amounts for 
stores of different size. 

a. For Less-than-one-man Shops—For 
this type of shop (one with annual sales 
less than $13,000 per year) the average rent 
bill is 4.89, the middle 50 per cent of the 
cases ranging from 3.30 to 5.50. There 
were few instances of such stores studied 
and the average and variations should be 
considered in the light of this fact. 

b. For One-man Shops—The average 
rent figure for one-man shops is 3.52 per 
cent of sales, while the most common 
amounts range from 2.5 to 3.3 per cent. 


The bill for this purpose for the middle 


50 per cent between the high and low ex- 
tremes ranges from 2.6 to 4.0. Essentially 
the same limits obtain for this size of shop 
in the different cities. 

c. For Two-man Shops—For the three 
cities combined, the average rent for two- 
man shops is 2.64 per cent of sales, the 
most common figures varying from 1.5 to 
2.5 per cent. There were rents, however, 
considerably lower and higher than these 
common rents. Another way of stating 
these variations is to choose the middle 
50 per cent of the amounts lying between 
the low and the high rent extremes. When 
this is done, in the three cities combined, 
they are found to vary from 1.3 to 3.4, 
These differences are fairly characteristic 
of the middle 5C per cent in the different 
cities. 

d. For Three-man Shops—Three-man 
shops have a lower rent bill in terms of 
sales than the smaller stores. The aver- 
age amount for the shops of this size in 
the three cities combined’ is 1.43, the most 
common amount ranging from 1.0 to 1.5 
per cent of sales. The middle 50 per cent 
of the stores paid between .9 and 1.7 cents 
as rent for each dollar of sales. 

e. For Four-man or Larger Shops—The 
rent paid as a per cent of sales is lower 
for this size of shop than for the smaller 
ones, but slightly more than for three- 
man stores. The average figure is 1.65 
while most common amounts range from 
1.3 to 1.8. The middle 50 per cent of the 
amounts fall between 1.2 to 2.2 per cent 
of sales. 

While there are wide variations among 
shops of the same general size, and also 
between shops of different size in the 
amounts paid as rentals in relation to 
sales, there is no reason to doubt the fol- 
lowing fact: rent as a per cent of sales 
— inversely with the volume of business 

one. 


The Rent Bill as a Per Cent of Sales 
for Stores Making a Profit and for Those 
Suffering a Loss. 


Stores which make a profit have @ lower 
rent biil than those which make a loss. 
The average difference for the three cities 
combined is more than 1 per cent of sales. 
The average figure for the profit stores 
is 2.0 per cent, for the loss stores, 3.2. In 
each .of the cities the amounts are much 
the same, and the differences between 
profit and loss stores appreciable. 

‘But other things than low rents con- 
tribute to profits. After all, this expense 
makes, up but approximately 2 per cent of 
sales and only about 10 per cent of ex- 
pense—proportions too small to convert 
loss into profits unless total expense is 
reasonable and margins are adequate. This 
does not mean, however, that high rent 
can be ignored, nor that savings in rent 
will not add to profits. It means solely 
that rents are not as important as other 
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factors in securing profits or in producing 

losses. : ; 
Fundamental Cause for Relatively High 

and Low Rents With a Given Volume of 


es. 
Conditions Making for High Rents, 

The more important causes for high 
rent expense in terms of sales with a given 
volume of business are as follows: 

a. The Nature of the Site Occupied— 

(1) The position occupied by a store 
may be in a high rent section of a com- 
munity. The merchant may he located at 
such a place because of ignorance of the 


(Continued on page 52.) 


Retail Bookkeeping 


(Continued from page 23.) 
tive counters. This works well with cer- 
tain stores the patrons of which do not 
object to it. 

In a credit store where the proprietor 
keeps a separate record of cash and charge 
sales for each day, either of two methods 
can be used. The cash meat sales can be 
recorded as outlined above. This sub- 
tracted from the total cash sales will give 
the cash grocery sales for the day. The 
meat items on the charge slips can be 
totaled and this amount subtracted from 
the total of the charge sales gives the 
charge grocery sales. 

Figuring Grocery Sales. 

Another method would be to record all 
meat sales on a pad or registering device 
(as outlined above). The charge slips 
are added in total only. The groceries 
sales will be determined as follows. 

Total cash sales 

Add Total charge sales 

Total sales 

Deduct Total meat sales 

Balance Total grocery sales 

This can be done with each day’s sales 
but preferably, once for the entire four- 
week period. 

The second step necessary is the sep- 
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are ideal for the Meat Market. 


source of satisfactory Refrigeration. 


easy to operate, efficient, 
economical, and can be 
driven by any available 
power. 


You may have always 
thought your Market was 
not large enough to justify 
the installation of Mechan- 
ical Refrigeration, but this 
is just the little machine 
you have been looking for. 

- It is worth your investiga- 
tion. 


Write for Bulletin No. 70. 


YORK, 





YORK Self-Contained 
Refrigerating Machines 


They 
save money and furnish an independent 


The complete machine is mounted on 
a rigid cast-iron base—easy to install, 


YORK MANUFACTURING CO. 


Ice Making and Refrigerating Machinery Exclusively. 
PENNA. 

















Separating the Expenses. 

The last step is the separation of ex- 
penses between the two departments. In 
a large store where expenses are incur- 
red belonging entirely to one department, 
separate accounts or columns in the 
books should be set up; as for instance: 
Wages-Meat Department; Wages-Grocery 
Department. 

In most cases the expenses belong to 
both divisions and the amounts then must 
be pro-rated between each department on 
some fair basis when making the Profit 
and Loss Statement. This Statement can 
be arranged as follows: 





| 
|Meats | Groceries | Total 





| | Per | Per | Per 
| Amount | cent | Amount | cent | Amount | cent 





Sales 


100 100 100 





Cost of mdse. sold 




















Gross margin 





Expenses 
Wages—store clerks 
Wages—proprietor 
ee Seavey help 
n 
Ete. 








Total Expenses 





Trading Profit 





Other Income 





Total 





Other Expenses 





Net Profit or Loss 


| 
j 
| 
| 











aration of purchases of groceries and 
nmieats. Cash purchases of meats and of 
groceries should be separated and an ac- 
ccunt column for each should be kept 
in the dealer’s books. For the credit 
purchases a separate invoice register can 
be used for each of meats and groceries. 

If some bills contain both items, then 
an invoice record along the lines of the 
following can be set up: 


| Date 


Date | Bought from Paid | ne | Mts. | Groce. 
| 





| | 
| 
| | 
Care needs to be exercised in seeing 
that those items which are classed as 
Meat purchases are also those that are 
recorded as meats when sold. The same 
thing applies to groceries. 





Previous articles of this series (Nos. 2, 
3, and 4) explain the classification of ac- 
counts and preparation of this report. 
We shall concern ourselves here only with 
the departmentizing of the accounts. 

Figuring Up the Inventory. 

The cost of merchandise sold, for 
meats, can be accurately figured for a four- 
week period and the instructions in Ar- 
ticle Three should be followed. However, 
with groceries, it is almost impossible to 
take inventory every four weeks in most 

shops. The cost of groceries sold for 
the period then will not be known exactly 
and all we can do is use the purchases as 
the cost. 

However, the margins in groceries, as 
explained at the beginning, do not fluctu- 
ate as widely as in meats. The merchant 
can use the average margin (per cent of 


sales) as shown by his previous year’s 
grocery records as a guide to determine 
whether he is covering his expenses and 
profit in the grocery department for the 
four weeks. 

Wages of store clerks and proprietor 
should be pro-rated between meat and —~ 
grocery department according to the ap- 
proximate time spent in each. 

Proportioning Delivery Costs. 

Delivery wages can be apportioned on 
the basis of volume of sales of each sec- 
tion. If the meat sales are two-fifths of 
total sales, then two-fifths of the delivery 
wages should be charged to meats and 
three-fourths to groceries. 

Rent should be shared according to 
floor space occupied. 

Ice and refrigeration will probably be 
charged entirely to meats. 

Depreciation will be pro-rated on the 
basis of fixture investment of each de- 
partment. 

All other expenses can be pro-rated in 
accordance with the volume of sales. If 
meat sales are two-thirds of all sales, then 
this department will be charged with two- 
thirds of these expenses and the grocery 
with one-third. 

The above instructions are’ suggestive. 
The dealer can vary them to suit condi- 
tions in his own shop. 


Cut Out All Red Tape. 


As explained before, in order to sep- 
arate the department’s records, no red 
tape or much extra work should be neces- 
sary. Just a little extra time spent and 
mental effort will repay the dealer in 
many ways. 

The writer has worked with several 
combination stores in Chicago and found 
it not such a difficult task to department- 
ize such shops. The proprietors have 
been highly pleased with the resulting in- 
formation given them. 

Just recently one such dealer saw that 
the margin of his meat department for 
two successive periods was a bit “wobbly” 
—about 17 to 18 per cent. This just cov- 
cred his ex>censes, leaving him no profit. 
He began to look into the cause and he 
discovered that he was trying to meet 
prices of competitors’ who were handling 
inferior meats. 

“I guess I had better not watch the 
other fellow so much,” he concluded. He 
took the necessary step to remedy this 
mistake and has brought his margin to 
an adequate and just basis. 





M. C. Teufel, of the Theurer-Norton 

o., Cleveland, Ohio, is a visitor to the 
city this week. 

H. L. Skellinger, district manager, Wil- 
son & Company, New York, is making 
a short trip to Chicago this week. 

Miss M. Seagreave, of the district office 
of the Cudahy Packing Company, New 
York, is spending a vacation in Benning- 
ton, Vt. 

Mrs. O. Schaefer, one of the jolly mem- 
bers of the Ladies’ Auxiliary, U. M. B. A., 
is spending a vacat:on with Mr. Schaefer’s 
parents in Jeffersonville, N. Y. 

Hugh Douglas, in charge of the small 
stock department of the Cudahy Pack- 
ing Company, New York, is touring New 
York State ana Canada on his vacation. 

Mr. and Mrs. A. F. Grimm are on a 
motor trip through New York State to 
Lake George. ‘They are accompanied by 
a party of out-of-town friends whom they 
have been entertaining. 

G. J. Edwards, general manager, New 
York District, Swift & Company, is spend- 
ing a two weeks’ vacation in and around 
Montclair, N. J., where he is chasing the 
little white pill over the Orange Moun- 
tains. 

Prices realized on Swift & Company’s 
sales of carcass beef in New York City 
for week ending August 16th on ship- 
ments sold out ranged from 8.00 cents to 
19.00 per pound. and averaged 14.59 cents 
per pound. 

Mrs. R. Schumacher and Mrs. Fred 
Hirsch, wives of the president and busi- 
ness manager of the Bronx Branch, and 
members of the Ladies’ Auxiliary, U. M. 
B. A., have been keeping cool by taking 
short auto trips. Mrs. Hirsch is the 
driver and her car is some little stepper. 

Following is a report of the New York 
City health department of the number of 
pounds ci meca., fish, poultry and game 
seized and destroyed in the City of New 
York during the week ending August 16, 
1924. — Meats — Manhattan, 6,771 Ibs., 
Brooklyn, 10 Ibs., total, 6,781 Ibs. Fish— 
Manhattan, 150 lbs., Brooklyn, 302 Ibs., 
total, 452 Ibs. 


A representative group, numbering fifty, 
from the New Jersey State Health Asso- 
ciation, invaded the plant of Swift & Com- 
pany at Ninth and Henderson strect, Jer- 
sey City, recently. Their speaker was 
Commissioner A. Harry Moore of Jersey 
City, who has done a great deal for Jersey 
City in the way of recreation playgrounds 
for the boys and girls of the vicinity. 
After a trip around the plant they were 
served a luncheon, during which they were 
entertained by the Jersey City Police 
Quartette. This quartette has earned 
quite a local reputation, having spent a 
big part of the four years in France in 
an entertaining capacity. 
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BUTCHERS GET TRACKAGE 


Railroad facilities have been added to 


the Brooklyn Retail Butchers building 
at Atlantic Avenue and Fort Greene 
Place. When the building was erected q 


platform and sidings were built. Up to 
the present time stopping privileges had 
not been arranged, but now the walls are 
being broken onto the tracks of the Long 
Istand raijroad, and all accommodations 
for receiving shipments have been com- 
pleted. 
—— Yo 


LOCAL AND PERSONAL. 


Edward M. Hunnerrich has sold his 
meat market in Warren, Pa., to Marshall 
H. and Carl G. Johnson. 

John Fisher has opened a new meat 
market in Meadowbrook, Wash. 

Carl J. Brown has bought the interest 


of his partner, William Fields, in the 
Wenachee Meat Market, Wenatchee, 
Wash. 


A new meat market has been opened 
in Philipsburg, Pa., by Howard Richards. 

David Noah has opened a new meat mar- 
ket in Indiana, Pa. 

Louis Notorianni has opened a new meat 
market in Johnsonburg, Pa. 

A new meat market and grocery has 
been opened at 4700 West Washington 
street, Indianapolis, Ind., by A. N. Kelley. 

j Donnelly has opened a new meat 
market in Bolivar, N. Y. 

A new meat market is soon to be opened 
in Monrovia, Calif., by G. L. Downs and 
Clyde Burger. 

The Star Meat Market, owned by J. C. 
Wesselmann in Grand Island, Nebr., was 
recently destroyed by fire. 

Charles Graves has sold his meat mar- 
ket in Cherokee, Ia., to Joe Obert. 

A new meat market and grocery has 
been opened in Nacogdoches, Tex., by 
Barron & Roberts. 

M. J. Truhy has sold his meat market 
in Belden, Nebr., to L. L. Yost. 

Daley’s Store in Tujunga, Calif, has 
added a meat department, with C. B. Pat- 
terson in charge. 

A new meat market has been opened in 
Jerome, Ariz., by A. Law Hone. 

Matthew Hintzen has opened a new meat 
market in Sheridan, Ore. 

A new meat market has been opened in 
Nome, Alaska, by Earl C. Modini. 

John Rex has purchased the butcher 
shop of Henry Lorge, in Wynot, Neb. 

C. N. Calkins has purchased the meat 
department of the Star Grocery, Have- 
lock, Neb., from Nick Brehm. 

Helen Magyar has opened a meat mar- 
ket and grocery at 13975 McDonald ave- 
nue, Detroit, Mich. 

Bruno Ochman has purchased the meat 
market and grocery store at 2435 Dublin 
avenue, Hamtramck, Mich., from Roman 
Kroll. 

Victor H. Gregory has moved his meat 
market from 7926 Kercheval to 7954 
Kercheval, Detroit, Mich. 

A. L. Myers has opened a butcher shop 


in the Cunningham building, Council 
Grove, Kan. 

Chas. Seward has disposed of his in- 
terest in the East Side Meat Market, 


Turon, Kan., to his partner, Chas. Durham. 

The Star Cash Grocery, Newton, Kan., 
is installing a meat market. 

John Carmichael has sold out his meat 
business in Inman, Kan., to Henry Wark- 
entin. 

R. R. Gettry has purchased the butcher 
shop of S. M. Ellis on North Eighth street, 
Neodeska, Kan. 

Harry Bartling has purchased the in- 
terest of Fred Reddish in the meat busi- 
ness of Clark & Reddish, Bridgeport, Neb. 
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George Bakke, for six years in the meat 
business at 12th and Jefferson, has opened 
a market at 2017 E. Stark street, Port- 
land, Ore. 

Vernon Lilly has purchased the Butler 
meat market in Westfield, S. D. 

O. B. Kast has purchased the meat and 
grocery cement of the Carlberg Bros, 
store in Aurelia, Ia. 

George Gedlach has purchased the Koon 
& Butler meat market, Wauneta, Neb. 

W. L. Bunn has been succeeded in the 
meat business in Nelson, Neb., by John 
Leeds. 

C. T. Bine has purchased the meat and 
grocery business of J. L. Foster in Mo- 
desto, Calif. 

O. P. Skaggs has opened a meat and 
grocery store in Roseville, Nev. 

Lightfoot & Cole have purchased the 
meat business of George Hall, Onslow, Ia. 

J. Lee Parker has sold his meat and gro- 
cery business in Hermiston, Ore., to the 
J. R. Cobb Co. 

E. H. Harbeck has purchased the C. W. 
Gray interest in the meat business of 
Gray & Harbeck, Grants Pass, Ore. 

Geo. Leitos has engaged in the meat and 
grocery business at 133% Grand avenue, 
Portland. Ore. 

Wm. Chambers has engaged in the meat 
business at 400% 3rd street, Portland, Ore. 

The Coquille Cash Market, Coquille, 
Ore., has been opened by Thomas Higgins, 

he 

RUNNING A MEAT STORE. 
(Continued from page 51.) 
location value, or in the belief that trade 
follows a location rather than a person, 
and that to move because of increasing 
rentals would cause his business to de- 
cline. 

(2) The rent may be high because of 
Keen competition for the location occupied 
for uses similar to his, or for an alterna- 
tive use. 

b. The Type of Building Occupied— 
The building occupied may be too valuable 
for the use to which it is being put. This 
may arise either in a rented or in an owned 
building. Pride of ownership of shop may 
in some cases cause a merchant to occupy 
his own building at high rents when it 
would be wise for him to lease it for 
commercially superior uses and rent other 
quarters. 

c. Nature and Duration of the Lease— 
Rents rise and fall. If leases are made 
when rents are high, merchants are at a 
disadvantage; if, when they are low, they 
have an advantage. Space is rented on a 
square foot basis, but rent is paid by mer- 
chants out of margins which they secure 
from their sales. ‘To translate rents from 
a square foot basis to a per cent of sales 
is difficult even under the best conditions. 
When new sites are occupied and a mer- 
chant is. without definite information re- 
specting his sales, he bargains in the dark. 
There is far too much of such bargaining 
in all lines of trade. Most retail meat 
dealers are wholly at a loss in knowing 
the value of sites, and far too many of 
them rent space which is too valuable. 
They cannot compete for space—although 
they try to—with drug, clothing, and 
many other lines of retail trade. 

Conditions Making for Low Rents. 

a. Relatively Little Competition for the 
Location for: (1) the same site for other 
uses; (2) the same site for similar uses. 

b. Actually Low Rent Locations— 
These may be due to : (1) poor neighbor- 
hood or side street positions: (2) out-of- 
the-way locations. 

c. The Use of an Old or Dilapidated 
Building. 
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d. Favorable Leases, made (1) at 
periods of low rents; (2) under favorable 
conditions. 3 : 

e. Ownership of Building, part of which 
is used as residence. ; 

The experiences of individual stores in 
the matter of rentals is interesting. Typi- 
cal illustrations of those paying high and 
low rentals are given below. 

Experiences of Individual Stores. 
Stores Having Relatively High Rent. 
Store A 
The rental expense of this store is 6.72 
per cent of sales, the yearly volume being 


- $18,000. The high rental is due primarily 


to: 

a. The Lease Being Made at a Time of 
High Rents—Moreover, the building occu- 
pied is small and the rental too large for 
the space purchased. 

b. Ignorance on the Part of the Pro- 
prietor of the Value of Property—The pro- 
prietor moved into this building from 
another location, thinking it an excellent 
place for a meat market. He did not 
demur paying the rent asked. His experi- 
ence has shown, however, that the location 
is not desirable for a meat business, the 
district being too sparsely settled, and his 
potential customers already buying from 
his competitors. 

Store B 

The rent of this store is 4.57 per cent 
of sales. The proprietor does a business 
of $26,000 a year. The building occupied 
is too valuable for the use to which it is 
put. The proprietor owns the building. 
It is necessary for him.to charge a high 
rent, but not an amount greater than that 
for which the building could easily be 
rented to others. The store is twice as 
large as it needs to be for the business 
done. 

Store C 

The rent of this store is 6.29 per cent 
of sales, the annual volume of business 
being $11,000. The proprietor owns the 
store and charges himself a commercial 
rental. The building itself is valuable, and 
the site important for commercially su- 
perior uses. The only way by which he 
can reduce his rental expense is by in- 
creasing his volume, but this appears to 
be impossible. 

Store D 


The rent of this store is 3.45 per cent 
of sales, the proprietor doing an annual 
business of $35,000. This store was rent- 
ed under a year-to-year lease with all the 
disadvantages associated with such a con- 
tract. The neighborhood is growing very 
fast and rents are rapidly advancing. 
Other types of retailers have closed in, 
forcing up the rent. The merchant hesi- 
tates to change his location for fear of 
losing the trade which he has. 

Stores Having Relatively Low Rent. 
Store A 


This store has a rental expense of 6.1 
per cent of sales and in annual volume of 
$78,000. The low rent is primarily due to 
the fact that the lease was made in 1920, 
before rents began to climb. Moreover, 
the store is located in a low rent neigh- 
borhood. All the buildings are old and 
competition for sites not severe. The man- 
agement of the store is excellent, which 
fact, combined with the low rental, makes 
- expense in terms of his sales relatively 
Ow. 

Store B 

The rent of this store is 1.12 per cent of 
sales, the yearly volume being $33,000. 
This store is located in a low rent neigh- 
borhood, low rents generally prevailins. 
He has a favorable lease under which 
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both the store and the building in the 
rear are used, the combined rental being 
very reasonable. There is little competi- 
tion in the neighborhood for similar sites. 
It contains only a few store buildings and 
there is little competition for them. The 
proprietor is more efficient than the aver- 
age and makes profitable use of the neigh- 
borhood’s. opportunities to extend his 
volume. 


Store C 


The rental expense of this store is 1.82 
per cent of sales, and the annual volume 
$47,000. The store is located in a lively 
business section near a street car junction. 
The building, however, is old and in poor 
condition. The lease is of short duration 
and temporary conditions are advanta- 
geous for the merchant in the matter of 
rentals. \ @. 


Store D 

The rent of this store is 1.01 per cent of 
sales, and the annual volume in the neigh- 
borhood of $25,000. This shop operates as 
a stall in a municipally owned market. 
The rent if extremely low in comparison 
with rents in privately owned markets, 
which fact serves to explain the relatively 
low rentals for the volume of business 
transacted. 


MISCELLANEOUS 
EXPENSES 


TOTAL MISCELLANEOUS 
EXPENSES. 


Out of a total operating expense of 19.5 
per cent of sales for all stores considered 
—large and small, successful and unsuc- 
cessful— 

Wages take about 12.5 per cent of 
sales, and 
Rent takes about 2.2 per cent of sales. 

This leaves a balance of 4.8 per cent of 
each dollar of sales for the average shop 
out of which the expenses for ice and 
refrigeration, wrappings and containers, 
delivery (except wages for delivery help) 
depreciation on store fixtures, heat, light 
and power, state and local taxes, etc., must 
be paid. 

The reports which were received supply 
reasonably satisfactory average figures for 
each of the different expenses except 
“other delivery” and “other store expense.” 
For none of the group except ice and re- 
frigeration is it possible to give separate 
figures for stores according to profitable- 
ness of operation. 

Expense For Ice and Refrigeration In- 
cluding Depreciation on Refrigeration 
Equipment. 

The average amount of expense for ice 
and refrigeration including depreciation on 
refrigeration equipment for the year, 
March, 1923, te March, 1924, for stores 
in the three cities combined is 1.04 per 
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cent of sales. For stores making a profit 
during the period it is .98 of one per cent, 
and for those making a loss, 1.29 per cent 
of sales. In each of the cities, the ex- 
penses for this purpose are much the same. 
The differences which appear are probably 
due quite as much to the differences in the 
size of shops, methods of refrigeration, 
etc., as to variation in cost of refrigeration, 
waste of ice, etc. 

Expenses for Wrapping and Containers. 

The average expenditure of meat stores 
for wrappings and containers is .8 of one 
per cent of sales, or less than 1 cent out of 
each dollar of sales. The most common 
amount spent for this punpose, similarly 
expressed, is between .7 of one per cent 
and one per cent of sales. 


Expenses Charged as Depreciation on 
Selling Fixtures. 

Out of each dollar of sales, depreciation 
on selling fixturés—not including refrig- 
eration equipment—makes up less than 
one-half of a cent. The average figure is 
about .4 of a cent. 

Expenses for Heat, Light and Power’ 

The average amount spent for heat, 
light, and power is one-quarter of a cent 
of each dollar of sales. The most com- 
mon expenses for this purpose range from 
.15 of one per cent to .35 of one per cent 
of sales. 


A Summary of the Expenses, other than 
for Wages and Rent, is as Follows: 
Out of each dollar of sales 
Ice and Refrigeration costs. .1.04 cents 
Wrapping and Containers 
CONE ia ticge star ckewnn es .80 cents 
Depreciation on Selling Fix- 


tures costs .............- .40 cents 
Light, Heat and Power 

GOS ask bewitea halen. coms .25 cents 

UMN ok as Sack ua wee ke 2.49 cents 


This gives a total cost of 2.49 cents, 
which deducted from 4.80 cents—the dif- 
ference between the total expenses and 
wages and rent combined—leaves a bal- 
ance of 2.31 cents which covers all other 
expenses, including laundry, insurance, 
local taxes, office expense, repairs, adver- 
tising, tool grinding, bad debt losses, etc. 


1This does not include the power for refrigera- 
tion machines. This expense is included in re- 
frigeration expense, 

(The next installment will discuss profits 
and losses.) 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 


Pheere, MOOR. 2. ccccccdvscccasecceress $ 8.25@ 8.75 
Cows, canners and cutters $ 1.75@ 2.75 
Bulls, bologna 


LIVE CALVES. 


Calves, veal prime, per 100 Ibs..........$13.50@14.00 
Calves, veal to dium...... « -12.00@13.00 
Calves, veal, culls, per 100 lbs....... .+-$ 7.00@ 8.00 


LIVE SHEEP AND LAMBS. 


Lambs, spring prime, 100 Ibs...........$14.50@15.00 
Lambs, spring, fair to good, per 100 Ibs.$12.00@14.00 
Lambs, spring, com. to med........++++- @ 9.00 


LIVE HOGS. 





-10.65@10.75 
Hogs, medium 10.75@10.90 
TReee, 240 URS. 20 ccccccccccccvcccccvccces 10.75@10.90 
Pigs, under 70 Ibs 


DRESSED BEEF. 


CITY DRESSED. 

Choice, native, heavy 
Choice, native, light 
Native, common to fair 

WESTERN DRESSED REPF. 
Native steers, 600@800 Ibs 
Native choice, yearlings 400@600 lis 
Western steers, 600@800 lbs 
Texas. steers, 


164% @17% 
174@18% 
@15 
@u 
@i7 
@2 
@10 

@ 7% 


Good to choice cows 
Connnon to fair cows 
Fresh bologna bulls 


BEEF CUTS. 


City. 
@25 
@22 
@20 
@36 
@32 


@15 21 
@12 19 
@29 34 
@21 30 
@15 27 @29 
@28 23% @26 
@25 22 @23 
@20 18 @21 
@18 19 @20 
@15 17 @18 
@ll1 @16 
No. @12% 12 @13 
No. i € 9 10 @il 
No. @i7 8 @°9 
@ 6 8%@ 9% 
ee ee ae ++-22 @23 
Rolls, reg., 4@6 Ibs. avg................17 @18 
Tenderloins, 4@5 Ibs. avg................60 @70 
Tenderloins, 5@6 Ibs. avg................80 @90 
pentekéepionssebewees eeeeee-lO @ll 


DRESSED CALVES. 


hinds and 
rounds 


@22 
@22 
@20 
@18 
@16 


Hogs, 

Hogs, 

Hogs, 

Hogs, 140 Ibs. 
Pigs, 80 Ibs. 


@15 
@15% 
@1b% 
@15% 
@16 


DRESSED SHEEP AND LAMBS. 
Lambs, @25 
Lambs, poor grade * @20 
Sheep, choice @15 
Sheep, medium to good @14 
TP GED ecsusdvacdacosccis oasccccescese Oil 


SMOKED MEATS. 


Re eh, SE cece cicsces esis wees 21% @22 
Hams, 10@12 libs avg 

Hams, 12@14 Ibs. 

Picnics, 4@6 Ibs. avg. 

Picnics, 6@8 Ibs. 

Rollettes, 6@8 lbs. avg. 

ORE BOR, CARNE so ne osc ciceccnyocncscs .-80 
Beef tongue, heavy...... 
Bacon, boneless, Western 
Bacon, boneless, city 
Pickled bellies, 10@12 Ibs. 


choice spring 


Hams, 


@15 


FRESH PORK CUTS. 


Fresh pork loins, Western, 10-12 lbs., avg.26 
Fresh pork tenderloins . 

Frozen pork loins, 10-12 Ibs. 

Frozen pork tenderloins 

Shoulders, city, 10@12 Ibs. avg 
Shoulders, Western, 10@12 Ibs. 

Butts, boneless, Western 

Butts, regular, (Western 

Fresh hams, city, 8@10 Ibs. avg 

Fresh hams, Western, 10@12 Ibs. avg 
Fresh picnic hams, Western, 6@8 Ibs. a 
Extra lean pork trimmings 

Regular pork trimmings, 

Fresh spare ribs 

Raw leaf lard 


@27 
@55 
@20 
@45 
@16 
@16 
@25 
@20 
@21 
@20 
@15 
@15 
@12 
@l1 
@16 


BONES, HOOFS AND HORNS. 
Round shin bones, avg. 48 te 50 Ibs., 
100 pes 


Flat shin bones, avg. 40 to 45 Ibs., per 
WOO POS. oo. eeeecceccccccccccesceees 90.00@100.00 
Black hoofs, per ton................++ 40.00@ 50.00 
Striped hoofs, per ton.................. 40.00@ 50.00 
White hoofs, per ton.................+-105.00@115.00 
“i bones, avg. 85 to 90 Ibs., 
@140.00 


Horns, avg. 7% oz. and over, No. 18. ..3800.00@825.00 
Horns, avg. 7% oz. and over, No. 28. ..250.00@275.00 


Horns, avg. 7% oz. and ever, No. 8s. ..200.00@225.00 


FANCY MEATS. 


Fresh steer tongues, untrimmed. @30c 
Fresh steer tongues, L. C. trim’d @38c 
Calves, heads, scalded...... ae @65c 
Sweetbreads, veal @T5e 
Sweetbreads, beef ..... @65c 
Beef kidneys @16c 
Mutton kidneys @ & 
Livers, beef @16e 
Hearts, beef @ 7c 
Beef hanging tenders....... @l4c 
@10c 


BUTCHER'S FAT. 


a pod 
®@ pound 
a piece 
a pair 
a@ pound 
a pound 
each 

a pound 

each 

& pound 
@ pound 
a pair 


Shop fat 
Breast fat 
Edible suet 


Pepper, Sing., 
Pepper, Sing., 
Pepper. red 
Allspice 
Cinnamon 
Coriander 


white 
black 


CURING MATERIALS. 


In lots of less than 25 bbls.: 
Double refined saltpetre, granulated.... 
Double refined saltpetre, small crystals. 
Double refined nitrate soda, granulated. . 
Double refined nitrate soda, crystals.... 
In 25 barrel lots: 
Double refined saltpetre, granulated.... 6%4c 6c 
Double refined saltpetre, small crystals 7c Te 
Double refined nitrate soda, granulated... 4%c 4\%c 
Double refined nitrate soda, crystals.... 5i44c 5e 
Carload lots: 
Double refined nitrate of soda, granulated 414¢ 
Double refined nitrate of soda. crystals.. 5¢ 


GREEN CALFSKINS. 


Kip. 
5-9 9%- ey) 1% ig 14-18 
Prime No. 1 veals.22 3.20 
Prime No. 2 veals.20 5 my 5 70 2.95 
Buttermilk No. 1..19 2.45 2.60 2.85 
Ruttermilk No. 2..17 2.25 2.35 2.60 
Branded Gruby .... 1.85 1.95 2.20 
Number 3 At value 


Bags 
per Ib. 
6%c 
The 
4%c 
5c 


Bbls. 
6i%4ec 
-ThKe 
4c 
5c 





DRESSED POULTRY. 
FRESH KILLED. 

Fow!s—Fresh—iry picked—12 to box: 

Western. 60 to 65 Ibs. to dozen, @29 

Western, 48 to 54 Ibs. to dozen, Ib....... @27 

Western, 43 to 47 Ibs. to dozen, Ib....... @26 

Western, 36 to 42 Ibs. to dozen, Ib.......28 @24 

Western, 30 to 35 Ibs. to dozen, Ib @23 
Fowls—Frozen—iry. picked. milk fed—12 to box: 

Western, 60 to 65 Ibs. to dozen, Ib.....37 @45 

Western. 48 to 54 Ibs. to dozen, Ib....36 @43 


August 23, 


Western, 43 to 47 lbs. to dozen, lb....36 
Western, 36 to 42 lbs. to dozen, Ib...... 
Western, 30 to 35 lbs. to dozen, lb.... 

Fowls—Iced—dry picked, milk fed—barrels: 
Western, dry~ picked, 5% lbs. and over, 

boxes 

Western, dry -picked, 5 Ibs., Ib 
Western, dry picked, 4% lbs. each 
Western, dry picked, 3% Ibs. each, Ib... 
Western, scalded, bbls 


Ducks— 
Long Island, No. 1, per lb 

Squabs— 
White, 12 lbs. to dozen, per dozen...... 7.00@8.00 - 
White, 10 lbs. to dozen, per dozen...... 5.50@6.08 ; 
Culls, 1.00@ 2.00 


Seem e emer were ereeseesesesessese 


LIVE POULTRY. 


Broilers, colored, via express 

Old roosters, via freight 

Ducks, via express 

Turkeys. via express 

Geese, via freight 

Pigeons, per pair, via freight or express.. 
Guineas, per pair, via freight or express.. 


BUTTER. 


Creamery, extra (92 score) @3s8_ 
Creamery, first (90 to 91 score) 37 @3T% © 
Creamery, seconds ...1....-cecccscccees - 34 @35% 
Creamery, lower grades . seeeee  B2QQ@By 


EGGS. 
Fresh gathered, extra; per doz. . 
Fresh gathered, extra first ............ ..85 
Fresh gathered, firsts ..........seeee0e- -.382 @s4 


@35 
@l7 
@23 
@30 
@14 
@25 
@70 


Fresh gathered, checks, fair to choice dry.22 @25%4% & 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 


Ammoniates. 
Ammonium sulphate, bulk, f. o. b 
works, per 100 IbS.......cccccccee 
Ammonium sulphate, double begs, td 
100 Ibs., f. a. s., New York.. 
Blood, dried, 15-16% per unit 
Fish scrap, dried,11¢,, ammonia, 150, 
B. 2. bi, bulk,” f.o.b. fish factory. 
Fish cuano. foreign, 13@14q@%, 
monia, 10% B. P. 
Fish scrap, acidulated, 60%, dmnicnia, 
3% A. P. A; f.0.b.. fish factory. 
Soda Nitrate, in bags, 100 Ibs., spot 
Soda Nitrate, in bags, Sept 
Tankage, ground, 100), ammonia, veges 
B. PR. U.~ Dal... cece ccccccecvcs 
Tankage, unground, 9-10% ammonia. 
Phosphates. 
Bone —_, steamed, 3 and 50 bene 


am- 


@31.50 


Acid phosphate, bulk, f. o. b. Balt., 
@ 8.25 


per ton, 16% 


Kalnit, 12.4% bulk, per ton 

Manure salt, 20% bulk, per ton.... 
Muriate in bags, basis 80% per ton 
Sulphate, in bags, basis 90% per ton 


eS 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at 
Chicago, New York, Boston and Philadel- 
phia for week ending August 14, 1924: 

prea 9 11 12 14 114 
Chicago 36% -361%4 36% 36% 38% om at 
y 4 38 8814-39 


New York 
Boston ... asi ae 33% 
Philadelphia 


@ 7.22 

@10.25 
@32.50 

@44.00 


Wholesale prices of carlots, fresh cen- 
tralized butter, 90 score at Chicago: 
36% 36% 36 36 36-36% 36-36% 


Receipts of butter by cities, (tubs): 


This Last Last —Since Jan. 1~ 
week. week. year 1924, 1928. 

Conde .... 50,858 50, +4 36, = 2,420,088 2,057,123 

ne + spo . 55,054 24 2,250,557 2,288,792 

15, 19, 332 14, ro 925,667 832,520 

Philadelphia 16, 16.879 15,881 9,879 695.615 615 615.004 004 


Total ... 137,833 153,243 114,324 6,291,877 5,793,529 
Cold storage movement (Ibs.): 

Into Out of Onhand Cor. day of 

storage. storage Aug.15 last year. 

17,369 25,458,789 17,117,051 

29, 464 24,145,183 : '020,767 


92'368 58,506 20,305,073 11,807,696 
. 50,475 104, io 9,254,814 % 050,981 





473,200 210,063 79,163,859 50,996,495 
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